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HELLER BROTHERS 
CELEBRATED AMERICAN 


: RASPS AND FILES 


HELLER RROTHERS CELEBRATED AMERICAN RASPS 
AND FILES are demanded by those who want a tool in which 
are incorporated unsurpassable wearing qualities, lasting 
strong cutting surfaces and guaranteed satisfaction. 
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DEALERS WHO ARE LEADERS SELL THEM. 
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Write today for prices. 


HELLER BROTHERS COMPANY 


% NEWARK, NEW JERSEY 
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' | SELLS LIKE HOT CAKES 


STRONG LANGUAGE is not needed to sell DANGLER STOVES. They speak 
for themselves on points of convenience, economy and durability. 


WICK BLUE FLAME 


A demonstration is usually all that is necessary to 
make the sale. 
has the talking points. 


Get in line for your share of the wave of national prosperity. It means Immediate Profits. 
Aside from Immediate Profits you will hold the future good will of the customer to 
whom you sella DANGLER OIL STOVE. Catalogue and Prices cheerfully sent 


DANGLER STOVE COMPANY 


Division American Stove Company 


When You Sell 


DANGLER 
OIL STOVES 


If you must use talk, the DANGLER 
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FRONT RANK 
HUMIDIFIER 





ful study, making it one of 
the most simple and effec- 
tive ever devised. 










heat generated and is deliv- 


heated. The 


FRONT RANK 
HUMIDIFIER 


is built for 
durability 
and service. 
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THE MASTERLY address of Charles J. Graham, Pres- 
ident of the American Hardware Manufacturers’ As- 
sociation, delivered before that body at 


pec ny its Convention at Birmingham, Alabama, 
eaaiienes is published in full on pages 51 to 53 of 


this issue of AMERICAN ARTISAN. 


Especially worthy of note among the many states- 
manlike utterances of President Graham is his review 
of the Tariff and Railway situations. 

There is no question but that a properly selected 
Tariff Commission, organized with sufficient scope of 
power, will be able to fix a far more intelligent—and 
therefore more salutary to the country at large— 
method or basis upon which to work out the tariffs 
that should be exacted on imports from foreign coun- 
tries, than the “trading” procedure which ought to have 
become obsolete many years ago. 

With regard to the railroads, President Graham 
gives expression to an idea that has gained consider- 
able headway in recent years—that the proper source 
of their regulation is in the Federal Government 
rather than in the forty-eight State Governments, and 
he presents strong arguments for his position. 

All in all, President Graham’s address is worthy of 
careful reading. It refers in strong, positive terms to 
some of the matters which are now uppermost in the 
minds of the patriotic American citizen, and the man- 
ner in which each subject is handled shows a broad 
insight into the underlying conditions which the 
United States must face and a thorough appreciation 
of the problems which must be solved by the American 
business man and his Government. 








In nis address which is published on pages 34 to 
36 of this issue of AMERICAN ARTISAN, Frederick 
Orgill, President of the Southern Hard- 


"psa ware Jobbers’ Association, quoted the 
an : , 
Fulfillment, following as the primary objects of the 


Association : 

“To further the interest of the Hardware business; 
to develop a greater degree of co-operation between 
members ; to correct trade abuses; to exchange ideas ; 
and in thus helping, to help ourselves. 

This statement may be applied with equal force to 
any trade organization. In fact, it expresses in the 
fewest words possible what any trade organization 
must stand for if it is to be successful in its operation. 

Another paragraph of President Orgill’s is worthy 
of special consideration in this connection, that per- 
laining to results of organization: 


“In being organized, results should be measured not 
so much by what is accomplished as by what is pre- 
vented.” 

Too many of us are prone to find fault with the 
officers of the trade organization to which we belong, 
for not “accomplishing” enough. We expect that trade 
abuses which have been decades in developing will be 
done away with in a few months, or a few years if 
we want to “be liberal.” 

As President Orgill states, if it were’nt for trade 
organizations, there would without doubt be many 
more abuses and difficulties than there are today— 
and the fact that we haven't these difficulties to con- 
tend with is to be credited to the fact that trade or- 
ganizations exist. 

It is also well to remember in this connection that the 
benefit which we derive from membership in our trade 
organization is in direct proportion to our activity in 
that organization. The officers may be ever so willing 
to lead, but if we fail to follow, how can we blame 
them for not accomplishing more than they do? 

Incidentally, great credit is due to the men who in 
the years past took part in forming the Southern Hard- 
ware Jobbers’ Association and to those who since then 
have had the affairs of the Association in charge. They 
have accomplished splendid results and set a record 
which is worthy of being lived up to by those who 
shail follow them in the coming years. 








ON and 62 of this issue of AMERICAN 


ARTISAN letters are published from prominent manu- 


PAGES Of 


For Better facturers and installers of warm air 
Conditions in heating and ventilating apparatus. Each 

Warm Air : 
Heating and One of letters calls attention to 


Ventilation. points which are of the utmost impor- 


these 


tance for the development along proper lines of warm 
air heating and ventilation, and in practically every 
one of the letters, the remedy suggested—-or rather the 
means by which the remedy is to be worked out —is 
that of organized effort along certain specific lines. 

It has been demonstrated on numerous occasions 
that while individual effort may, and often does, pro- 
duce good results in the way of improved conditions, 
by far the greater results will be obtained when firms 
or individuals whose business interests are of kindred 
nature, co-operate with each other in order to 1m- 
prove conditions in their particular field. 

In the warm air heating and ventilating business, we 
have one prominent example of the results of such co- 
operation and organized effort—the Omaha Building 
Ordinance—the portions of which referring to warm 
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air heating and ventilating installations were framed 
and pushed through to passage by the organized effort 
of the installers of warm air heating and ventilating 
apparatus in Omaha, Nebraska. 

At the National Convention of Sheet Metal Con- 
tractors held in Denver, in June, 1915, this Ordinance 
was recommended as a model to be followed in the 
drawing of similar ordinances in other cities, and as 
pointed out by F. L. Nesbit in his letter published on 
page 61 of this issue of AMERICAN ARTISAN, this Or- 
dinance contains provisions governing the precise point 
brought up by F. B. Karl of Mansfield, Ohio, in his 
letter published on page 38 of the April 8th issue of 
AMERICAN ARTISAN. 

If, therefore, the Sheet Metal Contractors and other 
installers of warm air heating and ventilating appara- 
tus in the various cities and other communities will 
bring organized effort to bear upon their respective 
legislative bodies to have ordinances passed provid- 
ing for rules governing the installation of warm air 
heating and ventilating apparatus, many of the 
troubles under which the installers of such apparatus 
are today operating will be avoided. 

Not only will it become necessary for architects to 
make proper provisions in their plans for the installa- 
tion of pipes which are large enough to carry the 
necessary amount of heat to the upper floors, but in 
the very installation of warm air heating and venti- 
lating apparatus, the conscientious installer will be 
free from the unscrupulous competition of concerns 
who are in the habit of doing work of inferior char- 
acter, because they have no other point in view than 
the immediate profit and, therefore, do poor work, 
which is possible because no inspection is made by the 
city authorities. 

This important matter is one of the cases in which 
individual work will not avail—organized effort is ab- 
solutely necessary in order to accomplish the desired 
result. 

It, therefore, behooves the installer of warm air 
heating and ventilating apparatus to co-operate with 
his fellow installers in the same community, in order 
that the proper ordinance may be drafted, presented 
and pushed for passage by the legislative body in his 
particular locality. 

Another example of the beneficial results of organ- 
ized effort is the advertising campaign now being car- 
ried on by The National Warm Air Heating and 
Ventilating Association, in which the general public 
is being educated as to the many advantages of warm 
air heating and ventilating apparatus, properly in- 
stalled. Through this campaign a great impetus is 
certain to be given to the sales of warm air heaters, 
and co-operative and organized effort made it pos- 
sible. 








THE UNSATISFACTORY condition in relation to the 
supply of sisal which is largely used for binder twine, 
Federal Tradeit is hoped, will disappear as the result 
Commission of the action taken by the United States 


to Control « . _ 
Distribution ©>¢nate, through which the present avail- 
of Sisal. able supply of sisal in Yucatan, Mexico, 


has passed into the control of the Federal Trade Com- 


mission. 
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This action was taken as a result of a conference 
between a committee of senators and a committee rep- 
resenting the marketing organization of Mexican sisal 
growers, called the Comision Reguladora. 

The fibre will be distributed by the Federal Trade 
Commission to American manufacturers of binder 
twine at prices and under conditions laid down by the 
Mexican committee. About 125,000 bales are said to 
be on hand and this amount will insure a sufficient 
supply for the forthcoming harvest in this country, at 
prices which are based upon the present quotations on 
sisal’plus any increase which may be made in ocean 
freight rates. 

Here we have, then, a very practical illustration of 
the manner in which the Federal Trade Commission 
will serve the American manufacturer, wholesaler, re- 
tailer and consumer. The work of the Commission, as 
planned by its chairman, Joseph E. Davies, and its 
vice-chairman, Edward N. Hurley, is to be construc- 
tive in character rather than merely passive or de- 
structive. 

The American business man who may have thought 
that the Federal Trade Commission might attempt to 
place hardships on him by regulatory restrictions of 
little or no value to the public, has here an illustration 
of how the Commission really plans to help him to im- 
prove his business, increase his profits and at the same 
time render more efficient service to his customers. 








THE RETAIL hardware dealer who does not make 
use of every opportunity for improving his methods 
in selling and for holding his trade is 
A Lesson frompound to lose out in these days of 
a highly intensified competition. 
the Enemy. - : 
AMERICAN ARTISAN has, during the 
past six months, on numerous occasions, pointed out 
the necessity for revising the prices at which hard- 
ware is sold at retail, but while a large number of 
retail hardware merchants have followed this advice, 
every now and then instances come up which show 
that some retailers of hardware are neglecting one of 
the most important features in the conduct of their 
business by continuing to sell articles which have been 
bought by them at prices considerably lower than 
those obtaining now. The reasons given in these in- 
stances, for not advancing the retail prices, are usu- 
ally on the order, that the dealer in question feels that 
so long as he has stock on hand which was bought at 
the old figure, it wouldn’t be right for him to raise his 
price on that stock. 

The retail mail order houses, however, who by some 
retail hardware dealers are considered as their chief 
competition, do not follow this rule. In fact, they 
make it very plain to their customers that while their 
catalogs quote a certain price on certain specific hard- 
ware items, orders for hardware items on which the 
manufacturers’ prices have been advanced, will not be 
filled at the catalog prices. 

The following letter sent by a retail mail order 
house to one of its customers, shows how they handle 
that feature of their business: 

DEAR SIR :— 
Referring to your recent order, we find that we will be 


obliged to omit the nails, as we have no more on hand. = 
demand for nails has recently been much greater than we € 
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pected. Furthermore, the factory has been unable to furnish 
us with all we had ordered, as they have had difficulty in get- 
ting material in sufficient quantities, so that it has been im- 
possible for us to supply the demand. We are also unable to 
state just when we will be in a position to fill a large order 
for nails on account of the deliveries to us being very uncer- 
tain. 

The remainder of your order will be shipped as soon as 
possible, and any balance due you by reason of the nails be- 
ing omitted, will be returned to you after the goods are 


shipped. 
We are sorry that we are unable to fill your order com- 
plete. Yours truly, 


—_————, March 10, 1916. 

Another letter points out that while a price quoted 
in a special circular on wire fencing holds good for 
immediate acceptance, the quotation is subject to 


change without notice. 


Dear SiR :— 

Your inquiry is appreciated. 

For the latest market prices on the nails refer to the 
fencing circular enclosed with this letter. 

The Spelter Market which practically controls the price 
on all tin, galvanized iron and all sheet metal of any descrip- 
tion is advancing daily. These prices are for immediate ac- 
ceptance only and quotations subject to change without no- 
tice. 

The nails we list are guaranteed to be full length, stand- 
ard thickness, smooth and well made. The prices we quote 
present market conditions considered are very low. As our 
stock is complete shipment can be made promptly upon re- 
ceipt of your order. 

The enclosed order blank is a special one and will insure 
any order you send on it having our prompt attention. 

May we hear from you soon? 

Yours truly, 


—————, March 8, 1916. 

Under these circumstances, there should be no hesi- 
tancy on the part of any retail hardware dealer in 
keeping his retail prices in full accord with the greatly 
advanced cost which he has to pay today for almost 
every article under the head of hardware. 


The retail hardware dealer who continues to sell 
what he may have in stock at the old prices is not 
only robbing himself of profits to which he is fully 
entitled, but is also preventing his fellow businessmen 
—this expression is used in preference to competitors 
—from making a legitimate profit. 

The time will come, of course, when manufacturers 
will reduce their prices, but how far distant this time 
is, no one can tell at the present moment—except that 
it will not be this season. When that time comes, 
however, the retail hardware dealer will be forced to 
reduce his prices in accordance with the new condi- 
tions and this will mean that he must take a loss on the 
stock which he has on hand at that time. 

Keeping this point in mind, then, what possible rea- 
son can any retail hardware dealer have for not asking 
a legitimate profit on his merchandise figured on the 
present cost of hardware? 








RANDOM NOTES AND SKETCHES. 


BY SIDNEY ARNOLD 

“Tom” Usher is a very good-hearted “young” man 
around or past the fifty year mark, and he delights in 
doing little deeds of kindness. For instance, two years 
ago while on a visit to New Britain, Connecticut, he 
Presented an old Scotchman of his acquaintance with 
a heavy winter cap—one of the kind with furlined 
ear laps and neck protector. The old gentleman was 
very thankful and said it was the finest cap he had 
ever had and that he would wear it every day during 
the cold weather. 
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When “Tom” was down East again some few 
weeks ago, he looked up his Scotch friend and noticed 
to his surprise the old man did not wear the cap. 

“What is the matter with the cap I gave you last 
winter?” he asked. 

“I haven't worn it since the accident,” replied the old 
pensioner. 

“You didn’t write me concerning any accident,” 
Tom said. 

“No?” mused the Scotchman. “A man offered me 
a glass of w’isky and I didn’t hear him.” 

a 

David M. Haines, who is in the ventilating business 
in Chicago and lives in Maywood, one of the western 
suburbs of the Windy City, is one of those who find 
it possible to attend to their business in proper man- 
ner and still give considerable time and attention to 
work for the welfare of his trade, and this is evident 
from the fact that Mr. Haines, who by the way is an 
Irish-born Englishman, is Secretary of the Chicago 
Sheet Metal Contractors’ Association, Treasurer of 
the Allied Sheet Metal Contractors’ Association of 
Chicago, Secretary of the Master Sheet Metal Con- 
tractors’ Association of Illinois and Trustee of the 
National Association of Sheet Metal Contractors. 

It is also interesting to know that he is never too 
busy nor too tired to attend the meetings of the two 
Chicago organizations. If more men like Mr. Haines 
were in the sheet metal business, conditions in this 
field would soon be materially better. 

But with all his activity in matters pertaining to his 
own business—in the narrow as well as the broad 
sense of “business’’—he finds time, because he has the 
inclination, to serve his fellow citizens of Maywood, 
and they again have shown their appreciation of his 
work in their interest by re-electing him for the 
“steenth” time as a Trustee of the Village Board. He 
has forgotten when he was first elected and no one 
seems to be able to remember the year; it is so long 
since. 

Kk 

“Some of these young fellows that graduate from 
college and then ‘accept’ a position in some office with 
the expectation that in a year or two they will occupy 
the chair of the general manager, remind me of a 
story they tell of James A. Garfield, “the martyred 
president,” said Fred Biffar to me the other day, and 
then he told the story: 

“When James A. Garfield was president of: Hiram 
College, a man brought for entrance as a student his 
son, for whom he wished a shorter course than the 
regular one. 

“The boy can never take all that in,” said ‘the 
father. “He wants to get through quicker. Can you 
arrange it for him?” 

“Oh, yes,” said Mr. Garfield. “Te can take a short 
course. It all depends on what you want to make of 
him. When God wants to make an oak Ife takes a 
hundred years, but He takes only two months to make 
a squash.” 

x x 

Concentrate all your thoughts upon the work in 

hand. The sun’s rays do not burn until brought to a 


focus.—Alexander Bell. 
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UP TO THE MINUTE 
NEWS SIFTINGS 











PATENT ISSUED FOR HEATING STOVE. 


Mark Lane Milford, Linden Heights, Ohio, has pro- 
cured United States patent rights, under number 
1,178,867, for a heating stove 
described herewith: A stove in- 
cluding a body having fuel feed 
opening at its top and a door- 
way arranged adjacent to but 
above the bottom thereof, doors 
for closing said opening and 
doorway, the door for closing 
said doorway being provided 
with ventilation means, brackets 
supported by the stove body, a 
grate supported by said brackets 
in spaced relationship to the bottom and sides of the 
body, a fuel basket provided with openings in its 
sides and spaced from the wall of the body to form an 
intervening air space, said basket having an out- 
wardly extending flange at its base engaged by the 
brackets so as to hold the basket from displacement, 
and antifriction bearings between the grate and flange 
of the basket, the grate being arranged about midway 
of the height of the said doorway. 


PENNSYLVANIA STOVE SALESMEN TO HAVE 
SMOKER AND ENTERTAINMENT 
APRIL 28. 








The monthly meeting of the Stove Salesimen’s As- 
sociation of Pennsylvania, which is to be held Friday 
evening, April 28th, at Hotel Walton, will take the 
form of a Smoker and Entertainment, and the com- 
mittee in charge is planning to give all stove salesmen 
who are in Philadelphia on that date and attend the 
meeting, a jolly good time. 

Ne ee 


COOKING APPARATUS PATENTED. 





Florida W. Terhune, administratrix of Charles 
Frederick Terhune, deceased, New York City, as- 
: signor to William M. 

4 Crane Company, New 
York City, has pro- 














a iC ; 
fw te] Ccured =United States 
ptedeaiy: {oF a \f patent rights, under 

ami s - 
od cece ox mee number 1,177,662, for 
< = a cooking apparatus, 
described in the fol- 





lowing: A stove in- 
A 1,177,662. Bo cluding in combina- 

tion, a casing an in- 
clined support permeable to heat arranged therein, a 
burner arranged beneath said support, a grid, a car- 
riage for said grid slidably arranged on said support, 
whereby the movement of the carriage on its support 














will change its position both vertically and horizont- 
ally toward or from the heating zone, as desired, and 
means for maintaining the carriage in any adjusted 
position. 
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WRITE FOR THIS INSTRUCTIVE BOOK ON 
RANGE CONSTRUCTION. 





In order to build up a successful business on cook- 
ing stoves and ranges it is highly desirable—in fact 
practically a positive requirement—that the dealer and 
his salespeople should have a good working knowl- 
edge of the construction of the line or lines that he 
sells. For this reason, it is fortunate that in their 
1916 catalog of stoves and ranges, the Born Steel 
Range Company have devoted a number of pages to 
very carefully prepared descriptions of the various 
parts of their product. Excellent illustrations help to 
make it easy to understand and later on to explain 
to prospective customers the important features. A 
section is also devoted to a very concise description of 
Born’s Interchangeable Range which is built to burn 
either gas or coal or both at the same time. Several 
pages show some of the well known Born Hotel 
Ranges and other equipment for hotel kitchens. Al- 
together, this book is well worth the careful study and 
should be in the business library of every stove dealer. 
Copies may be secured by applying to the Born Steel 
Range Company, Cleveland, Ohio. 





PATENTS PORTABLE CAMP STOVE. 





Under number 1,178,366, United States patent 
rights have'been granted to Edwin Wessman, Quincy, 
Massachusetts, for a portable camp stove described 
herewith: The combination with a burner, of a cylin- 
der having a valved communication with the burner, 
opposed lips on the cylinder, a bridge 
ye ZL. 


diametrically 






1,178,366 
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piece having a hook end detachably engaging the lips, 
said bridge piece having threaded and non-threaded 
apertures, screws engaged in the threaded apertures, 
a sliding stem working in the non-threaded apertures, 
a piston within the cylinder and detachably connected 
with the sliding stem, and compression springs resting 
upon the piston and acted upon by the screw. 
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PENNSYLVANIA STOVE SALESMEN WILL 
HOLD ANNUAL OUTING JUNE 3. 


The Old Mohican Club House, at Morris Junction- 
on-the-Delaware, New Jersey, will again be the Mecca 
of the Stove Salesmen of Pennsylvania who will hold 
their Annual Outing at that place on June third. The 
tickets are $2.00 each which admits the holder to the 
Shad Dinner. 

In order that proper provisions may be made, it is 
necessary that those who expect to attend this festive 
occasion notify Secretary James McGaw, 2223 East 
Cumberland Street, Philadelphia, not later than May 
2gth, and forward remittance for the $2.00. 


oD 
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PATENTS ELECTRIC RANGE. 





Luther D. Smith, Toledo, Ohio, assignor to The 
Standard Electric Stove Company, Toledo, Ohio, has 
procured United States pat- 
ent rights, under number 
1,179,340 for a heating appli- 
ance described in the follow- 
ing: The combination with 
means forming a compart- 
ment and having a door clos- 
ing one side thereof, of a 
cooker carried by the door 
and being inclosed within the 
compartment when the door 
is closed, an electric heating 
element in said cooker, and 
means automatically operable 
to place said element in an electric circuit when the 
cooker is moved into the compartment by a closing of 
said door. 
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NEW OIL STOVE PLANT TO BE ERECTED AT 
SAUKVILLE, WISCONSIN. 


The Ozaukee Heater Company, Saukville, Wiscon- 
sin, which has recently been incorporated, will erect 
a plant for the manufacture of oil stoves and heaters. 

The Company has purchased three acres of land, 
and the work of excavating for the new building has 
already been commenced. The building will be 36x125 
feet in size, and it is expected to be ready in about six 
weeks. The Company will employ about 35 men at 
the start. 


~~ 
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INTERCHANGEABLE GAS AND COAL RANGE 
COMBINES ADVANTAGES OF 
BOTH TYPES. 





In many city homes, comparatively little attention is 
given to heating the kitchen, which may be easily ac- 
counted for by the fact that only a short time ago we 
used the old coal range which furnished plenty of 
heat and always kept the kitchen comfortable in 
Winter. With the ordinary gas range, however, the 
foom on a winter morning is often a veritable cold 
Storage plant unless otherwise heated, but on a sum- 
mer day, the use of a gas range makes it quite com- 
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fortable. Hence it can be seen that a combination coal 
and gas range, such as the Champion Interchange- 
able, shown herewith, combines the advantages of 
both types, keeping the kitchen warm in winter and 
cool in summer. This range is said to go a step 
farther than other types because the gas is burned 
under lids, closed up just as a coal range, and the 
heat and fumes can be carried across the top and 
down around the oven or directly into the chimney, 
instead of escaping into the kitchen. The change of 








Champion Interchangeable Gas and Coal Range. 


fuels, according to the manufacturers, can be made in 
a few seconds and’ permits such other conveniences 
as cooking with gas while burning trash in the firebox, 
getting breakfast with gas while building a coal fire 
and having hot water whether burning coal or gas, 
without extra cost. The Champion Interchangeable 
Gas and Coal Range is made of steel or cast iron in 
various types, full details of which can be secured 
from the Champion Stove Company, Cleveland, Ohio. 
sasiaaacecnanindiceiipltlamaceie 


LOYALTY. 





Loyalty is that quality which prompts a person to 
be true to the thing he undertakes. It means definite 
direction, fixity of purpose, steadfastness. Loyalty 
supplies power, poise, purpose, ballast, and works for 
health and success. Nature helps the loyal man. If you 
are careless, slipshod, indifferent, Nature assumes that 
you wish to be anobody and grants your desire. Suc- 
cess hinges on loyalty. Le true to your art, your busi- 
ness, your employer, your “house.” Loyalty is for 
the one who is loyal. It is a quality woven through 
the very fabric of one’s being, and never a thing apart. 
Loyalty makes the thing to which you are loyal yours. 
Disloyalty removes it from you. Whether any one 
knows of our disloyalty is really of little moment, 
either one way or the other. The real point is, how 
does it affect ourselves? Work is fot the worker. 
Love is for the lover. Art is for the artist. The 
menial is a man who is disloyal to his work. All use- 
ful service is raised to the plane of art when love for 
the task—LOYALTY—is fused with the effort. 
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THE WEEK'S HARDWARE 
RECORD 


Of Interest to Manufacturer, Jobber and Dealer 











AMERICAN ARTISAN AND HARDWARE 
RECORD is the only publication containing west- 
ern hardware and metal prices corrected weekly. 
You will find these on pages 72 to 77 inclusive. 
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HARDWARE CLUB OF CHICAGO IS MOVING 
INTO NEW QUARTERS. 





Members of the Hardware Club of Chicago can 
fully appreciate the many “blessings” of Moving 
Time, for at present they have no “home,” the old 
quarters at 56 East Randolph Street being in state of 
tearing up, and the new quarters on the twelfth floor 
of the beautiful thoroughly modern Cunard 
Building, southeast corner of Randolph and Dear- 
born Streets, being in a similar condition, except that 
here it is a case of getting things put in shape. 


and 


About May first, however, it is expected to have 
everything in perfect order, but in the meantime the 
“Regulars” will have to make themselves contented 
some other way as the rooms will not be open at 
either place. 


. 
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LARGE ATTENDANCE AT CONVENTION 
AUTOMOBILE ACCESSORY JOBBERS 
AT HOT SPRINGS, VIRGINIA, 
MAY 9, 10, 11 AND 12. 





OF 


The following letter from William M. Webster, 
Commissioner of the National Association of Auto- 
mobile Accessory Jobbers, indicates that there will be 
a very large attendance at the Convention of the As- 
sociation which is to be held May 9g, 10, 11 and 12 at 
Hot Springs, Virginia, and urges that early reserva- 
tions for rooms at the hotels be made in order to avoid 
inconvenience upon arrival: 

To AMERICAN ARTISAN: 

Present indications are that. the Hot Springs, Vir- 
ginia, Convention of the National Association of Auto- 
mobile Accessory Jobbers is going to by far exceed 
all expectations from a standpoint of attendance, as 
our Western representatives are making arrangements 
for three special cars to go by way of Kansas City, 
St. Louis and Cincinnati, where they will be joined 
by special cars conveying delegates from Chicago, the 
west and northwest. 

Mr. Charles E. Faeth, Chairman of the Committee 
on Entertainment, is arranging for proper entertain- 
ment of the visiting delegates, their wives and daugh- 
ters at the Spa, which, coupled with the usual sports 
and entertainments for which this famous resort is 
renowned, will insure a good time and restful recre- 
ation during the idle hours of the busy delegates. 

Commissioner Webster suggests the wisdom of all 
parties desiring to attend the convention, making their 
reservations with the hotels with as little delay as 


possible, in order to avoid disappointment and incon- 
venience upon arrival. 
Yours very truly, 
WILLIAM M. WEBSTER, 
Commissioner. 
Chicago, April 18, 1916. 





SPLENDID ENTERTAINMENT FOR 
CONVENTION OF AMERICAN IRON, 
STEEL AND HEAVY HARDWARE 
ASSOCIATION. 


The Pittsburgh Convention Committee has arranged 
a fine entertainment program for the Annual Conven- 
tion of the American Iron, Steel and Heavy Hardware 
Association which is to meet in Pittsburgh May 24, 25 
and 26. 

On the evening of May 24 a formal ball will be 
given to the visiting delegates and their ladies; a 
“Vaudeville Dinner” on the following evening and a 
cabaret entertainment on the third evening. 

The afternoons of the second and third day will be 
spent by the delegates on inspection tours of the great 
industrial plants; the ladies will be taken in auto- 
mobiles to a party at the Pittsburgh Country Club on 
l‘riday afternoon. 

At the opening session Mayor Armstrong of Pitts- 
burgh will deliver the address of welcome, followed 
by Colonel H. P. Bope, vice-president of the Carnegie 
Steel Company, chairman of the Pittsburgh Conven- 
tion Committee, and the response will be made by J. 
A. Gregg, of Nichols, Dean and Gregg, St. Paul, Min- 
President of the American Iron, Steel and 
Heavy Hardware Association. 


nesota, 
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JOHN R. GAMBLE BUYS INTEREST IN OLD 
MONTGOMERY HARDWARE CONCERN. 


John R. Gamble, of the Gamble Hardware Com- 
pany, Wetumpka, Alabama, and second vice-president 
of the National Retail Hardware Association, has 
bought the interest of John W. Tullis in the Tullis 
Hardware Company, Montgomery, Alabama, which 
will be known as the Tullis-Gamble Hardware Com- 
Clayton T. Tullis is the president of the new 
The busi- 


pany. 
Company and Mr. Gamble vice-president. 
ness of the Gamble Hardware Company at Wetumpka 
will be taken over while that of the same company at 
Alexander City, Alabama, will be conducted inde- 
pendently. Mr. Gamble will take charge of the retail 
department of the Montgomery organization and will 
make his home in that city. 


«© 
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It is better to busy oneself about the smallest thing 
in the world than to treat a half hour as worthless. 


—Goethe. 
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Developing Builders’ Hardware Business 
in Rural Localities 


By Wi.uiam T. Gormtey of the Bullard and Gormley Company, Chicago, Illinois. 








In the April 15th issue of AMERICAN Artisan, I| 
discussed on page 25 some of the many reasons why it 
will pay the retail hard- 
ware dealer in rural com- 
munities and smaller cities 
to give more attention to 
the sale of Builders’ Hard- 
ware, even if as a matter of 
course he may not be able 
to carry a large stock on 
hand. 

In the following I shall 
outline some of the meth- 
ods which have been found 
successful by hardware retailers in such localities and 
which have been instrumental in increasing their sales 
and profits materially on Builders’ Hardware. 

It must be understood, however, that the plans 
which have won trade in one place can always be used 
without adaptation in other places. In most instances 
local conditions. must be taken into consideration and 
allowances made for the particular sort of trade that 
predominates in the respective communities. 

In the first place, it is, of course, pre-eminently 
necessary that the hardware merchant post himself 
thoroughly, as well as the salesman whom he selects 
as his chief assistant in this line, on the many details 
which will come up while making a sale of Builders’ 
Hardware, such as styles, finishes, the reasons for 
higher cost of certain items over similar ones, the 
designs and materials especially suitable for certain 





William T. Gormley. 


purposes, etc. 

The next point to remember is that the business in 
this line is one which it is necessary to “‘solicit.’’ Com- 
paratively little will come if the retailer is content to 
wait for customers to come into his store. In fact, 
that way of conducting a hardware store is never 
conducive to building up a prosperous and growing 
enterprise. There is an adage which says that “Trade 
goes where it is invited (sought); it stays where it 
receives good value and satisfactory service.” So the 
thing to do is to go out after business. 

With this in mind the hardware merchant who 
really wants to increase his sales and profits on Build- 
ers’ Hardware will make it a point to follow up every 
bit of information that comes to him in regard to new 
buildings to be constructed or old buildings to be re- 
modeled. 

This “follow-up” can be done in various ways. In 
many instances it will be good policy to make a per- 
sonal call on the owner who is going to build and 
offer to render him any assistance possible in planning 
the fittings for his new home if that is what he is 
Planning. In other cases such an offer may be made 
through a letter. Whatever method is used the point 
should of course be emphasized that such service will 


be absolutely free and that the store is in position to 
render such service because it is making a specialty 
of Builders’ Hardware. 

By working with the contractor it is often possible 
to obtain much information which can be used to 
good advantage when interviewing the owner, such as 
the approximate amount that the building is to cost; 
the style in which it is to be built, etc. This informa- 
tion will enable the hardware merchant to be more 
specific in his advice, and that, of course, helps to 
bring the prospective customer to a favorable decision 
and thus facilitates the sale. 

When it comes to the actual sale of the various 
items, it is worth while remembering that most of the 
manufacturers of Builders’ Hardware publish very 
elaborate catalogs, illustrated with high grade: repro- 
ductions of their various products, and these catalogs 
should be kept in the retailers’ business library, so 
that they can be used whenever occasion calls, and it 
goes without saying that the dealer or his salesman 
should know them from cover to cover, so that it will 
not be necessary to waste time in hunting for the par- 
ticular article in question. 

In addition to the personal canvas for business, 
advertisements should be inserted at the proper season 
in the local newspapers and circular letters mailed to 
such persons on the store’s mailing list that are 
“prospects.” 

Special window displays of Builders’ Hardware will 
add materially to the effectiveness of the advertising 
campaign, because they emphasize the fact that the 
store is in position to furnish whatever the owner or 
builder may want and, therefore, help to create a 
favorable impression on his mind. 

Suggestions for such window displays will often be 
found in AMERICAN ArvtisAN, and I want to say right 
here that the pages devoted to the important feature 
of window displays in each issue of AMERICAN 
ARTISAN should be studied carefully, so that the win- 
dows of every hardware store will be still more pro- 
ductive in bringing customers into the store. 


2) 


Chicago, April 18, 1916. 

ener jelteiinconiannnenians 
Be a good neighbor: It is worth the while for a 
man to be a good farmer, a good carpenter, a good 
merchant, and better than these to be a good man, but 
from all my observations and experience I think there 
is one step even beyond any of these and that is to be 
a good neighbor. It is about the highest tribute we 
can pay to one who has lived his life in one community, 


that he has always been a good neighbor. 
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SUPPLY AND MACHINERY MANUFACTURERS 
AND DEALERS WILL HOLD JOINT 
ANNUAL CONVENTIONS AT 
PITTSBURGH, MAY 
10, 11 AND 12. 


The Annual Conventions of the American Supply 
and Machinery Manufacturers’, the National Supply 
and Machinery Dealers’, and the Southern Supply and 
Machinery Dealers’ Associations will be held in Pitts- 
burgh May 10, 11 and 12. 

The Pittsburgh Convention Committee, of which 
Colonel H. P. Bope, vice-president of the Carnegie 
Steel Company, is chairman, has made very elaborate 
arrangements for the entertainment of the delegates, 
of whom there will be several hundred. 

The address of welcome will be delivered by Mayor 
Armstrong, with responses by Colonel Bope and the 
presidents of the three associations—J. G. Belding, 
Augusta, Georgia, for the Southern Dealers’; H. W. 
Strong, Cleveland, Ohio, for the National Dealers’, 
and Farnham Yardley, New York City, for the Amer- 
ican Manufacturers’. 

A formal ball will be given on the evening of May 
10th; a “Vaudeville Dinner” May 11th, and a Cabaret 
Entertainment on May 12th. 

A trip to the great pickle and condiment factory 
of the Heinz Company has been arranged for the 
afternoon of May 11th, while the visiting ladies will 
enjoy an outing at the Pittsburgh Country Club. For 
the afternoon of May 12th a tour of the great indus- 
trial plants of Pittsburgh is planned. 

The following are associated with Colonel Bope on 
the Convention Committee: George T. Bailey, of 
Oliver Iron and Steel Company, vice-chairman ; 
Charles J. Graham, of Graham Nut Company, vice- 
chairman; Charles J. Wood, of Carnegie Steel Com- 
pany, secretary ; G. E. Benson, of National Tube Com- 
pany, treasurer. 

The chairmen of the various sub-committees are: 
Automobile, J. E. McLain, Cambria Steel Company ; 
Banquet, A. M. Harper, Carnegie Steel Company ; 
Finance, H. B. Wheeler, American Sheet and Tinplate 
Company; Entertainment, J. M. Hansen, Steel Car 
Forge Company; Ladies’ Entertainment, C. M. King, 
McKinney Manufacturing Company; Publicity, E. S. 
Rooney, Youngstown Sheet and Tube Company; Re- 
ception, J. F. Hazen, Pittsburg Steel Company; 
Speakers, W. L. Rodgers, Pittsburg Gage and Supply 
Company ; Dinner Vaudeville, W. W. Sanderson, Car- 
borundum Company. 





PATENT ISSUED FOR FIREARM. 


Charles A. Nelson, Utica, New York, assignor to 











cured United States patent rights, under number 
1,178,747, for a firearm described as follows: In 
combination, the barrel, a longitudinally movable 
breech-bolt, means, including a substantially longi- 





April 22, 1916, 


tudinally and vertically divided receiver, in which the 
breech-bolt is guided against lateral displacement, said 
means affording in one of the sections of the divided 
receiver support for one of the upper and lower sides 
of the breech-bolt and a yielding retaining member 
engaging the breech-bolt at a relatively opposite side 
thereof and separably interlocking the same with said 
section, substantially as described. 





SEND FOR THIS INTERESTING CATALOG OF 
FIREPLACE FIXTURES. 


Many profit makers are said to be listed in the latest 
catalog of Fireplace Fixtures issued by the Stover 
Manufacturing Company, Freeport, Illinois. At this 
season of the year, many houses are being constructed 
and the great variety of fireplace fixtures offers the 
enterprising dealer the opportunity of materially in- 
creasing his profits by impressing the merits of these 
articles on the contractor or the houseowner. In the 
catalog is shown an assortment of artistic fireplace fix- 
tures of colonial and modern design, which, according 
to the manufacturers, are made the very best that a 
careful selection of materials, experience and skilled 
labor can produce. These include various styles of 
andirons, fire baskets, fireplace sets, fire screens, fire- 
place dampers and similar articles, illustrated and de- 
scribed so that customers should have no difficulty in 
selecting the pieces best suited to their requirements. 
Dealers desiring copies of this catalog should write 
for Catalog Number 1550 to the Stover Manufactur- 
ing Company, 719 East Street, Freeport, Illinois. 
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EFFICIENT AND ATTRACTIVE HOLDER FOR 
AUTOMOBILE TOPS. 








In the accompanying illustration is shown an auto- 
mobile specialty which should prove a ready seller at 
a liberal profit. This specialty has 
recently been placed on the market 
under the name of the Adams Auto- 
mobile Top Holder, by the Rock Is- 
land Manufacturing Company, Rock 
Island, Illinois. As will be noted, 
this holder has a steel chain, nicely 
finished and electroplated instead of 
the.usual leather strap which cannot 
hold the top solidly when the latter 
is folded back because leather will 
stretch and holes cannot be punched 
closely enough, while by a. slight 
twist of the wheel the chain can be 
tightened as much as desired and 
the pawl on the wheel will hold it 
securely. In fact, the holder is ad- 
justable to a sixteenth of an inch. 
Both saddle and hook on the holder are leather lined 
so that they will not mar the lacquer on the bows of 
the top. The manufacturers state that it is easy ' 





Adams Automobile 
Top Holder. 


attach and has no part that is likely to break, the 
chain for instance having a tensile strength of 495 
pounds—three times that of a leather strap. 
ther information retailers should address the Rock 
Island Manufacturing Company, Rock Island, Illi- 
nois. 


For fur- 
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PATENTS WASHING MACHINE. 





Albert L. Sessions, Bristol, Connecticut, has secured 
United States patent rights, under number 1,179,339, 
for a washing machine 
described as follows: A 
tub, a bottom rising with- 
in the tub with a cham- 
ber underneath and open- 
ing into said chamber, 
ribs located on said bot- 
tom, a cylinder supported 
for vertical reciprocating 
movement within the tub, 
spouts projecting laterally 
from the cylinder and 
having outlets, a piston 
rod projecting within the cylinder, means connecting 
the cylinder and piston rod to cause simultaneous ro- 
tary movement of said parts while permitting longi- 
tudinal movement of the piston rod independently of 
the cylinder, a piston secured to the piston rod 
within the cylinder, and means for causing longitudinal 
movement of the piston rod. 











QUALITY ONLY BASIS FOR CONTINUED 
SUCCESS IN MERCHANDIZING. 


There will always be plenty of merchandise on the 
market like the famous Missouri mule, without pride 
of ancestry or hope of posterity, but it will never be 
able to take the place of the real “quality.” When you 
stop to consider how much real merit, real effort, real 
money and busifiess integrity there is behind the aver- 
age trademarked article, you begin to appreciate the 
reason the manufacturers of such want to protect such 
values, and why other people like to prey on their 
prestige. It is comparatively easy to start a factory 
and put a product on the market merely at a price, to 
any buyer, and it is quite another thing to establish a 
meritorious article sold under a distinctive trademark. 


SECURES PATENT FOR DOOR CHECK. 





Rupert G. Stronach, Chicago, Illinois, assignor to 
Stronach Door race Company, Chicago, — has 
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obtained United States patent rights, under number 
1,178,688, for a door check described herewith: Ina 
door check adapted to be connected with a door, the 
combination of a fluid chamber, a plunger disposed 
therein, connections between the plunger and said 
door, and adjustable means comprising rotatable valve 
members for gradually decreasing the speed of the 
door to a predetermined point during its closing move- 
ment and then permitting an accelerated completion 
of the movement. 
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ICE CREAM FREEZER THAT REQUIRES NO 
MANUAL LABOR. 


An ice cream freezer that is said to produce the 
finest and smoothest ice cream without the old-fash- 
ioned handle turning method has recently been placed 
on the market by the William A. Sexton Company, 
Incorporated, New York City. This freezer which 
is known as the Easy Freezer is constructed with a 
thermic insulation formed by double walled construc- 
tion throughout, thus preventing heat from entering 
the freezing chamber, and cold from leaving it. There- 
fore when the ice chamber is filled with ice mixed 
with Rock or Ice Cream Salt in accordance with di- 
rections, the result is said to be a perfect refrigerating 
plant on a small scale. The principle is such that no 
manual labor is required to freeze cream, ices, or any 
other dessert. The material once frozen will retain 
that state for hours without the necessity of replen- 
ishing the ice and salt. In its construction the Easy 
Freezer is a departure from the usual type, as it does 
away with the handle turning method, no manual labor 
being required. The Easy Freezer lends itself readily 
to demonstration and where this has been done sales 
are reported to have been made with great ease. Full 
information as to prices, sizes and other particulars 
can be obtained from the William A. Sexton Com- 
pany, Incorporated, Grand Central Terminal, New 
York City. 


TRADEMARK FOR TOOLS. 





Millers Falls Company, Millers Falls, Massachu- 
setts, have secured copyright on the trademark shown 
in the accompanying illus- 

89,582 ) tration, under number 8o,- 

582. The particular de- 





scription of goods is braces 
and parts thereof; drills— 
hand, breast, chain, track, and bench—and parts there- 
of; bits, bit-stocks, bit-holders, bit-gages, and parts 
thereof; boring-machines, pocket-borers, auger-han- 
dles, and parts thereof ; saws, handles—viz., hacksaws, 
power-hacksaws, fret-saws, butchers’, jewelers’, and 
coping saws, frames therefor, and parts thereof; 
tool-handles and tools; spokeshaves, spoke-trimmers, 
chisel-grinders, miter-boxes, and miter-planers; jack- 
screws, vises, screw-drivers, wrenches, soldering sets, 
chucks, lathes, carving-tool sets, glass-cutters, bench- 
hooks, nail-pullers, and polishing-heads. The Com- 
pany claims use since April 1, 1915. 
ee 7 
Implement dealers are setting the pace for all other 
retailers in their demands that the farmers pay cash 
for their goods. The implement men say that here- 
after they are going to confine themselves strictly to 
the business of selling farm implements and let the 
banks look after the credit business. This is a stand 
to which they have been forced because of the ad- 
vances in prices and to keep down the constantly grow- 
ing cost of doing business. [Everywhere there is a de- 
mand that the cost of granting credit be sep.rated 
from the cost of merchandise and the wise merchant 
is taking note of the handwriting on the wall. 
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EXHIBITS IN AMERICAN ARTISAN 
WINDOW DISPLAY CONTEST 











EFFECTIVE WINDOW DISPLAY OF BATH 


ROOM FIXTURES. 





3ath room fixtures lend themselves very effectively 


to window display purposes, and the arrangement 
shown in the accompanying illustration gives a good 
idea of how such a window display can be constructed 
with comparatively little effort. 

This window display which was arranged by J. E. 
Gallagher for the Wimberly and Thomas Hardware 
Company, Birmingham, Alabama, received Honorable 


inch board covered with red bunting edged with 
crumpled paper moulding painted white. 

The floor, covered with white bunting, and the rear 
wall, covered with sheeting painted green, served to 
set out the entire display. 
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ACCURATE WORK ESSENTIAL IN MAKING 
PATTERNS. 


Exceptional carefulness is absolutely necessary in 
making patterns from which any sort of factory or 

















Window Display of Bath Room Fixtures Which Received Honor able Mention in AMERICAN ARTISAN Window Display 
Competition. Arranged by J. E. Gallagher for Wimberly and Thomas Hardware Company, Birmingham, Alabama. 


Mention in AMERICAN ArtiIsAN Window Display 
Competition. No doubt it increased the Company’s 
business on bath room fixtures. 

It will be noted that the window is of irregular 
shape, and yet the arrangement was such that ‘the 
onlooker received an impression of uniformity and 
symmetry, which of course is always desirable. 

This window display is very simple, the center piece 
being made of a large frame constructed of 2x2 inch 
lumber and covered with oil cloth in tile effect. The 
bath rooni fixtures on this background were arranged 
around a mirror used as a center piece, the nickeled 
pieces showing up to advantage against the white tile 


background. The two side panels were made of 3%- 





shop work is to be done, and the Newark Stamping 
and Foundry Company, Newark, Ohio, states that 
their pattern shop is known for its careful and prompt 
service in this field. The Company is prepared to 
make patterns both in wood and metal, as well as 
aluminum Match Plates and their prices are said to 
be very reasonable. Blue prints or sketches may be 
sent for pattern work. Further information may be 
obtained by writing to the Newark Stamping and 
Foundry Company, Newark, Ohio. 
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The science of advertising is the science of 
psychology. And psychology is the science of the 





human heart. 
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STRONG WINDOW DISPLAY OF TOOLS, FOOD 
CHOPPERS AND PADLOCKS. 


In the accompanying illustration is shown a very 
effective window display of Philadelphia Made Hard- 
ware which was arranged by Henry A. Hansen for 
the Scofield Company, Sturgeon Bay, Wisconsin, and 
which received Honorable Mention in AMERICAN 
ArtisAN Window Display Competition. 

It will be noted from the illustration that while a 
large number of articles are shown the effect is far 
from overcrowded. In fact, each item “stands out,” 
owing to the grouping of the articles in each line. 

The background is cleverly arranged by attaching 
Disston handsaws to a “half-sun” and a thin strip 
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and fastened to the background which was covered 
with white muslin and black crepe paper. The 
hatchets were supported in similar manner. 
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NATIONAL CASH REGISTER COMPANY 
OFFERS PRIZES TO RETAIL 
SALESMEN FOR 
SUGGESTIONS. 





The National Cash Register Company offers 
$1,000.00 in prizes to the employes of retail stores 
for suggestions relative to the improvement, sale, or 
use of their registers. The announcement states that 
the total amount will be divided among the ninety- 
nine who send in the best suggestions, as follows: 


Window Display of Tools, Food Choppers and Padlocks, Which Won Honorable Mention In AMERICAN ARTISAN Window 
Display Competition. Arranged by Henry A. Hansen for the Scofield Company, Sturgeon Bay, Wisconsin. 


of wood bent in a half circle. Below the saws are 
groups of hammers and hatchets and immediately in 
front of these, on each side of the large cut out of 
William Penn, are four Enterprise food choppers. 

On.a slanting platform in front of the food chop- 
pers are grouped various styles of Yankee screw 
drivers, bits and drills, and below these, as well as on 
the platform holding the food choppers, are scattered 
padlocks of different sizes and designs. 

The side walls of the window are used to good pur- 
pose for the display of posters advertising the various 
lines. 

In the center of the foreground is a show card bear- 
ing the inscription, “Quality and Durability.” 

Each article was provided with a price ticket, and 
it is interesting to note that the hammers were held 
in Position by hooking their claws on nails driven 
into small pieces of wood hidden by the price tickets 


For best suggestion, $50.00; for second best sugges 
tion, $40.00; for 2 next best suggestions, $30.00 each ; 
for 5 next best suggestions, $25.00 each; for 10 next 
best suggestions, $20.00 each; for 25 next best sug 
gestions, $10.00 each; for 55 next best- suggestions, 
$5.00 each. 

All suggestions must reach the offices of the Com 
pany at Dayton, Ohio, before midnight, July 15, 1916, 
in order to be considered in the competition. Awards 
will be made by a committee of three department 
heads of The National Cash Register Company. 

The Company has had the suggestion system in 
force at its factory for many years, in fact it was the 
pioneer in this kind of work. Each six months the 
employes are gathered together for a distribution of 
$1,500.00 in prizes for the best suggestions pertain- 
ing to the work at the factory. 
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FREDERICK ORGILL, 


President Southern Hardware Jobbers’ Association 
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Southern Hardware Jobbers’ Association 
in Annual Convention 











The Twenty-sixth Annual Convention of the South- 
ern Hardware Jobbers’ Association was held at the 
Tutwiler Hotel, Birmingham, Alabama, on April 18, 
19, 20 and 21. It will be known as by far the most 
successful convention in the history of the Associa- 
tion up to this time, with all due respects to others 
that have gone before. 

The attendance was exceptionally large. 
was a spirit of optimistic, good-fellowship 
which permeated all the business sessions and the so- 
cial functions which were interspersed in the program. 
The addresses to which the delegates and guests were 
privileged to listen were of a highly constructive and 
helpful character. 


There 
feeling 


identifi- 
repro- 


A handsome 
cation badge, a 
duction of which is 
herewith, 


shown was 


presented to each dele- 





gate and guest, so that 
it was an easy matter to 





' SOUTHERN 


| ascertain “who was 
H A R DW AR E we sirmingham 

; i ee i ya : > ) c 
; : opediate " Committee on Enter- 
| oA tainment had made 
AM ERI CAN : elaborate arrangements 


for the pleasure of the 


HARDWARE. 
MANUFACTURERS’ — 
| ASSOCIATION 


visitors and were highly 
complimented by all for 
the manner in which all 
plans were carried out. 
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H. Sanborn Smith. 

The officers and members of the Executive Commit- 
tee who have been in charge of the activities during 
the past year follow: 

President—Frederick Orgill, Memphis, Tennessee. 

Vice-president—J: C. Bering, Houston, Texas. 

Secretary-Treasurer—John Donnan, Richmond, 
Virginia. 

Executive Committee—O. B. Barker, Lynchburg, 
Virginia: W. C. Thomas, Tampa, Florida; W. M. 
Pitkin, New Orleans, Louisiana; Bruce Keener, Knox- 
ville, Tennessee. 


OPENING SESSION, TUESDAY, APRIL I8. 











The convention opened in joint session with the 
American Hardware Manufacturers’ Association. 

President Frederick Orgill of the Jobbers’ Associa- 
tion called the Convention to order and introduced 


the Reverend J. W. Johnson, D. D., who delivered the 
following invocation: 


O, Lord, we thank Thee for Thy abundant mercies. We 
thank Thee for every incitement we have ever had to be 
good; for every good companionship that has crossed the 
path that we have taken; for every one who has ever loved 
us; for fathers, and mothers, and for the friends in the 
larger life of men and women. We thank Thee for every 
struggle we have ever had; they have done us good. We 
thank Thee for the hard times that have come into our lives; 
they have made us stronger.’ We thank Thee for all the 
good times—the times of prosperity—that have come to us. 
They should have made us better. We are in no mood for 
complaining against Thee this morning, O Lord, for the way 
which Thou hast led us to this hour has been a good way; 
it has been up-hill and the view has increased. Sometimes 
the climbing was tedious, but the outlook was glorious, the 
vision enchanting. We thank Thee most heartily this morn- 
ing that Thou hast loved us well enough to trust us with a 
great trust. Thou hast loved us enough to put us hard at 
work and to give us a big job. We are not worthy of all 
that Thou hast entrusted to us, but we thank Thee that 
Thou regardest our possibilities; Thou loved us for what we 
may become, and that Thou seekest to help us to attain into 
our possibilities. May we not disappoint Thee; may we not 
disappoint our future, and disappoint our fathers. We thank 
Thee that Thou hast cared for us more than our best friend. 
Thou hast been tenderer with us than our mothers. Even 
when she had to be both father and mother to us Thou hast 
been tenderer to us than she was even then. Thou hast 
forgotten much that we would not have. Thee remember 
against us. Thou hast overlooked much that Thou hast seen 
in our lives. Thou hast washed out much with Thy blood. 
Thou hast washed out many things with Thy tears. We 
thank Thee this morning for both the blood and the tears 
of our Lord, and for His infinite love wherewith he has 
loved us. We pray Thy blessing this morning upon this 
convention. We thank Thee that these men have come from 
distant places without broken bones and bruised bodies, and 
we pray that their sojourn within our gates may be pleasant. 
May they be kept in the great hollow of Thy mighty hand. 
Thou art mighty to protect. May the lives of these men 
and may the lives of their loved ones whether here or back 
at home be precious in Thy sight, and when the days of their 
sojourn with us shall have drawn to a close, give unto them, 
we beseech Thee, travelling mercies, safety of return to loved 
ones, through Jesus Christ our Lord. Amen. 

The audience then rose and joined in 
“America,” led by Messrs. Irby Bennett and N. A. 


singing 


Gladding. 
My country ’tis of thee, 
Sweet land of liberty, 
Of thee I sing: 
Land where my Fathers died, 
Land of the Pilgrim’s pride, 
From every mountain side, 
Let freedom ring. 


Our Fathers’ God, to Thee, 
Author of Liberty. 
To Thee we sing; 
Long may our land be bright 
With freedom’s holy light, 
Protect us with Thy might, 
Great God, our King. 


Honorable H. J. Weatherly, Commissioner of Bir- 
mingham City Commission, was then introduced and 
delivered an eloquent address of welcome which was 


in part as follows: 
Address of Honorable J. H. Weatherly. 


Gentlemen of the Southern Hardware Jobbers’ Associa- 
tion and the American Hardware Manufacturers’ Associa- 
tion, their guests, ladies and gentlemen, Birmingham feels 
honored by vour presence here today. You represent a great 
industry, and vou bear a very important part of the respon- 
sibilities and the burdens of citizenship in our common coun- 
try. You live in a great era, and therefore we greet you as 
being the peers of all those aggressive and conquest-making 
citizens in other trades and occupations, who, with shoulder 
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to shoulder march on and help to make this country great. 
We are glad to see you here in our city. We are only five 
years old, and we are a little “fussy” in our pride about our- 
selves. We are doing wonders here, and we are making a 
great deal of noise about it; we are doing some big things, 
and we are going to do some bigger things; but some of 
you were surprised this morning at the hand-shakes you had 
on the street. Do not be surprised, they were all candidates. 
3irmingham now is divided into two vast armies, candidates 





W. C. Thomas, 
First Vice-President, 
Southern Hardware Jobbers’ Association. 


and non-candidates, the candidates being the greater in 
number. 

If you see anything wrong with Birmingham when you 
are here visiting around and travelling over these streets, it 
isn’t all politics. It does not mean that the community has 
devoted most of its energy to politics. We are in a growing 
state. Our institutions are in the process of formation. Some 
of them are still in our minds, as, for instance, the auditorium 
that we so much need. So take us with our faults; be 
charitable to us; be sure of one thing, that our hearts are in 
the right place; that they are in real sympathy with you and 
your purposes, and we are going to show you how hospitable 
we can be; we are going to treat you as friends and neigh- 
bors, and love you as if you were of ourselves. We are 
going to turn over the whole town to you, and you do with 
it as you please. 

My friends, I know that you have come here to consult 
with each other about your work, to establish closer relations, 
and establish better business methods, and more co-operation 
in the carrying out of your various undertakings. This war 
has done one more thing for us, we are beginning to realize 
more than ever through the example of Germany, and from 
the tremendous efforts which have been put forth by the 
contending nations that what counts in this world is organ- 
ization and efficiency. 

The whole country is alive to the idea of progress along 
these lines and your gatherings are important to the whole 
country, because of that fact, and it is in that view, also, 
that I extend, on behalf of the City of Birmingham, this 
welcome today, not because you are here, merely in a social 
sense, but because in this important center of trade and pro- 
gressive development, as we think of Birmingham, you rep- 
resent an idea to us. You represent the idea of a pro- 
gressive, striving march towards better methods, towards 
8reater progress, and not only that, but you represent the 
idea of America for us all, a live America, a true America, 
an America that does not seek war, but if war must come, 


every man, woman and child within its borders will be 
prepared, 
Morris W. Bush, President of the Birmingham 


Chamber of Commerce, was the next speaker, and he 
also extended a warm welcome to the visitors, ad- 
dressing the convention in part as follows: 


a= W € are awful glad to have the Hardware people come to 
a with us. We want to turn our city over to you: we 
ant to do everything that should be done in the way of 
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welcoming you. We would give you the keys of the city, 
but the last commissioner we had of Birmingham was out 
late at night, and the keys have been misplaced. 

We are glad to see you, because you gentlemen evi- 
dently, this being the twenty-sixth anniversary of your or- 
ganization, have come to a real, sensible view of business. 
You have done differently from what a great many of us 
have done. The business of the United States has gone 
through two periods; the first was unlimited, unbridled and 
blind competition, when every man was out to stab his 
neighbor, using fair means if possible, but frequently unfair 
means. ‘That resulted in the late ’90’s in the country being 
almost on the verge of bankruptcy. Then they said: “What 
is the remedy for it? Let us take all these small concerns 
and combine them into big concerns,’ and then we entered 
upon the “Trust” era. That has not been satisfactory. We 
are now going into the third era, where we are returning 
again to smaller manufacturing concerns and smaller mer- 
cantile concerns, and smaller jobbing houses, and the law 
recognizing that it would not be illegal for people to get 
together and decide on things that make for the common 
good. I do not necessarily mean prices, because frequently 
that is not the whole proposition, but in letting people come 
together and decide upon trade customs, on the question of 
credits, on the question of discounts, and other questions that 
are as vital almost as prices; and then it would not be sur- 
prising if the Federal Trade Commission, as it gradually 
progresses, should establish a minimum price as well as a 
maximum price. I think the country was very much 
astounded when they heard a few weeks ago that out of the 
two hundred and fifty thousand concerns doing business in 
this country, outside of the banks, that one hundred thou- 
sand made ,no money, and that another hundred thousand 
barely made enough to pay the Federal Income Tax, which 
means five thousand dollars. That left only fifty thousand 
that were really what you might call prosperous, and is it 
not a menace to any state or any country not to have those 
concerns prosperous ? 

Therefore, I say, gentlemen, you evidently saw the light 
a long time ago, and you have co-operated on certain lines 
that have not hurt your business, not enough to keep you 
from making money, and letting your competitor make money. 

Ladies and gentlemen, we would like for you to enjoy 
our clubs. We have given you cards and it is not a mere 
formality. We mean for you to use them, and enjoy them 
as your own. We want you to see every part of the city, 
because it is a place of great beauty. We want you to 
appreciate Birmingham. 

On behalf of the State of Alabama, Dr. George H. 





O. B. Barker, 


Retiring Member Executive Committee, 
Southern Hardware Jobbers’ Association. 


Denny, President of the University of Alabama, 
spoke in part as follows: 
ue the courtesy which 


Ladies and gentlemen, I greatly 1 
word of 


permits me to express on behalf of the State, a ! 
welcome to the members of this joint meeting of the South- 


ern Hardware Jobbers’ Association and the American Hard 
ware Manufacturers’ Association. It 1 
in intimate touch with a group of men who are play 


s a privilege to come 
ing such 

























an important part in the economic and industrial life of our 
country. 

1 feel quite at home in this company. In looking over 
your program a few moments ago I find many names that 
are familiar to me—among your officers, a family friend of 
more than two or three generations, one known and beloved 
by each one of you, Mr. John Donnan of my own native 
state of Virginia. (Applause.) Then my old Virginia friend, 
Mr. O. B. Barker, of Lynchburg, whom I heard make an 
address in a wet town some ten years ago that I should be 
glad to have him repeat to you upon this occasion. 

I have been greatly interested in the nomenclature of 
the two organizations here represented—the Southern Hard- 
ware Jobbers’ Association and the American Hardware Man- 
ufacturers’ Association. When one considers the enormous 
possibilities of this section, is it too much to hope that we 
shall some day welcome to Birmingham organizations in 
which this nomenclature shall be sectionally revised? It 
would be indeed a great privilege to welcome to Birming- 
ham the American Hardware Jobbers and the Southern Hard- 
ware Manufacturers. There is only one thing needed in 
this section to guarantee that revision of nomenclature. That 
thing is the more complete education of our people. I do 
not hesitate to say that the industrial supremacy of this sec- 
tion awaits merely the more adequate training of our youth, 
and I am glad to report that progress in this direction is 
steady and constant. 

We bid you welcome as our guests today, and we invoke 
your co-operation in the upbuilding of a civilization that is 
destined to reflect honor and credit upon our American life. 

President Orgill responded as follows to the ad- 





W. M. Pitkin, 
Executive Committee, 
Southern Hardware Jobbers’ Association. 


dresses of welcome on behalf of the Southern Hard- 
ware Jobbers’ Association: 

Ladies and gentlemen, delegates and friends, on behalf 
of the members of the Southern Hardware Jobbers’ Asso- 
ciation it is a great pleasure for me to welcome you to the 
Annual Conventions of the American Hardware Manufac- 
turers’ Association and the Southern Hardware Jobbers’ 
Association. 

I think it is singularly appropriate that these conventions 
should be held in this wonderful city so aptly named “The 
Pittsburgh of the South,” the center of the iron and steel 
products which are the basis of our business. 

It is extremely gratifying that we have so large an at- 
tendance with us here today and especially is this so in the 
number of ladies present. Their presence is always an in- 
spiration. 

_ [hope at this meeting you will not only renew many old 
friendships, but create new friends and so when you return 
to your homes you will carry with you most pleasant mem- 
ories of your visit. 

In introducing Charles J. Graham, President of the 
American Hardware Manufacturers’ Association, 


President Orgill spoke as follows: 


32 AMERICAN ARTISAN AND HARDWARE RECORD 





April 22, 1916, 


For a number of years past the American Hard- 
ware Manufacturers’ Association and the Southern 
Hardware Jobbers’ Association have held annual joint 
conventions, and their respective Executive Commit- 
tees have also held annual joint sessions to discuss 
various problems. Through their meetings much good 
has been accomplished in a business way, but even 
better still we believe is the fact that through these 
meetings many of our dearest and warmest friend- 
ships have been developed. No one has done more to 
bring this about than the president of the American 
Hardware Manufacturers’ Association, Mr. Charles 
J. Graham. I take pleasure in introducing \Mrr. 


Graham. 
Response by President Charles J. Graham. 


Mr. President, officials of the State of Alabama. and 
the City of Birmingham, the Chamber of Commerce, 
ladies and gentlemen, if we had nothing else to feel 
good over this morning but the weather, it would be 
a great pleasure to be here, but to combine that with 
such a welcome as we have received, an audience of 
such brilliancy, a hotel of such beauty, and in a city 
of such remarkable accomplishments, it is something 
really worth while, and on behalf of the organization 
which | represent, I can truthfully say we are glad 
we are here, and look forward to a week of enjoy- 
ment as well as one of great benefit from a commercial 
standpoint. 

The growth and development of this city in the last 
few years has been nothing short of remarkable, and 
we, of Pittsburgh will have to keep moving or the old 
saying that Birmingham is the “Pittsburgh of the 
South” will be transposed, and Pittsburgh will be 
called the “Birmingham of the North.” 

I have discovered this morning that Birmingham is 
a city of other ambitions evidently than manufactur- 
ing ambitions and commercial ambitions. Owing to 
the fact, as your commissioner has said, that you have 
two thousand miles of streets, it occurs to me that if 
such is the case, your entertainment committee cer- 
tainly has a job on their hands this afternoon in this 
automobile tour, and instead of coming here for a 
four days’ convention, we would have to increase it 
to two weeks, in order to fully enjoy the benefits of 
your hospitality. 

The convention of the Southern Hardware Jobbers’ 
Association is always a greatly anticipated pleasure, 
as good fellowship is always paramount between the 
Manufacturers’ Association and the Jobbers’ Associa- 
The two associations have had an unbroken 
It is a par- 


tion. 
record of which we should all be proud. 
ticular pleasure on account of the great prosperity 
existing at this time, and our hope is that it shall con- 
tinue indefinitely, and in such a measure as to spread 
its benefits to all classes of people all over the country. 

On behalf of our organizations I take this oppor- 
tunity to express our thanks to the Commission, to 
the President of the Chamber of Commerce, and to 
Dr. Denny of the State of Alabama, for their cordial 
welcome, and assure them all of our sincere apprecia- 
tion for their cordial welcome. 

President Orgill: We have again with us, today, 4 
gentleman who is no stranger to the majority of the 
members of the Southern Hardware Jobbers’ Asso- 
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ciation, and we feel as close to him almost as if he, 
in reality; belonged to us. I refer to Mr. A. J. Bihler, 
President of the National Hardware Association. I 
take pleasure in introducing him. 

Mr. Bihler: Mr. President, ladies and gentlemen, 
it is with a great deal of pleasure that I am again 
bringing the greetings of the National Hardware As- 
sociation to the Southern Hardware Jobbers’ Asso- 
ciation. We have a great many interests in common. 
Their problems are similar to ours. The associations 
have always co-operated with each other in every 
laudable undertaking. I am a firm believer in asso- 
ciation work. I sincerely hope you will have a very 
successful convention. 

President Orgill: One of the associations that is 
perhaps more closely affiliated with the Southern 
Hardware Jobbers’ Association is the Texas Hardware 
Jobbers’ Association. I believe eighty-five or ninety 
percent of the members of the Texas Association are 
also members of the Southern Association. I take 
pleasure in presenting Mr. John L. Keith, President 
of the Texas Hardware Jobbers’ Association. 

Mr. Keith: Mr. President, ladies and gentlemen, 
I regret exceedingly that more of our members could 
not be present. I wish to congratulate the Southern 
Hardware Jobbers’ Association and the American 
Hardware Manufacturers’ Association on having the 
pleasure of meeting in this beautiful city. I will not 
attempt to make a speech, because my friends know it 
is late, but I wish to bring you the hearty greetings 
of the Texas Association. We are here about fifteen 
strong. 

President Orgill: The American Iron, Steel and 
Heavy Hardware Association have many problems 
in common with our own, and its officials have always 
co-operated with us to the fullest extent. I take plea- 
ure in presenting the recently elected Secretary of the 
Association, Mr. Arthur H. Chamberlain. 

Mr. Chamberlain: Mr. Chairman, ladies and gen- 
tlemen, I thank you for this introduction, which I 
take in recognition of the Association which I have the 
honor to represent. You do not expect me to take 
advantage of your courtesy to enter into a discussion 
of our work or the personnel of our association. As 
your president has said, our interests are in some re- 
spects identical with those of the interests of the mem- 
bers of the Southern Hardware Jobbers’ Association. 
You benefit by our existence as an organization, and 
in what we accomplish, and I venture to say that you 
have much to gain by co-operation and affiliation 
with us, and we would be strengthened and our ob- 
jects would be furthered by your support. The sim- 
ilarity of our interests reminds me of a conundrum 
that was propounded to me the other day. It was, 
What is the difference between a young man, an old 
man, a grass-hopper, and an angle-worm? and the 
answer is, there is no difference, as the chickens get 
them all. 

I am glad to feel that I am not a stranger to many 
of you; in my early years of my business life I was 
fortunate enough to attend a number of your meet- 
ings, as the representative of a trade journal in com- 
pany with a man known and honored and personally 
loved, I think it safe to say, by more hardware men 
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individually than any other man that has ever been 
associated with our trade. I refer to Mr. R. R. Will- 
lams, who, since your last Convention, has gone to 
his reward. As men, as business houses, and as asso- 
ciations, we will act wisely if we conduet our affairs 
in the light of the preaching and teaching of him 
whose gentle but strong personality will pervade these 
gatherings as a sweet fragrance for many years to 
come. 

President Orgill: Rarely, if ever, have we had a 
convention that was not attended by a representative 
of the Southern Supply and Machinery Dealers’ As- 
sociation, and we are particularly fortunate today in 
having with us as their representative, a gentleman 
whose home is in this city. I take pleasure in present- 
ing Mr. J. A. Vann. 

Mr. Vann: Mr. President, ladies and gentlemen, I 
wish to assure you that our association, the Southern 
Supply and Machinery Dealers’ Association, esteem it 
a great pleasure to be represented at this twenty-sixth 
convention, and I personally feel honored as I was 





Bruce Keener, 
Executive Committee, 
Southern Hardware Jobbers’ Association. 


delegated to represent our Association. The two asso- 
ciations are very similar in their objects, one of the 
most important of which is that our competitors do 
not have horns or bite, but are honorable, upright 
gentlemen, and are anxious to make a reasonable profit 
in their business. 

The Southern Supply and Machinery Dealers’ As- 
sociation meet in Pittsburgh this year on thé toth, 
rith, and 12th of May, and as we are meeting with the 
National Pipe and Supply Association, and also the 
American Supply and Machinery Manufacturers’ As- 
sociation, we are looking forward to a great meeting, 
and we hope to cement the friendship between the 
manufacturer and the dealer even more securely than 
it is at present. 

As a citizen of Birmingham, I welcome you to our 
city, and trust that you will have a pleasant time and 


that you will be benefited by your visit. 
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President Orgill called the attention of the conven- 


tion to the fact that there would be a joint open ses-_ 


sion of the two associations the next day at two 
o'clock p. m., when Honorable Dan Y. Stephens 
would address the joint meeting on the subject of the 
Stephens Bill; that on Wednesday morning at ten 
o’clock there would be an executive meeting of the 
Jobbers’ Association. 

He then introduced Mr. Irby Bennett, Chairman of 
the Reception Committee, who called the attention of 
the delegates to the printed program of the Recep- 
tion Committee. In addition he stated that Mrs. J. D. 
Moore, of Birmingham, would entertain the ladies at 
her home on Thursday afternoon between four-thirty 
and six-thirty o’clock. 

Mr. Bennett also read a telegram from Mr. H. H. 
Beers, of Richmond, Virginia, the Sergeant-at-Arms 
for Life of the Association, in which Mr. Beers sent 
his regrets at being unable for the first time in the 
history of the association to attend the convention, 
owing to ill health. 





J. D. Moore, 
Advisory Board, 
Southern Hardware Jobbers’ Association. 


Mr. Bennett stated that he felt the absence of Mr. 
Seers very keenly personally, owing to the fact that 
neither he nor Mr. beers had failed to attend a single 
convention of the Association in the twenty-six years 
of its life. 

The convention then adjourned to meet in executive 
session on Wednesday morning, April 19th, at 10 
o'clock. 


MORNING SESSION, WEDNESDAY, APRIL 19. 

The morning session on Wednesday, April 19th, 
was an executive meeting and was called to order 
promptly at ten o'clock by President Orgill and after 
Secretary-Treasurer John Donnan had read the min- 
utes of the 1915 Convention, President Orgill deliv- 


ered his annual address, as follows: 
Annual Address of President Frederick Orgill. 


Due to_ unforeseen circumstances I have recently been 
selected to fill the unexpired term of office as President of the 
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Southern Hardware Jobbers’ Association, and not 
familiar with the duties of the office, nor the work that had 
been planned and accomplished throughout the year | will not. 
therefore, attempt to deliver the usual annual address. 

It is certainly a great pleasure and privilege to greet 
this large assemblage of members of the Southern Hardware 
Jobbers’ Association and of the American Hardware Manu- 
facturers’ Association, and our other friends and visitors, 
and to extend to all a most cordial welcome. 

I trust that the days spent here will prove profitable 
through the exchange of thought and experience with one an- 
other, and that through this meeting the jobber and manu- 
facturer may arrive at a closer and better understanding 
that will greatly add to the respect and esteem of one for the 
other, and which will grow greater and greater as the years 
roll by. ; 

As our good iriend, Mr. Ireland, so well said in a letter 
recently sent to our members, there is no possibility of a 
doubt that a most decided benefit will and does accrue to 
those members attending the sessions of his trade convention, 
and in his taking part in the discussions arising therein, and, 
also, that a “Higher Standard of Business Methods” will be 
attained through a personal contact with successful men 
whose business activities and opportunities are perhaps 
greater than their own. . 

We are today confronted with the gravest business prob- 
lems that have ever been presented to us to solve: we, there- 
fore, have selected a most opportune time for our delibera- 
tions. 


being 


Unprecedented Trade Conditions. 


Existing trade conditions are unprecedented. Car short- 
age is upon us, and a freight embargo exists in much of the 
Eastern territory. 

A great railroad strike is threatened. 

The European war and its resultant devastation grows 
daily more horrible. 

The Mexican situation is alarming. 

A Presidential election is approaching with its accom- 
panying disquietudes. 

Manufacturers quote prices only for immediate accep- 
tance and shipment. 

With such conditions existing was there ever a time when 
a closer relationship between our membership was more im- 
portant or necessary than it is today? 

Through co-operation and preparedness we should meet 
all of these issues. 

It seems to me to be unnecessary to go outside of the 
organization of our own association to note the benefits de- 
rived by its members through the beneficent result of co- 
operation. 

I am indebted to Mr. Alexander H. Fall for the follow- 
ing history of our association: 

History of Origin of Southern Hardware Jobbers’ Association. 

“During the ‘eighties’ conditions with the hardware job- 
bers in the South were deplorable, and there was no such 
thing then as co-operation or concert of action among the 
Hardware Men. 

“It was a bitter fight for business, and the worst feature 
of all was the unfriendly feeling which existed amongst mem- 
bers of our profession, not only in the state of Tennessee 
but throughout the entire South. 

“In 1890 our late lamented friend, William P. Smith, who 
at that time was a member of the firm of C. M. McClung & 
Company, of Knoxville, wrote to Mr. Alexander H. Fall of 
Nashville that conditions were so bad in Knoxville that he 
and Captain Gibbens and John Brown had decided to try 
and get the Tennessee jobbers together, and suggested that 
a meeting be held in Nashville and that the jobbers of Mem- 
phis and Chattanooga be invited to be present with these 
from Nashville and Knoxville. 

“After some correspondence and through the personal 
efforts of William P. Smith, Mayor Ed Buford, Alexander 
H. Fall and Irby Bennett, a meeting was arranged to take 
place in Nashville. 

“The gentlemen who were present and the houses they 
represented are as follows: : 

“Captain W. E. Gibbens, of W. W. Woodruff & Company, 
Knoxville. ; : 

“William P. Smith, of C. M. McClung & Company, Knox- 
ville. 

“J. O. Vance, of Vance & Kerby, Chattanooga. 

“A. D. Langstaff, of Langstaff Hardware 
Memphis. i 

“P. R. Cousins, of Graham, Cousins and Compan) 
his. " 

“William Thompson, of Wetter Manufacturing Company, 
Memphis. ‘ <4 

“Edward Buford, of Buford Brothers, Nashville. 

“W. M. Pollard, of Pollard, Black & Co., Nashville. 

“Major Dudley, of Dudley Brothers, Nashville. al 

“H. G. Lipscomb, of H. G. Lipscomb & Company, Nash- 
ville. 

“Alexander H. Fall, of Gray, Fall & Company, 

“The meeting was very successful and ever) 
much pleased as they found their competitors were 
men and gentlemen determined to do the right thing. 
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“This was the first time, in my knowledge, that Hard- 
ware Men in Tennessee met together and discussed problems 
which confronted each man in the business. There was so 
much good feeling and enthusiasm among those present that 
it was decided to form the Tennessee Hardware Jobbers’ As- 
sociation with Captain W. E. Gibbens of Knoxville, Presi- 
dent, and Mr. William P. Smith of Knoxville, Secretary, and 
we agreed to meet the following year in Memphis. There 
was a good deal of talk of our State Association by travel- 
ing men who visited Hardware Jobbers in other Southern 
States, which did much to advertise our State Association, 
the result being that when we did meet in Memphis a great 
many Hardware Jobbers from other sections of the South 
were present and our association was changed from a State 
affair to the present Southern Hardware Jobbers’ Association, 
so the Southern Hardware Jobber’s Association of today 
grew out of the meeting held in Nashville at which time our 
State Association was formed.” 
Primary Object and Results of the Association. 

The primary interest of the organizers of the Southern 
Hardware Jobbers’ Association, over a quarter of a century 
ago, was “to further the interest of the Hardware business, 
to develop a greater degree of co-operation between members, 
to correct trade abuses, to exchange ideas, and in thus help- 
ing others, to help ourselves.” 

In reply to my question, “Has the original object of the 
Association been realized?” our able Secretary, Mr. Donnan, 
writes: 

“I believe that we can conscientiously state that it has to 
a large extent. The feeling existing between our members 
is today one of co-operation, where formerly it was antag- 
onism. It was at our Atlantic City Convention that the 
Manufacturers asked our Association to give them the defini- 
tion of a Jobber. It was the Southern Association that did 
so, and that definition is today recognized by the Manufac- 
turers of this country as being correct. 

“T do not know anything that has done more to foster a 
kindlier feeling between the Manufacturers and the Jobbers 
than the fact that we hold our Conventions at the same time 
and place, and as every year the Executive Committees of 
the two Associations have spent a day together discussing 
various problems, each has not only understood the other bet- 
ter, but out relations have become so friendly that the Manu- 
facturers are doing everything in their power for us that is 
not detrimental to their interests. 

“T do not believe there is an organization in this country 
held in higher esteem than is ours by the American Hardware 
Manufacturers’ Association. If you will let your mind revert 
to the conditions which existed twenty years ago and com- 
pare them with what they are today, I believe that you will 
realize that we have gone far beyond what the promoters of 
our organization ever dreamed of. 

“In being organized results should be measured not so 
much by what is accomplished, as by what is prevented. Mr. 
Sanford once remarked that results should not be measured 
so much by what is accomplished as by the difficulties over- 
come in so doing.” 

Mr. Alba B. Johnson, President of the Baldwin Loco- 
motive: Works, in an address at New Orleans on “World's 
Conditions After the European War,” says, in part: “We 
have now, by the Federal Reserve Act, created a currency 
responsive to the needs of business. The new system has 
wisely been developed slowly and much remains to be done 
to enlarge its usefulness. It will, however, afford the country 
a powerful safeguard against panics. From this point of 
view our ability to withstand a financial storm is better than 
it has ever been. Naturally, however, there can be little dan- 
ger of a shortage of money after the war, because the monev 
now employed as working capital in filling war orders will be 
released, and because the demands from Europe for war 
loans will cease. The amount of idle money then will be 
large until re-absorbed in legitimate business enterprises at 
home or abroad.” 

Federal Trade Commission Helps Business Men Learn Costs. 

lhe Federal Trade Commission has recently published a 
brochure entitled Helpful Activities to Strengthen American 
Industries, which seems to me to be applicable to the Jobber 
as well as to the Manufacturer. The article in part says: 
Among the several methods by which the Federal Trade 
Commission can be of constructive help to American busi- 
ness, there are two of particular importance. One of these 
is to aid the business men of the country in obtaining the 
additional credits to which their business operations may en- 
title them. The second is to aid in improving accounting 
practice and in establishing better standards of bookkeeping 
and cost accounting. The two are interdependent. 

Sain hie oe that no one standard system of account- 
Ah = precy hae —— of business, but that special 
ad ames oa dopant - class of commerce 
stantially standard syst 4 of sts ewan id ns uae & s8b- 
sagen di poe de nig of accounting; similarly, the coun- 
Ate of Bea — store retailer, the wholesale grocer, 
shoe retin, aa i oot and shoe wholesaler, the boot and 
he: mma je drug store, the manufacturer of textiles, 

anufacturer of machinery, the wholesale clothier, the 
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retail clothier. It is true that a great many systems could be 
adapted for use in lines other than those for which they 
are originally arranged, as certain fundamental principles 
underlie the general structure of accountancy which must be 
recognized by each group. 

“The Commission, however, while recognizing the com- 
mercial advantages to be derived from uniformity of systems, 
does not advise making a change where systems already in- 
stalled give adequate information and are economically oper- 
ated. 

Demoralization Due to Price Cutting. 

“It is a fact well understood among business men that 
the general demoralization in a large number of industries 
has been caused by firms who cut prices not knowing what 
their goods actually cost to manufacture, and the cost of 
selling, which is equally important, is almost wholly lost 
sight of. 

“A manufacturer who does not know with a close degree 
of accuracy what it costs him to produce the different ai- 
ticles he manufactures and what it costs him to sell them, is 
not in a position to intelligently meet competition and invites 
business disaster. 

“Many of the larger manufacturers have thorough cost 
accounting systems, which they recognize as necessary in or- 
der to give them the information essential to successful man- 
agement. On the other hand, the number of smaller manu- 
facturers who have no adequate cost accounting system and 
who price their goods arbitrarily is amazing. 

“Proper accounting for the smaller manufacturer is most 
essential. It is necessary for his success that he knows on 
what particular article he is making a fair profit and on what 
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he is making only a narrow margin of profit or losing money. 
If he has this information he can concentrate on the manu- 
facture and sale of the product on which the profits are satis- 
factory. 

“Whole industries, in many instances, are suffering from 
a general lack of intelligent knowledge of cost. 

“How can the lederal Trade Commission help cure thes: 
conditions ? 

“The Commission has no intention and no desire to us: 
compulsory methods. But it does hope to reach the desired 
end by encouraging improvements in accounting practice, hy 
indorsing standard svstems of bookkeeping and cost account- 
ing, and by assisting in devising standard systems, either 
at the request of individual merchants and manufacturers 
or through the association that represents the industry.” 

I would suggest that a discussion, at the proper time, of 
the Standardizing of the Hardware Jobbers’ Accounting Sys- 
tem might prove profitable. 

Co-operation and Preparedness—Watchword. 

Our watchword should therefore be “Co-operation and 
Preparedness.” ; ; 

A writer has said that co-operation means really “a d'- 
vision of labor” and that preparedness consists in your basing 
selling prices upon the cost of replacement. In other words: 

Preparedness suggests that we follow closely the market 
on its upward advances, which may be long sustained, and 
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also to conserve and convert all tangible products, so that 
when the decline sets in (as it undoubtedly will, but, per- 
naps at a far distant day) our resources will be ample to 
meet it. 

In Memoriam. 

During the past year some of our members have been 
called to their Eternal Home. Let us now rise and as a mark 
of respect to the memory of our departed friends give them 
a silent thought, thus expressing the grief we feel at our 
great loss. 

E. Howard Smith of Sterling Hardware Company, Blue- 
field, West Virginia. 

W. L. Sanford of Sanford, Roberts & Taylor Company, 
Sherman, Texas. 

A. H. Wente of Woodward, Wight & Company, New Or- 
leans, Louisiana. 

There has also passed to the “Great Beyond” our dear 
friend, John Hoen, who was one of the Honor Roll of our 
Association. 

Our Memorial Committee will pass suitable resolutions. 

Secretary-Treasurer Donnan delivered his ‘annual 
report, which was executive in character. 

Regular committee reports were then received, in- 
cluding the report of the Executive Committee, which 
was to be taken up at a later session, section by sec- 


tion, and acted upon. 
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Executive Committee, O. B. Barker, Lynchburg, 
Virginia. 
Supply Committee, W. A. Ray, Pensacola, Florida. 
Metal Committee, J. A. Harvin, Houston, Texas. 


Transportation Committee, J. A. Summers, Johnson 


City, Tennessee. 

Grievance Committee, J. D. Mitchell, Bristol, Ten- 
nessee. 

Axe Committee, C. H. Ireland, Greensboro, North 
Carolina. 

Steel Shape Committee, W. A. 
Georgia. 

Scovil Hoe Committee, W. M. Teague, Jr., Mont- 
gomery, Alabama. 

Ammunition Committee, O. B. Barker, Lynchburg, 
Virginia. 

Steel Goods Committee, F. B. Dunlop, Fort Smith, 
Arkansas. 

C. H. Ireland offered a resolution that a telegram 
be sent to H. H. Beers, Sergeant-at-arms, at Rich- 


Parker, Atlanta, 
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mond, Virginia, expressing the deep regret of the 
Association at his inability to be present; sympathiz- 
ing with him in his illness, and expressing the hope 
that his health would soon be restored. 
tion was unanimously adopted. 

Lee Richardson interrupted the reading of the re- 
port of the Executive Committee by offering the fol- 
lowing resolution, and asking that a copy of same 
be forwarded to the President of the United States 
at Washington, immediately. The telegram and reso- 
lution prepared was unanimously adopted and read 
as follows: 

“To the President of the United States, Washing- 
ton, D. C. 

“The following resolution has been unanimously 
adopted by our Association: 

“*Resolved, that the Southern Hardware Jobbers’ 
Association, now holding its 26th Annual Conven- 
tion, at Birmingham, appreciates the trying situation 
that confronts the President of the United States 
daily, if not hourly, in performing his duties, and said 
Association hereby expresses its confidence in the 
ability of the President to safely guide the Ship of 
State through the stormy seas now prevailing to a 
safe harbor, peacefully if he can, forcibly if he must. 

President Orgill requested the adoption of the fol- 
lowing resolution in regard to floods in the Mississippi 
River: 

“Whereas, the frequent floods of the Mississippi 
River caused by waters from thirty-one states of the 
Union, result in great loss of human life in portions 
of the States of Illinois, Tennessee, Kentucky, Mis- 
sissippi, Missouri, Arkansas, and Louisiana, and large 
money losses, not only in such affticted territory, but 
in other portions of the United States; and 

“Whereas, it has been declared by the Engineer 
Corps of the United States Army, by the Mississipp! 
River Commission, and by other National Commissions 
that such floods can be prevented at a reasonable cost ; 
and 

“Whereas, the work of such flood prevention has 
been going on for many years in the least economical 
way and over two-thirds of its cost has been borne by 
the damaged sections, who can not alone cope with 
this giant problem; and, 

“Whereas, all political parties have declared in their 
campaign platform that flood control of the Missis- 
sippi River is a national duty, therefore, be it 

“Resolved, by the Southern Hardware Jobbers’ As- 
sociation in Convention assembled on April 19, 1919, 
at Birmingham, Alabama, that the Congress of the 
United States is hereby requested to fulfill this na- 
tional duty at its present session, and to enact such 
legislation as shall provide a separate and comprehen- 
sive plan for the prevention of such floods; be 1 fur- 
ther 


This resolu 


“Resolved, that copies of this resolution be sent to 


the President of the Senate of the United States. to 
the Speaker of the House of Representatives, and to 
all Senators and Representatives.” 
The resolution was unanimously adopted. 
Secretary Donnan stated that he had received : 
communication from Mr. J. H. McLauren, President 
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of the Southern Wholesale Grocers’ Association, ask- 
ing that the Southern Hardware Jobbers’ Association 
send representatives to Memphis, on May 24th, 25th 
and 26th, to participate in a conference of other asso- 
ciations on the subject of the bankruptcy laws. 

On motion the members of the Association residing 
at Memphis, including the Secretary, were requested 
to represent the Association at that time. 

President Orgill appointed the following special 
committees to act during the sessions of the Conven- 
tion: 

Nominating Committee: 
land, F. B. Dunlop. 

Auditing Committee: W. A. 
House, W. A. Ray. 

Memorial Committee: George E. King, W. A. 
Stratton, John L. Keith, P. M. Atkins. 

Committee on Resolutions: Clayton T. Tullos, C. 
G. Wright, H. W. Powers, D. D. Peden. 

These committees were requested to report on Fri- 
day morning at ten o’clock. 

The convention then adjourned to meet at two thirty 
o'clock P. M., in joint session with the Ameritan 
Hardware Manufacturers’ Association. 


AFTERNOON SESSION, WEDNESDAY, 
APRIL 19. 

The Convention met in joint session with the Amer- 
ican Hardware Manufacturers’ Association at 2:30 
o'clock P. M. 

The Honorable Dan V. Stephens, Representative 
in Congress from Nebraska, was invited to address 
the joint meeting on the subject of the bill he had in- 
troduced in Congress on the subject of price cutting. 

President Graham, of the American Hardware 
Manufacturers’ Association, presided. He opened the 
session with the following remarks: 

Gentlemen, we have gathered this afternoon in 
joint session to listen to a discussion on one of the 
most important topics from the standpoint of the hard- 
ware merchants and various other lines of business 
that is before the country today—one of the great 
problems which we all wish to see solved, and which 
we think, when solved properly, will be of great bene- 
fit to business as a whole. At the joint executive 
meeting of the two organizations in New York in Jan- 
uary it was discussed at that time as to what would 
be the best thing we could discuss at this meeting 
from the standpoint of interest to both the manufac- 
turers and jobbers, and the consensus of opinion ex- 
pressed at that time that nothing could be of more 
interest to any of us than an explanation of the 
Stephens Bill—an explanation as to what it was ex- 
pected to accomplish. At this discussion we felt that 
no one would be better able to discuss the Stephens 
Bill than Mr. Stephens himself, and it is my great 
pleasure to announce to you this afternoon that we 
were so fortunate to have Mr. Stephens accept an 
invitation from us to address you this afternoon, and 
I will say also, that Mr. Stephens told me that this 
Is the first time that he has accepted an invitation to 
discuss this bill outside of Washington. It is my 
great pleasure, gentlemen, to introduce Mr. Stephens, 
Representative from Nebraska. 

Mr. Stephens spoke as follows: 


O. B. Barker, C. H. Ire- 


Parker, Sam C. 


Mr. Chairman, 
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Members of the American Hardware Manufacturers’ 
Association, and the Southern Hardware Jobbers’ As- 
sociation. This is a pretty big proposition, but you 
are a pretty big bunch. I assure you that I appreciate 
very much the opportunity afforded me in coming here 
to discuss this subject with you gentlemen, not be- 
cause I wanted to discuss it, but because I felt that I 
might be able to get some new light on this subject. 

I am a member of the Interstate and Foreign Com- 
merce Committee of the House of Representatives be- 
fore whom all of these questions come. When a wit- 
ness comes before this Committee we always ask him 
to give his name, his residence, and his business so 
that we may better form an opinion, or rather put a 
proper estimate upon the testimony that he gives. 

Aside from the fact that I am a member of Con- 
gress and a member of this great Committee which I 
refer to, I am interested in manufacturing. In fact 
I make my living out of manufacturing and jobbing 
and agriculture on the side, and I spend what little 
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surplus I have holding public office. 
Continuing Mr. Stephens said: 


The present demand for legislation providing for the 
legalizing of contracts between producer and distributor is 
due to the decision of the Supreme Court in the case of the 
Dr. Miles Medical Company versus John D. Parks & Sons 
Company, where the Court held that a contract between the 
Dr. Miles Medical Company, a manufacturer of patent med- 
icines with the wholesaler and retailer for the resale of his 
products at a fixed price was in restraint of trade, and there- 
fore was null and void. The result of this decision makes 
it impossible for the manufacturer to control the resale of his 
product through the wholesaler to the consumer at a uniform 
price. 

This decision in the judgment of the great mass of pro- 
ducers and distributors makes it necessary that legislation be 
enacted legalizing contracts of this character, and the result 
of their views are embodied in what is commonly known as 
the Stephens Bill, designed to protect the people against dis- 
honest advertising and false pretenses in merchandising 
which will result from legalizing contracts to which reference 
has been made. 

Chamber of Commerce Action. 

As a result of the chaotic conditions produced by this 
court decision, the Chamber of Commerce of the United 
States at its annual meeting in 1914 appointed a committee 
for the purpose of considering the subject of “Maintenance 
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of Resale Prices.” This Committee made a very able report 
on the subject in 1915, seven members favoring such legisla- 
tion, and three opposing it. I hold in my hand the report 
of both the majority and minority members of this Com- 
mittee. Anyone reading this report will be struck at once 
with the importance of the subject involved. It will also be 
apparent that this Committee has attached too much impor- 
tance to the legal side of the question. There is no use, in 
my judgment, wasting time considering what courts have 
held, and what laws various Legislatures and Governments 
have enacted on this subject, because after all has been done 
and said, the whole question resolves itself into simply this, 
is it in the interest of the public generally, which of course 
includes producers and distributors, to have legislation that 
will legalize these contracts. There is nothing sacred about 
a statute or a decision of the Court; either can be abrogated 
at the will of the people. A Court decision is based upon 
statutes, and when it is desired to alter the effect of a de- 
cision, all that is needed is to revise or repeal the statute 
that resulted in the decision. 

Therefore, if in the judgment of the people of this coun- 
try this legislation is desirable, there need be no hesitation 
whatever in enacting it. The fact that there is legislation 
to the contrary should not in any way have anything what- 
ever to do with the merits of this question. Statutes are 
made to serve the people and when they fail to longer serve 
them, they are repealed. We are constantly repealing or 
modifying old laws, but in this case we have only to correct 
a court made law by writing a new one. 

Price Cutting Leads to Monopoly. 
As price cutting increases, the process of elimination of 
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competitors will go on, the weaker ones falling by the way- 
side, with the result that those who have the greater amount 
of capital, and the largest opportunity, are able to take 
advantage of the chaotic conditions of trade which advantage 
leads as straight as a line to monopoly. In fact, price cutting 
is the very first step in the creation of monopoly. This is 
demonstrated by the history of existing monopolies in this 
country. It is well known to every student of business that 
the Standard Oil Company gained its first great advantage 
in the production of oil by price cutting and rebating. This 
great corporation, in its embryonic stage, when there was 
competition with many other concerns, was able to compel 
the railroad companies to give it a rebate of something like 
25 cents per barrel on every barrel of oil it shipped, thus 
gaining a tremendous advantage over its competitors who 
had to pay the full price. But the Standard Oil Company 
was not satisfied with such a moderate advantage, of 25 
cents per barrel on freight rates over its competitors, and 
compelled the railroad companies, by some hook or crook, 
to go down into their pockets and pay the Standard Oil Com- 
pany an additional 25 cents for every barrel shipped by its 
competitors. It can readily be seen that it was an easy matter 
for the Standard Oil Company to build up a great monopoly 
under conditions like those then prevailing. 


But it had other advantages also. It still had the cut- 
throat price methods open to it that some of our worthy 
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citizens think is desirable. In my home town about 20 years 
ago, an independent company established a distributing plant 
for Kansas and Oklahoma oils. After its plant was fairly 
well established, the Standard Oil Company cut the retail 
price of oil to the consumer one-half, with the result that 
the consumers rushed pell mell to the Standard Oil without 
a thought of what would happen to them when the inde- 
pendent company failed to take advantage of the cut rate 
prices. Within a few months the independent oil company 
was driven out of the business of distributing oil at that 
station, and immediately thereafter the old prices charged 
by the Standard Oil Company went into effect. The philan- 
thropic arguments of the Standard Oil Company to get the 
people to patronize them at the cut-throat prices are exactly 
the same arguments that the price cutter makes today. The 
Standard Oil Company’s plea was to the effect that it was a 
public benefactor, when as a matter of fact it had the people 
by the throat, and it has never let go its strangle hold from 
that day to this. 
State Law to Regulate Prices. 

The experience of the people of Nebraska, in this contest 
between the oil companies, led them to enact an anti-dis- 
crimination statute. This law compelled the Standard Oil 
Company to sell oil to all of the people of Nebraska at the 
same price, allowing only for the difference in the cost of 
transportation. It was only through this legislation the in- 
dependent companies could do business at all. That is in 
effect exactly what the supporters of this legislation desire 
to do by enacting the Stephens Bill, which permits the pro- 
ducer to publish his price to the world, thus enabling every 
buyer to know exactly what every other buyer is paying for 
the product. The publicity of these prices automatically com- 
pels producers not to discriminate. 

Some 25 years ago a little isolated school district in 
Nebraska paid two prices for their text books, while large 
cities and shrewd buyers got them for one price. In other 
words, any price was charged for text books, and the only 
limit was the limit that the traffic would bear. The legislature 
of Nebraska passed a statute compelling the text book com- 
pany to file a bond with the state superintendent of schools, 
guaranteeing to the people of Nebraska the right to buy text 
books as cheaply as any one else could buy the same books 
anywhere else in the United States. We have in that legisla- 
tion the fixing of a uniform price of books by statute, the 
statute does not say at what price these books are to be 
sold, but it does say that the price must be uniform, and in 
effect the price cutter is absolutely eliminated. 

The question is, what is the result of these two legisla- 
tive enactments of the state of Nebraska? Is it beneficial or 
injurious to the people of that state? The real truth of its 
benefits is so self-evident that it seems hardly necessary to 
answer the.question. In the old days whenever an inde- 
pendent distributor established a distributing oil plant in any 
town in Nebraska, the Standard Oil Company immediately 
began its price cutting and drove it out of business. It might 
be charging at a given time 25 cents for oil in four hundred 
towns in Nebraska, and 10 cents for oil in a dozen towns, 
this latter price made for the purpose of driving out com- 
petition so that it might be able to control the situation 
absolutely. 

Now, the Standard Oil Company, as well as all the inde- 
pendents, are compelled to make a uniform price to all of the 
people, exclusive of transportation charges. 

In the case of the text books, school boards, school chil- 
dren and the public generally do not have to go in and dicker 
for their text books in order to keep from being robbed, or 
to secure a bargain, because they know that when they go 
into a store to buy a school text book, that book is going to 
be sold to them.at a price as low as they are sold anywhere 
in the United States. Not onlv are the rights of the people 
preserved by this method, but the dealer’s profit is assured to 
him. Cut throat price dealers in text books are unknown In 
that state, and the people are perfectly contented with the 
result of their legislation. It seems to me that the proof of 
the value of this legislation as illustrated in these two cases 
alone is conclusive. 

Who Shall Fix Resale Price? ‘ 

The majority members of the Chamber of Commerce 
Committee divide the question of price maintenance into two 
parts. The first premise is, shall the distributor fix the price 
for resale, and second, shall the producer fix the price of re- 
sale? 

Let us consider these questions in their order. It seems to 
me that the distributor cannot in the first place fix the price 
for distribution that will protect both the producer and the 


distributor. The reason that he cannot do so is because of 
the sharp competition among distributors. Some outside in- 
fluence is necessary to protect them from themselves. 


It must be apparent to any one that the very life of the 
producer depends upon the resale price of his products, and 
he naturally must control it if he is to survive. It 1s illogical 
to place in the control of the creature the power to make or 
break the Creator. The producer is the beginning of the trans- 
action and the distributor is the mere incident to it. There- 
fore if the distributor does not protect the producer they are 
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both certain to go out of business, and in view of the fact 
that the distributor is so situated that he cannot protect the 
producer, it naturally follows that the producer must protect 
himself by fixing the price at which his product is to be sold. 

Livestock Decreasing Because of Distribution Control. 

Some times the distributor becomes a trust, and when 
that condition prevails, the producer is utterly annihilated, or 
is continually in the course of annihilation. For example, the 
meat packers of this country have been consolidated into one 
giant consolidation in effect that controls the meat supply of 
the United States. The producers in this instance, the live 
stock growers, are at the absolute mercy of this distributor, 
and the result of it is that the live stock supply in this country 
since 1900 has decreased something like twenty-one million 
head, while the population of the country has increased 25 
millions during the same period. In other words, the per 
capita meat supply of the United States is only 65 per cent 
today of what it was 16 years ago. A more astonishing con- 
dition of the food supply of this country cannot be produced, 
and the sole reason for it lies in the fact that the distributor 
is choking to death the producer of live stock. The story of 
the rise of the meat combination in this country is exceedingly 
interesting, and fascinating. It shows how this great combina- 
tion of four packers who now control the meat market of 
the United States grew from very small and insignificant com- 
panies, and the secret of their growth was unfair methods in 
competition, secret rebates, and price cutting, all of which 
could have been prevented had proper legislation been enacted 
25 years ago. 

These great distributors of meat have a system that is so 
simple one wonders how they can make it work so effectively 
and so long. It is the mere act of making a central market 
and drawing the live stock to it before buying it. Of course, 
when tens of thousands of head of live stock arrive at a cen- 
tral market in one day, and there are only four bidders who 


understand one another, bidding for the stock, all others hav-, 


ing been driven out by fair means or foul, the process of fleec- 
ing the producers is so easy one would think they would hate 
to take the money. It is like catching flies on sticky fly paper 
to coax the producers to draw live stock hundreds of miles 
’ from the pastures and feed lots to the great central markets 
with nothing but the faith of the growers in the “big four” 
meat packers between them and starvation. The producer 
bids good-bye to his stock when it leaves his yards or pastures. 
After that he is stuck fast. He must take what these four 
packers agree among themselves to pay him. 

If you hardware wholesalers could kill one another off 
by cut-throat competition until only three or four of you were 
left, and you could then establish a central market where all 
the hardware manufacturers would ship train loads of their 
products for you to look over leisurely and finally buy at your 
own price, because the producers had no one else to sell to, 
you would be where the live stock producers are now, so far 
as meat stock is concerned. 

Effect of Department Store and Similar Enterprises. 

I can see a prospect ahead of you not unlike this fate if 
something is not done soon. The department stores, catalog 
houses and chain stores are creeping upon you like grim death. 
That was the way the packers reached the top. Twenty-five 
years ago there were. hundreds of packers and a good market 
for the growers. Now there are practically only four. 

A prominent New York department store man is quoted in 
a recent interview as saying: “In a few years there will be in 
New York City not more than six department stores, as the 
name is now applied. 

“Everyone knows of the failures of several large depart- 
ment stores in the last few years. Today rumors are wildly 
floating about as to the stability and future of other big de- 
partment stores. One store is said to be eight or ten months 
‘behind’ in payments on several large accounts. Another store 
is said to have lost $750,000 in one year’s business. Two of the 
oldest department stores in New York City are said to be 
planning consolidation in order to reduce overhead, advertis- 
ing expense and fixed charges.” 

_. That is exactly the way the meat packers fell by the way- 
side and left only four big concerns to finally control abso- 
lutely the fat stock market of the entire United States. 

Producer Should Fix Resale Price. 

_ The second premise of the Chamber of Commerce Com- 
mittee is that the best interest of both the producer and the 
distributor as well as the public will be conserved by the pro- 
ducer fixing the retail price to the consumer. The public in- 
terest is wrapped up in the following factors: 

First—In the prosperity of the producers and distributors. 

Second—In the price at which the articles are finally sold. 

Third—The quality of the article. 

Fourth—The conditions under which sales are made. 

The final price to the consumer contains, first, the cost of 
producing ; second, the profit of the producer; third, the cost 
of distribution; and fourth, the profit of the distributors. 
allheE op be apparent to anyone with experience in the 
os cantile business that when the distributors get into a price 

hie war, it will inevitably greatly injure the producers. 

aa being true, the success of the producers then is de- 
Pendent upon the action of the distributors in making prices, 
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and if the distributors will not make uniform prices and main- 
tain them then the producers cannot exist. 

I think it is a fundamental law that. in a given competi- 
tive field of distributors any price cutting war they may enter 
into is disastrous to the producers and, therefore, indirectly 
to the public, because the great bulk of the consuming public 
is dependent upon the producers for employment. Their in- 
terests are bound up together and all depends upon the pros- 
perity of the producers. Not only is the general consuming 
public dependent upon the prosperity of the producer, but so 
are the distributors also. Without production there would be 
nothing to distribute. A thousand distributors may sell the 
products of one producer. It is easier for one producer to fix 
the price for resale of an article sold by a thousand retailers 
that will be equitable for both producer and retailer than it is 
for : thousand retailers to fix a price that will be equitable 
to all. 

In the Interest of Public Policy. 

Many states of the Union have passed anti-discrimination 
laws compelling corporations doing business within a state to 
sell their products at a uniform price. For example, a manu- 
facturer producing plows in the state of Ohio is compelled 
under the anti-discrimination laws of the state of Oklahoma 
to sell those plows at a uniform price to the dealers of that 
state. These dealers in turn sell these plows at any price they 


“may see fit, according to the conditions of competition. 


Now, if it is in the interest-of public policy to compel a 
corporation to sell its wares at a uniform price to the dealers 
of Oklahoma, would it not also be in the interest of the public 
policy to compel the dealers who sell to the consumers to 
observe a uniform price? If a corporation is compelled to 
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make a level price to a thousand dealers in the state of 
Oklahoma, why should not the laws of the state also compel 
those thousand dealers to treat their thousands of customers 
in exactly the same manner? If the thousand dealers were 
organized into one corporation and selling goods to the con- 
sumer then the law would step in and compel them to make 
a uniform price, but under present conditions those thousand 
dealers selling the same article made by the same factory 
make many different prices, taking advantage of local condi- 
tions to favor one consumer and discriminate against, another. 

If it is in the interest of public policy to protect a thou- 
sand dealers from discrimination by the corporation produc- 
ing the plows, why is it not also in the interest of the public 
to compel the thousand dealers distributing those plows to 
protect their thousands of customers from discrimination in 
price? Of course, it is apparent to anyone that the answer 
to these questions leads as straight as a line to the fixing of a 
uniform price by the producer. 

It is difficult to see how it is in the interest of public 
policy for one dealer to charge his customers $20.00 for this 
particular plow; another dealer in another locality to charge 
his customers $30.00, and another dealer in some _ other 
locality to charge $40.00 to his customer for the plow. Half 
of the people are being robbed, and the money in effect trans- 
ferred to the pockets of the other half of the consumers who 
bought the plows below the producer’s price. 

The Courts say it is in restraint of trade for the producer 
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to fix a resale price of his plows to consumers. Suppose the 
producer contracts with the dealers to reduce the price of that 
$30.00 plow to $20.00 and make it uniform to all consumers. 
Would a contract like that be in restraint of trade? Is the 
saving to one-half the plow buyers who are paying $40.00 
apiece, $20.00 on each purchase in restraint of trade and there- 
fore subjecting the producer to criminal prosecution under 
the anti-trust laws? If so, the statute, if any upon which the 
decision is based, should be repealed, because such a law is 
repugnant to the welfare of the people. 
The Old-Time Merchants. 

The one-price principle was a dream in the old days. A 
buyer had to be on the alert, for he was legitimate prey for 
the merchants, and the merchant was legitimate prey for 
the buyer. They swindled each other religiously, and with- 
out hesitation; it was not safe for women or children to go 
alone to buy goods of a merchant. Only the shrewdest 
member of the family dared put his skill against that of the 
merchant. Heckling and bargaining, lying and stealing, were 
a part of the trade between merchant and buyer. It was a 
case of dog eat dog all the time. 

A. T. Stewart Pioneer of One-Price System. 

Conditions improved of course as time went on, but 
the one price store is only a venture of yesterday. A. T. 
Stewart, of New York, first established the principle of 
marking a price on goods and selling at the price marked in 
the early 70’s. He did a service to mankind that cannot be 
over-estimated. He should be immortalized in history, be- 
cause he took the first great step toward making merchan- 
dising a respectable and honest occupation. He has made it 





A. J. Bihler, 
President, 
National Hardware Association. 


possible, through the adoption of this universal principle of 
fair dealing and one price to all, for women and children 
to trade with perfect safety with any great merchant in the 
land. Every merchant of a reputable character from one end 
of this country to another, has one price for all who call at 
his store; there is no such thing as discrimination among 
purchasers in a reputable store. 

It is remarkable then, in view of this well-known estab- 
lished principle, that customers of the same store should not 
be discriminated against, that there should be in this country 
any one to advocate the old barbarous custom of charging a 
different price. for the same article to different people con- 
suming that article, though purchased in different stores. For 
example is it not quite remarkable that we should expect the 
man who makes plows and sells them at a uniform price to a 
thousand dealers in Oklahoma, to compete with himself by 
permitting a thousand dealers to compete with one another 
in the sale of that same article to the consumers of that 
state? Such a policy is incompatible with common sense and 
cannot be defended successfully by anyone. It leads to one 
of two things, either bankruptcy or monopoly in the plow 
business. 

The Chain Stores. 

We have the chain drug stores, the chain tobacco and 
ten-cent stores and many other kinds of chain stores that 
are all practically the results of price cutting. An old suc- 
cessful druggist, who has been for 40 years selling goods on 
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the same corner, finds his property ieased from under him at 
a rental double that which he has been paying. The chain 
store corporation is seeking to take advantage of an old- 
time merchant who has been 40 years building up the busi- 
ness, and its first step is to lease the property. The old mer- 
chant is driven to a side street in the neighborhood where 
his old customers find it inconvenient to reach him, and fur- 
thermore the chain store with its hired man commences to 
cut prices on certain articles, with the result that in a short 
time the old-timer is driven into bankruptcy, and the chain 
store has the monopoly complete in that locality. 

The chain store corporation does not suffer much incon- 
venience in cutting the price needed to drive out a small 
competitor. A witness testified before the Interstate Com- 
merce Committee of the House of Representatives, that in 
the city of Philadelphia, there has been a shrinkage of some 
five thousand independent stores during the last ten years, 
and the chain stores are largely taking their place. 

Independent Merchants Suffer by Cut-Throat Methcd. 

Independent merchandising is not possible, in a small 
way, when cut throat practices of these chain stores is toler- 
ated. It is only a matter of time till these great distributors, 
including the catalog houses and department stores, will con- 
trol the channels of distribution so completely, if a check is 
not placed upon them at once, that the producers will become 
mere chattels. The fate of the livestock producer is a fair 
example of what may be expected by producers in other lines. 

The Court in interpreting the Sherman Act in the Dr. 
Miles case, says that a contract between the producer, whole- 
saler and retailer fixing a uniform price is in restraint of 
trade. Let us see whether it is or not. Restraint of trade 
must mean to reduce trade, and to reduce trade is not in 
the public interest. If prices are too high, trade is reduced 
in volume. 

But a contract might expand trade by reducing prices. 
Then what about the legality of the contract. For example, 
suppose Farmer Jones, who found his corn was being re- 
tailed at $1.00 per bushel, concludes his market is being cur- 
tailed on account of the price being too high. Suppose he 
goes to the grain dealer and says, “I will enter into a contract 
with you to deliver my corn to your elevator at the price of 
60 cents per bushel, providing that you will contract with 
your dealers to resell it at 75 cents per bushel to the con- 
sumer. Now isn’t it perfectly absurd to hold that the contract 
is in restraint of trade and against the interest of the public? 
Especially so, when Farmer Jones states to the grain dealer 
his reasons for wanting to make that contract and it develops 
that his reasons for wanting to enter into such a contract 
lay in the fact that the grain dealer was reselling the grain 
on the local market at a dollar a bushel, and the farmer was 
complaining that the price of his corn was so high that con- 
sumption was greatly reduced as a result. Was it against 
public policy for that farmer to make it possible for the 
consumers of his crop to get the corn for 25 cents less per 
bushel than they were getting it? 

Established Re-sale Price in Interest of Consumer. 

If so, then the courts are correct in holding that the con- 
trol of retail prices by the producer is in restraint of trade 
and contrary to public interest. A contract by a producer of a 
certain article with the wholesaler and retailer agreeing upon 
the retail price of the article is certainly in the interest of the 
public generally, of the distributor and of the producers, be- 
cause such a contract stabilizes prices and gives a reasonable 
guarantee to the producers and distributors of a reasonable 
profit and permanent employment. 


Uncertainty is a dangerous foundation on which to build 
a business and there is no more dangerous condition surround- 
ing business than a constant fluctuation of prices. By this 
method speculators gain control of the market and stimulate 
fluctuation for the purpose of holding their control. | 

It certainly cannot be against public interest for a man 
who makes a plow or produces a bushel of corn to have 
something to say about what happens to the product when it 
reaches the market. To say that his interest has disappeared 
when he has passed the legal title to that product to the dis- 
tributor is far-fetched in the extreme. The producers of a 
product are vitally interested in the condition that the product 
reaches the consumer and in the attitude the consumer holds 
towards it, because upon the attitude that the consumer holds 
towards that product depends his future patronage. 

It is a favorite argument of those who oppose this legis- 
lation to say that it is none of the producer’s business what 1s 
done with his product after he has sold it and secured full 
payment therefor. The absurdity of such claims are apparent 
to every producer because when anything happens to his prod- 
uct in the course of its transfer to the consumer and after it 
reaches him, which causes the consumer to complain about its 
condition, immediately the distributor transfers that complaint 
to the producer and if the producer has any pride in his a 
cle or his reputation as a producer he will satisfy the com- 
plainant in some manner so that his distributor will not lose 
the consumer’s patronage. 

It cannot be said either that the producer has lost om 
plete title to his product in its broadest sense, simply becaus' 


he has accepted a fixed price from the distributor for it, as it 
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is distinctly understood between the producer and the distribu- 
tor that if the article is not up to contract the producer will 
make it good, and a successful producer does make it good. 
The title does not pass in full to the producer until the con- 
sumer is satisfied with the purchase. 


Trademarked or Branded Goods. 


This bill applies only to trademarked or branded goods, 
but the opponents of the measure claim that practically every 
item of commerce can be trademarked, so that it can be iden- 
tified, making its effect on commerce well-nigh universal. Let 
us hope that this is true, because if it is true it means that 
every producer is willing to stand back of his product and 
make his guarantee good. Now, let us examine the subject 
and ascertain the effect of branding an article. 

Suppose, for example, Jones is a manufacturer of tools 
and he specializes on hammers. He thinks he has discovered 
a way of tempering a hammer that makes the article much 
better than the ordinary manufacturer makes it. He takes 
great pride in this product and he puts his name on the ham- 
mer and his salesman tells the wholesalers and retailers about 
the wonderful quality of this product. He tells about the 
quality gf the wood in the handle; the method whereby the 
handle is fastened in the hammer making it more secure; the 
peculiar temper in the metal. In fact, he thinks his product is 
the best ever made and he brands it so that the public will 
know it is the “Jones hammer” and guarantees that it will do 
just what he says it will. His pride increases until he con- 
cludes to spend a great many thousand dollars advertising his 
hammer, so that carpenters and blacksmiths and people who 
use hammers will know of it. 

The result is a very large demand for the “Jones’ ham- 
mer” and he fixes his price at $2 on this product. It is so 
advertised everywhere. Every workman who uses a hammer 
knows that the Jones hammer costs $2.00. There are probably 
a hundred other manufacturers of hammers of every kind and 
quality which can be purchased anywhere from 10 cents up, 
but the Jones hammer has quality. It has had intelligent and 
careful attention in its production. 

Now is it in restraint of trade for Jones to fix a price of 
$2.00 on his hammer? Is it against public policy for him tc 
receive a just return for his industry, for his careful attention 
to the production of his article, his careful selection of all the 
materials that go into its production? After he has totalled 
up all of these different items of cost in his production he 
finds that he must fix upon it a price of $2.00, who else knows 
what price to fix? No one, of course, except the producer 
knows, and to claim that this logical and natural right is in 
restraint of trade is an absurdity. 

If it is competition that the opponents of this measure 
want they certainly have it in the hundred other competitors 
who are making hammers. They can buy them at any price 
from 10 cents up; therefore there can be no restraint of trade 
There is no plan to fix a uniform price of hammers; each 
producer of hammers fixes his own price according to grade 
and quality. 

It is a remarkable contention to hold that a man has not 
the right to say what he will take for his labor, for that is 
what the question leads to in the end. He may always want 
to take more than he can get, but it certainly is not criminal 
nor immoral to fix the price on his own production. If he 
fixes it too high, that is above what the quality of the service 
he renders will justify, his competitors will take his business 
from him. So that the price of a trademarked article auto- 
matically adjusts itself to the competitions that it meets. 


Price Cutters Use Trademarked Articles. 


Now let us see what use the price cutter can make of the 
popularity of the Jones hammer. The consuming public will 
cail for the Jones hammer at every hardware store in the 
country and they know that the price is $2.00. They know it is 
a standard article. They know its quality. It never occurs to 
them that the Jones hammer can be bought for any other price 
than $2.00. It is upon that fact that the production of the 
Jones hammer rests. If Jones does not get $2.00 the distributor 
dees not get his profit, nor does the manufacturer get his 
profit, and this results in the end in failure. 

But the price cutter, like a thief in the night, sees that 
here is a man easily robbed; Jones is an easy mark. The 
decision of the Court in the case of Dr. Miles opens the back 
door to this price cutter, who would live on another man’s 
good name. He buys a few “Jones hammers” and then ad- 
vertises them for 99 cents in bold face type and calls atten- 
tion to the public to the wonderful bargains he has in his 
stores. Look at the famous Jones hammer at 99 cents, 
as proof of it. 

P It is morally as wicked as if he had gone into Jones’ 
actory and stolen his hammers and infinitely more injurious 
to Jones, because the price cutter is robbing him of his good 
name in addition to robbing him of his stock. Every dealer 
* age Jones hammers would drop them at once, wherever 
him gt cutter’s influence prevailed, and the price cutter 
- se be not want to sell them. He only wanted to tarnish 
800d name of Jones hammer for his own deceptive pur- 
Poses—to draw trade, by false pretense, to his store. 
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What Trademark Means to Consumer. 

What is the difference between a trademarked article and 
one that isn’t? The producer that made the article that is 
not trademarked is not responsible for it. The man who buys 
it does not know who made it. He can swear about its im- 
perfections all he pleases, but its producer is not responsible 
for it. As a proof of the value of the trademark or the name 
of the producer upon the article, I want to call your attention 
to an incident that furnishes an excellent illustration. 

My attention was called to a refrigerator that looked very 
much like a refrigerator made by a certain manufacturer 
with whom I was well acquainted, but it had no name upon 
it. Upon observing closely, I noticed that the name had been 
taken off the refrigerator. I asked the manufacturer about 
it. He told me his Company made the refrigerator, but it 
had made a mistake and put the wrong kind of material in 
it, with the result that the refrigerator failed to give satis- 
faction. They were compelled to take back a great many of 
them, which entailed an enormous loss upon his Company. 

They couldn’t afford to have these refrigerators that 
were giving poor satisfaction in the hands of the retailer 
because it would ruin the reputation of the producer. So 
they took back all of these defective refrigerators at great 
expense, pulled off their name label and sold them at half 
price to the public as unguaranteed goods. 

This shows conclusively the value of trademarked articles 
in the mind of the public. No producer is going to put his 
name on an article that he is not willing to guarantee. It 
is also proof of the fact that the title of an article does not 
pass from the producer, as held by the courts when the dis- 
tributor pays the wholesale price for it. It shows as plainly 
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as anything can show that the success and prosperity of the 
producer is dependent wholly upon the satisfaction that his 
goods gives to the public and that his interest in them is 
therefore vital and should be held to be legal under the law, 
by giving him the right to fix the price the consumer is to pay 
for his product. 
Court Decision Encourages Monopoly. 

The court decision making price maintenance contracts 

illegal encourages monopoly. The large customers ‘can em- 


. ploy their own agents and distribute their goods independ- 


ently of jobbers and retailers, at their own price, but the 
small producer must depend on established trade channels 
and the court says he cannot protect his prices for resale 
through these channels. If this decision stands public interest 
will be sacrificed by the encouragement it gives to the strong 
and powerful. The Stephens Bill will place the small dealer 
and manufacturer on more equal terms with the large dealer 
and manufacturer. 


President Graham: I think all of us appreciate 
very highly Mr. Stephens’ coming here and address- 
ing us in such a manner, and we should more appre- 
ciate the opportunity he has given us of asking any 
questions on this subject that we might wish to ask, 
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and those who might not wish to come out publicly 
with questions upon this matter can communicate with 
him in Washington on anything pertaining to this bill. 

Now if there is any gentleman present that would 
like to have any further light upon this subject or wish 
to ask any questions of Mr. Stephens he is here to 
answer them. I would like to hear from anybody. 

A delegate: Mr. Chairman, I happen to be associ- 
ated with a magazine and | have been studying this 
question since | came here. | have here in this issue 
the opinion of an able lawyer, and he cites me to three 
sections of the Clayton Act, you are undoubtedly 
familiar with it. 

Mr. Stephens: Yes, sir. 

The delegate: He emphasizes this phrase, “Unless 
their effect to substantially lessen competition, or tend 
to create a monopoly.” Would it not be possible for 
you, pending the possible passage of this law—it is 
not through Congress by any means yet—to get a 
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ruling from the Federal Trade Commission that would 
strengthen your position? 

Mr. Stephens: I will say to the gentleman that 
my opinion is that the Federal Trade Commission can 
do a great deal and no doubt will do a great deal to- 
wards controlling the situation as soon as it is thor- 
oughly organized. The Commission is not yet well 
enough organized to get out into all of the different 
angles of the subject at this time. 
that sooner or later the Commission will greatly help 
this situation, but I am informed by the Solicitor of 
the Federal Trade Commission that this legislation is 
necessary for them to handle it properly. The truth 
of the matter is, courts have held to all sorts of views 
upon this subject. They have approached it in many 
different angles, and there are only one or two de- 
cisions that bear directly upon this subject. I am not 
troubling my mind much about decisions of the courts. 
They often reverse themselves, and many of these 
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decisions are arrived at by a majority of one vote. 
I think this Dr. Mills case was decided by just one 
vote, that is, a majority of one, and if one of the men 
would change his mind next year they would reverse 
it and make their contracts legal. You can see upon 
what a thread the whole thing hinges. 

President Graham: Gentlemen, the meeting will 
now go into the consideration of some topics which 
it will be necessary for us to consider in executive ses- 
sion. Therefore, I will kindly ask those who are not 
members of either Association or of the National 
Hardware Association to kindly leave the room. 

The joint meeting then went into Executive Session, 
after which they adjourned to meet separately the fol- 
lowing morning, Thursday, April 20, at 10 oclock. 

THURSDAY, APRIL 20. 

An executive session was held Thursday forenoon, 
at which the reports of the various committees were 
taken up for consideration and other questions of im- 
portance were discussed. 

The following committee was appointed to confer 
with a similar committee from the manufacturers on 
the selection of a city for the 1917 conventions: 

©. B. Barker, Lynchburg, Virginia; C. H. Ireland, 
Greensboro, North Carolina; W. A. Cortes, Houston, 
Texas; and D. D. Peden, Houston, Texas. 

FRIDAY, APRIL 21. 

At the executive session on Friday forenoon W. M. 
Pitkin, of A. Baldwin and Company, Limited, New 
Orleans, gave an interesting explanation of the “\ark 
Up System” used by his Company. 

Resolutions expressing the appreciation of and the 
gratitude for the splendid entertainment which had 
been arranged for the pleasure and the comfort of 
the delegates, their ladies and other guests were passed 
with a rising vote. 

After the reports of the special committees had 
been rendered and acted upon, the election of officers 
was held, with the following result: 

President—F rederick Orgill, of Orgill Brothers and 
Company, Memphis, Tennessee. 

First Vice-president—W. C. Thomas, of Tampa 
Hardware Company, Tampa, Florida. 

Second Vice-president—W. M. Teague, of Teague 
Hardware Company, Montgomery, Alabama. 

Secretary-Treasurer—John Donnan, of W. 5. Don- 
nan Hardware Company, Richmond, Virginia. 

E. A. Peden, of Peden Iron and Steel. Company, 
Houston, Texas, was chosen as a member of the Ex- 
ecutive Committee for three years, to succeed O. Bb. 
Barker, and Walter S. Pinder, of Carolina Hardware 
Company, Richmond, Virginia, was chosen to serve 
for four years, to succeed W. C. Thomas. These 
with W. M. Pitkin, of A. Baldwin and Company, 
Limited, New Orleans, Louisiana, and Bruce Keener, 
of C. M. McClung and Company, Knoxville, Tennes- 
see, compose the Executive Committee. 

The Convention City for 1917 is Houston, Texas. 





sciences 

Does the weather have anything to do with any of 
your plans on getting business? Perhaps if you give 
a little more time to this end of the business better 
results could be attained. There is always room for 
improvement, you know. 
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ANNUAL CONVENTION OF OLD GUARD. 


The annual meeting of the Old Guard Southern 
Salesmen’s Association convened at 12 
o'clock Wednesday, April 19th, at 
Hotel Tutwiler, Birmingham. 
President Frank A. Bernet called 
the meeting to order. 

The roll call showed an unusual- 
ly large percentage of the member- 
ship present. All of the officers 
were present. The minutes of the 
The 


Hardware 





Old Guard 


Lapel Button. 
1915 annual meeting were read and approved. 


secretary-treasurer’s report showed the Association to 


be in a fine financial condition. 
Report of Secretary-Treasurer George H. Hillman. 

As directed, the Secretary-Treasurer, on April 22, 1915, 
sent night lettergrams extending sympathy of the Association 
to the following members, who were absent from the annual 
meeting on account of sickness: Messrs. W. W. Crandall, 
John Hoen, Guy Mitchell, E. R. Philip, John S. Sanders and 
John K. Wilson, and received replies expressing appreciation. 

It has been our misfortune to lose three members within 
the last year, Mr. E. R. Philip died in Atlanta, Georgia, on 
July 10, 1915, after a lingering illness. Mr. James P. Kelly 
died suddenly in New York on October 7, 1915, and Mr. John 
Hoen died in Long Green, Maryland, on February 13, 1916, 
after an illness of a year or more. Checks for $250.00 were 
promptly sent to their respective beneficiaries. An Old Guard 
memorial to Mr. Kelly has been erected and paid for, and 
President .Bernet has advised the families of Messrs. Philip 
and Hoen of our provision for memorials. 

Two new members, Messrs. J. S. Bonbright and J. M. 
Wood, were elected. We now have four vacancies in the 
membership, and no applications on file. 

The Button Committee, appointed during the New Or- 
leans meeting, completed its labors, and on October 9, 1915, 
a button of new design was sent to each member. To provide 
for future needs 125 were purchased. 

AMERICAN ARTISAN again furnished booklets containing 
our Constitution, By-Laws and Membership lists. [For this 
and other courtesies I suggest a vote of thanks be tendered 
Mr. Daniel Stern and AMERICAN ARTISAN, 

Luther C. Frazer, Chairman of the Executive Com- 
mittee, delivered a report which showed the affairs 
of the organization to be in a thriving condition. 

Thomas H. Gossett reported that he had arranged 
and placed a bouquet of flowers on the grave of John 
Hisgen at New Orleans. 

General Irby Bennett introduced a resolution to 
send to Congress on the subject of flood control as 
follows: 

Whereas, The frequent floods of the Mississippi River, 
caused by waters from thirty-one States of the Union, result 
in great loss of human life in portions of the States of IIli- 
nois, Tennessee, Kentucky, Mississippi, Missouri, Arkansas 
and Louisiana, and large money losses, not only in such 
= territory, but in other portions of the United States; 
and, 
Whereas, It has been declared by the Engineer Corps of 
the United States Army, by the Mississippi River Commis- 
sion and by other National Commissions that such floods can 
be prevented at a reasonable cost; and, 

_ Whereas, The work of such flood prevention has been 
going on for many years in the least economical way and 
over two-thirds of its cost has been borne by the damaged 
sections, who cannot alone cope with this giant problem; and, 

_ Whereas, All political parties have ‘declared in their cam- 
paign platforms that flood control of the Mississippi River is 
4 national duty; therefore, be it 

Resolved, By Old Guard Southern Hardware Salesmen in 
Convention assembled on April 18th, 1916, at Birmingham, 
Alabama, that the Congress of the United States is hereby 
requested to fulfill this national duty at its present session, 
and to enact such legislation as shall provide a separate and 
comprehensive plan for the prevention of such floods; and be 
it further 
Prep fsolved, That copies of this resolution he sent to the 

age of the Senate of the United States, to the Speaker 
of the House of Representatives, and to all Senators and 
epresentatives. 


‘ lhe Resolutions Committee, which consisted of 
seneral Irby Bennett, Chairman: Thomas E. Parnell 
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and Nelson A. Gladding, presented the following reso- 
lution endorsing President Wilson in his foreign pol- 
icy and also supporting the movement for better mili- 


tary and naval preparedness: 

3eing conscious of the painful and critical conditions 
existing in the world’s affairs and the uncertainty of what 
eventualities may have to be encountered by our Government, 
we, the Old Guard Southern Hardware Salesmen’s Associa- 
tion, representing several hundred leading manufacturers in 
the United States, in convention assembled, herewith express 
our faith and confidence in you and our undivided and de- 
termined support of your policies of preparedness for the 
safety of our citizens and all humanity on the high seas, and 
for the continued freedom of our beloved and united country. 


President Frank A. Bernet’s annual address was 


then delivered. 
Annual Address of President Frank A. Bernet. 

It does not seem but a week or two since last we met 
at New Orleans. Yet nearly a year has elapsed and a year 
which each one of you will have reasons never to forget. 
For then we all were struggling—yes, fighting every inch of 
ground for business. 

Then small favors were thankfully received and appre- 
ciated, and well do you remember that small orders were 
more plentiful than large ones. 

How conditions have changed, for a few months later 
you hegan to advance prices and our friends placed their 
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favors freely. Today it is a question in many instances— 
not as to the price, but when can you deliver the goods? 

No doubt each one of you felt as if there was something 
wrong if you did not get notice of an advance each day. Do 
not mistake me, I am not alluding to salaries—but to the price 
on your wares. It meant getting over as much of your terri- 
tory as possible before the next advance. There was no time 
for pleasure, as every spare moment was utilized in keeping 
up your price books. 

3ut after the storm comes sunshine. So _ letts 
shop and give the glad hand to each other at this our Annual 
Reunion where goodfellowship prevails and competition is 
laid on the shelf for a few days, and where we are doubly 
glad to meet and greet our friends, the jobbers, here in 
3irmingham on neutral—away from their own—stainping 
grounds. 

I wish to thank you for the courtesies shown, not only 
myself during the past year, but also to our Committees and 
our Secretary-Treasurer who, | assure you, has worked over- 
time for the interest of our organization. 

Especially do [ want to call your attention to the noble 
work which our Committee on Buttons accomplished. For 


forget 


never since our organization have | noticed so many “Boys” 
wearing their Old Guard button as during the last year, which 
convinces me that they 
Guard. 


are proud to be a member of The Old 
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Why should we not be when The Old Guard Southern 
Hardware Salesmen Association has no equal in this country 
today? If you are proud to wear the Old Guard Button 
during the Convention, why not be proud to wear it at all 
times ? 

It is my painful duty to call your attention to a few 
sad and dark days cast in our midst during the past year, for 
three of our beloved brethren have traveled that road which 
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has no return—called trom labor and toil by our Almighty 
God. 

May Peace and Rest be with our departed but not for- 
gotten, John Hoen, J. P. Kelly and E. R. Philip, as also 
those who have gone before. Let us hope that those who 
were unable to be in our midst at this meeting owing to ill- 
ness or otherwise will be able to be with us at our next 


Reunion. Thanking you again for the great honor you 
bestowed upon me as your presiding officer during the 
past year and hoping that we may have the pleasure 


of meeting together at many, yes, many more Reunions, you 
can rest assured that I always will keep the Welfare and 
interest of The Old Guard at heart. I thank you. Auf 
Wiedersehen. 


Secretary-Treasurer Hillman read a number of com- - 


munications and telegrams from members who were 
absent on account of illness, and a motion was made 
that telegrams of sympathy be sent to Henry H. Beers, 
John K. Wilson, and other members absent on ac- 
count of illness. 

At this stage of the proceedings a committee was 
appointed to escort Secretary-Treasurer George H. 
Hillman from the room, and during his absence it 
was brought to the attention of those present that 
Secretary-Treasurer Hillman had refused to accept 
the $200 salary which had been voted him for his 
services, and would accept no compensation. Where- 
upon a committee was appointed with power to act to 
purchase and present to Mr. Hillman a testimonial of 
a piece of jewelry in the name of the organization. 

A rising vote of thanks was extending to Daniel 
Stern of AMERICAN ARTISAN AND HARDWARE RECORD 
for courtesies shown and favors extended, whereupon 
Mr. Stern acknowledged the vote of thanks and com- 
plimented the organization upon its power, prestige 
and influence, referring to the uniqueness of the As- 
sociation, that while composed of competitors in busi- 
ness, they displayed good-fellowship and fraternalism 
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and were accomplishing considerable good and were 
a benefit to each other without violating their feality 
or loyalty to the concerns they represent. He referred 
to the recognition which the Old Guard had received 
from the Southern Hardware Jobbers’ Association in 
the formation of the Roll of Honor, which is com- 
posed of members of the Old Guard. 

O. C. Mead spoke of the work of the Nominating 
Committee and when it came to the selection for sec- 
retary-treasurer it was remarked that Mr. Hillman 
was secretary-treasurer for life. 

The Advisory Board, comprised the nominating 
committee, brought in their report, which was unani- 
mously adopted as follows: 

President, Chalmers M. King. 

First Vice-president, A. W. Bond. 

Second Vice-president, Joseph M. Hottel. 

Secretary-Treasurer, George H. Hillman. 

Executive Committee, J. H. Keating, Chairman; C. 
P, Wilson, Fred M. Huggins, Guy Mitchell, William 
A. Corry and H. P. Chenoweth. 

President Chalmers M. King was escorted to the 
chair and delivered a beautiful address, full of pathos 
and fraternal feeling, and upon motion the meeting 
adjourned. 

The Old Guard held a special meeting at 11 o’clock 
Thursday and the committee appointed to purchase 
a suitable testimonial for George H. Hillman, Secre- 
tary-Treasurer, reported that they had purchased a 
beautiful solitaire diamond ring which was _ pre- 
sented by President Chalmers M. King, who in 
his remarks referred to the fact that the special 
meeting was called for the purpose of taking up the 
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matter of the secretary’s accounts. He said the latter 
had been bothering the Executive Committee for more 
than a year and they were handicapped in just how 
best to handle the situation, even bringing the matter 
up in open meeting. The result was that inasmuch 4s 
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the worthy secretary had time and time again refused 
to accept any remuneration for his untiring efforts in 
performing his duties so well, it was the unanimous 
wish of the members of the Old Guard that some- 
thing should be done to show the appreciation of the 
members to Mr. Hillman’s good work in their behalf. 
He then very feelingly spoke of Mr. Hillman and pre- 
sented him with a beautiful diamond solitaire ring and 
hoped he would accept the ring in the spirit in which 
it was given. 

The applause continued for five minutes. 

Mr. Hillman was overcome, but said he was very 
much afraid the members appreciated his services too 
highly. His sincere modesty was very evident during 
the few moments he was on the floor and told the 
members he surely appreciated the gift, assuring them 
that he would accept and revere it in the spirit in 
which it was given. 

There are four vacancies and five applications for 
membership in the Old Guard. 

The new Executive Committee of the Old Guard 
held a session Thursday noon and started their work 
for the coming year. 


CONVENTIONALITIES. 





The Tutwiler Hotel, headquarters for the conven- 
tion, on Sunday preceding the convention, was an ex- 
cellent rendezvous for the early arrivals, as Birming- 
ham was visited by rain on this day and indoors was 
a pretty good place to be. Sunday night when the 
train from New York arrived the lobby was pretty 
well filled with delegates and friends. Monday a 
steady stream of jobbers and manufacturers kept 
coming in and by evening the crowd was the largest 
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by far that had ever been on the ground a day ahead 
of a convention. 

’ Excellent string and’ vocal music was the order dur- 
ing the noon and early evening hours in the hotel 
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lobby, which was furnished by high class artists, who, 
with the orchestra were located on the mezzanine floor. 


“General” Irby Bennett, the man who makes every 
man feel at home, was on the ground early and late, 
and he did very good work in taking the timid in hand 
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and introducing those who were not so well known as 
others. 

That good old war horse, Charles F. lorsyth, came 
down on the New York train, and we learned from 
him that he has severed his connection with the Meri- 
den Cutlery Company, with whom he had been for 
forty years. He will hereafter confine himself to two 
of the International Silver Company interests, which 
are the William Rogers Manufacturing Company and 
the Watrous Manufacturing Company, with whom he 
has for many years been connected, and will continue 
to cover the Southern States for them. It might be well 
to relate a remark of the ever-apt dean of hardware 
salesmen. While some of the boys were playing cards 
on the way down from New York, “Uncle Charlie” 
was standing in the aisle of the car, when a gentleman 
came through and very politely asked him if he could 
pass, as Mr. Forsyth was busily engaged in watching 
the game. Very calmly and without a smile he re- 
plied to the stranger, “I guess you can if I move.” 
And as “Uncle Charlie’’ moved his several hundred 
pounds forward and then to one side, the gentleman 
who made the request showed by his countenance how 
well he appreciated the remark. 

Frank Ouerbacker had some very popular “stove 
polish” which was very nicely put up in cartons, but 
was somewhat heavy for the real article. How he 
brought so much into Alabama is still a mystery, but 
he was one of the most popular men at the conven- 
tion—and all the “stove polish” was used up. 


The trip down from New York over the Seaboard 
Air Line proved very pleasant and Mr. Murdock, of 
the Seaboard Air Line, who arranged the trip for 
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about twenty, prepared a little surprise for the boys 
by seeing that those who desired “what they want” 
got it with the compliments of the Company. 

The lobby of the hotel Monday after luncheon 
looked like a golf club house, as the lovers of this 





J. H. Keating, 
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sport started off for the golf course of the Country 
Club of Birmingham, which extended its privileges 
to the entire delegation attending the convention. Each 
year sees new recruits to golf among the hardware 
fraternity; some high grade contests are held at all 
of the conventions now, and no matter how good or 
how bad one plays he can find his partner. 

Each person registering for badges was given an 
invitation from the Southern Club to participate in 
the privileges of their most excellent house, and many 
took advantage. 

Sevan Lawson, that on-the-job salesmanager for the 
Auto-Strop Razor, presented each jobber with one of 
his razors, which were truly well received by these 
gentlemen. 

That Birmingham, its government and citizens, ex- 
tended a typical Southern welcome to the visiting 
hardware manufacturers, wholesalers and others in- 
terested in the distribution of hardware, was evi- 
denced in many ways. The newspapers devoted a large 
amount of space to the conventions and the impor- 
tance of the meetings was recognized by such edi- 
torials as the following which was published in the 
Tuesday, April 18th, issue of the Birmingham Age- 
Herald: 

“The Southern Hardware Jobbers and the National 
Hardware Manufacturers’ Association, holding their 
annual joint convention in Birmingham, form a splen- 
did body of men. 

“They are thoroughly representative of the great 
business activities of this country. They are large- 
minded men, and seeing Birmingham for the first 
time as they are, every citizen of this rapidly expand- 
ing community will not only wish the hardware people 
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and the ladies accompanying them a pleasant sojourn, 
but all members of our civic bodies will glady exert 
themselves to contribute to the entertainment of the 
visitors. 

“The whole city extends a cordial greeting.” 

Congressman Dan V. Stephens, of Nebraska, father 
of the proposed Stephens bill, who gave an address 
at a joint session of the jobbers and manufacturers 
on the merits of this bill, can well feel proud of his 
efforts, for his talk made converts of both manufac- 
turers and jobbers who heretofore could not see what 
the bill really would accomplish if enacted. No speaker 
ever appeared at any hardware convention who re- 
ceived such marked attention during his talk as was 
the case during the time Congressman Stephens pre- 
sented, his argument. Mr. Stephens, with AMirs, 
Stepens, enjoyed the ball on Wednesday evening and 
both were highly entertained during their stay at Dir- 
mingham. 

At one o’clock Thursday afternoon, 250 delegates 
and guests bogrded a special train and visited the great 
rolling mills and furnaces of the Tennessee Coal and 
lron Company at Ensley. From there they went to 
inspect the most modern plant of the American Steel 
and Wire Company at Fairfield, returning at six 
o'clock in plenty of time to get ready for the grand 
ball. 

Sidney St. John Eshleman, who was re-elected to 
the presidency of the Southern Hardware Jobbers’ 
Association at their 1915 convention in New Orleans, 
was active in the management of the New Orleans 
wholesale hardware organization of Stauffer, Eshle- 
man and Company. Since then he has retired from 
the management although still retaining his financial 
interest in the Company and has associated himself 
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with Henry Disston and Sons, Philadelphia. Under 


these circumstances Mr. Eshleman felt it necessary t0 
resign as president of the Southern Hardware Jobbers 
Association and Second Vice-president Frederick Or 


gill was chosen in his place. That he still retains the 
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affections and friendship of the men with whom he 
was a fellow officer and member for so many years 
was evidenced by the fine reception he was given by 
his former associates in the Southern Hardware Job- 
bers’ Association. Mr. Eshleman is a very valuable 
addition to the ranks of the American Hardware Man- 
ufacturers’ Association. 

The automobile ride Tuesday aftcrnoon was en- 
joyed by the largest number that ever participated in 
a similar affair at any convention held by the Asso- 
ciation. It is certain that all who took advantage of 
the opportunity of seeing Birmingham were well re- 
paid. The party was taken through the principal 
streets of the city, both business and residential, and 
to those who had not been in Birmingham before, it 
was a pleasant surprise to see the fine business build- 
ings, to say nothing of the beautiful homes and 
grounds in the residential sections. The trip took them 
to the Norwood section, through Highland Circle and 
Glen Iris Park. Many have probably never had more 
hill climbing wedged into one afternoon than was af- 
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forded on this trip, and especially so when the trip 
to Altamont Mountains was made. On top of the 
mountain an excellent view of Birmingham could be 
had. There were about 400 who took in the trip in 95 
automobiles. 

Ferdinand Grimm, vice-president and manager of 
the Buffalo Wire Works, gave out a very handy and 
useful souvenir in the form of an ink eraser. Mr. 
Grimm, who wears the original “smile that can’t come 
off,” stated that owing to the extreme heat and 
crowded conditions he was unable to hand one of the 
souvenirs to all and says that a post card will bring 
one to all who make the request. 

Secretary F. D. Mitchell, of the American Hard- 
ware Manufacturers’ Association, although slightly in- 
disposed from an attack of bronchitis, was on the job 
at all times, and during the latter days of the conven- 
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tion the climate evidently had a good effect on his 
voice, for a decided improvemcnt was noticeable. 


TEXAS HARDWARE JOBBERS ENTERTAINED 
BY MEMPHIS BUSINESS MEN'S CLUB. 


A number of the Texas Hardware Jobbers on their 
way to the convention were entertained in fine fash- 
ion at Memphis. The party was met at the train on 
Monday, the 17th, by automobiles and first taken to 
the Tennessee Club, where refreshments were served. 
After visiting the factory of the Wabash Screen Door 
Company, they enjoyed a very fine luncheon at the 
Chisca Hotel. The autos then took the men of the 
party around the city and later to a baseball game, 
while the ladies enjoyed a ride through the residential 
section of the city and tea at the Peabody Hotel. The 
party returned to the station, where they took their 
private car to Birmingham, arriving there early Tues- 
day morning. The party consisted of John Harvin, 
of the Peden Iron and Steel Company, Houston; W. 
A. Cortes, of Bering-Cortes Hardware Company, 
Houston, and wife; Miss Loftus, Houston; W. M. 
Tatum, of W. M. Tatum Hardware Company, Cor- 
sicana, wife and daughter; P. A. Richardson, Mor- 
oney Hardware Company, Dallas; Paul Kelly, of 
Huey and Philip Hardware Company, Dallas, and 
wife; I*. E. Pharr, of Buhrman-Pharr Hardware Com- 
pany, Texarkana; Sol Long, of Blum Hardware Com- 
pany, Galveston; IF’. M. Huggins, of Lalance and 
Grosjean Manufacturing Company, New York, and 
L. C. Dorgan, Mobile, Alabama. 

In recognition of the many courtesies and the hearty 
hospitality extended to them, the visitors passed the 
following resolutions, which were signed by the men 
of the party and sent the Business Men's Club of 
Memphis. 

“Whereas, The Business Men's Club of Memphis, 
Tennessee, and their ladies, having extended true Ten- 
nessee hospitality to the Hardware Jobbers of Texas 
and their wives, and 

“Whereas, We fully appreciate the kindness and 
attention which our friends in Western Tennessee 
extended to us while in their beautiful city April 17th, 
when enroute to attend the Southern Hardware Job- 
bers’ Convention at Birmingham, therefore, be it 

“Resolved, That we do hereby express our pro- 
found thanks and appreciation for the courtesies which 
they and their ladies extended to us and the ladies in 
our party, therefore, be it further 

“Resolved, That we extend our best wishes for 
prosperity and happiness to our friends in Memphis, 
and we trust they will soon afford us an opportunity 
of reciprocating.” 

aiid asinine 

Hardware retailers might be surprised if they knew 
how many of the big companies with whom they have 
dealings employ the services of expert accountants ; 
and they might also be surprised to learn how valu- 
able such expert service might be in their own busi- 
ness. A bookkeeper who knows his business is just 
as important for a store as a steam gauge on a boiler. 
The stoker and the engineer might be very proficient 
and still blow the whole works up if they had no means 


of knowing when the pressure was too heavy. 
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American Hardware Manufacturers Convene 
in Birmingham 








The Thirtieth Convention of the American Hard- 
ware Manufacturers’ Association was held at Hotel 
Tutwiler, Birmingham, Alabama, April 18, 19, 20 
and 21, and was attended by a large body of mem- 
bers and guests from practically every section of the 
United States. : 

The business sessions were very interesting and 
helpful. The addresses of a highly constructive char- 
acter and the discussions resulted in decisions on many 
important points, for the general improvement of con- 
ditions. 

The following are those who as officers or members 
of committees are in charge of the work of the As- 
sociation, having been elected at the October, 1915, 
Convention at Atlantic City, New Jersey: 

President—Charles J. Graham, of Graham Nut 
Company, Pittsburgh. 

First Vice-president—Frederick H. Payne, of 
Greenfield Tap & Die Corporation, Greenfield, Massa- 
chusetts. 

Second Vice-president—Fayette R. Plumb, of Fay- 
ette R. Plumb, Incorporated, Philadelphia. 

Third Vice-president—Roland Gerry, of Jones & 
Laughlin Steel Company, Pittsburgh. 

Secretary-Treasurer—Frederick D. Mitchell, 1510 
Woolworth Building, New York City. 


Executive Committee. 

Arthur B. Birge, chairman, of Ames Shovel & Tool 
Co., Anderson, Indiana. 

Chas. E. Bishop, of George H. Bishop & Company, 
Lawrenceburgh, Indiana. 

A. W. Bowman, of Atlantic Screw Works, Hart- 
ford, Connecticut. 

Frank Disston, of Henry Disston & Sons, Incorpo- 
rated, Philadelphia. 

Paul E. Heller, of Heller Brothers Company, New- 
ark, New Jersey: 

Robert B. Jones, of the Clyde Cutlery Company, 
Clyde, Ohio. 

George T. Price, of Kelly Axe Manufacturing Com- 
pany, Charleston, West Virginia. 

Sanford S. Vaughan, of Vaughan & Bushnell Man- 


ufacturing Company, Chicago. 
Auditing Committee. 


T. B. Coles, chairman, of American Steel & Wire 
Company, New York, N. Y. 

H. L. Pfeiffer, of John Chatillon & Sons, New York 
City. 





Entertainment Committee. 

A. H. Dillon, chairman, of Youngstown Sheet & 
Tube Company, Youngstown, Ohio. 

William A. Graham, of Wallingford Manufacturing 
Company, New York City. 

John G. O’Brien, of Caldwell Manufacturing Com- 
pany, Rochester, New York. 

J. T. Skelly, of Hercules Powder Company, Wil- 
mington, Delaware. 


E. R. Swift, of The Stanley Works, Chicago. 
Membership Committee. 

Samuel D. Latty, chairman, of The Kirk-Latty 
Company, Cleveland, Ohio. 

William G. Clyde, of Carnegie Steel Company, 
Pittsburgh. 

J. F. Donahue, of Russell, Burdsall & Ward Bolt & 
Nut Company, Chicago. 

Frank Harrison, of Gulf States Steel Company, 
Birmingham, Alabama. 

James H. Kennedy, New York City. 

T. C. Montgomery, of J. Stevens Arms & Tool Com- 
pany, Chicopee Falls, Massachusetts. 
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J. W. Pentz, New York City. 

Roy F. Soule, New York City. 

Daniel Stern, of AMERICAN ARTISAN, Chicago. 

Promotion Committee. 

Thomas J. Usher, chairman, of Russell & Erwin 
Manufacturing Company, Chicago. 

E. C. Bowman, of Corbin Screw Corporation, New 
Britain, Connecticut. 

W. M. Brezette, of Bryden Horse Shoe Company, 
Catasauqua, Pennsylvania. 

Fred Buck, of Lufkin Rule Company, Saginaw, 
Michigan. 

J. J. Kennedy, of National Tube Company, Pitts- 
burgh. 

Clyde L. King, of Atlanta Plow Company, Atlanta, 
Georgia. 

Charles M. Power, of Standard Chain Company, 


Pittsburgh. 
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S. M. Stone, of Colt’s Patent Fire Arms Manufac- 
turing Company, Hartford, Connecticut. 

FE. R. Yarnelle, of American Horse Shoe Company, 
Phillipsburg, New Jersey. 

Joseph V. Smith, of Hubbard & Company, Pitts- 
burgh. 

S. L. Webster, of Delta File Works, Philadelphia. 

TUESDAY, APRIL 18. 

The opening session was held in conjunction with 
that of the Southern Hardware Jobbers’ Association, 
being presided over by Frederick Orgill, President of 
that organization, and was an occasion by many evi- 
dences of friendship and good-fellowship. The true 
idea of co-operation between manufacturers and dis- 
tributors for their mutual benefit, as well as for 
general improvement of conditions, was expressed by 
many of the speakers. 

The proceedings of this session are fully reported 
on pages 29 to 34 of this issue of AMERICAN ARTISAN. 
WEDNESDAY, APRIL 19. 

At the éxecutive session on Wednesday forenoon, 
which was called to order at ten o'clock, President 
Charles J. Graham delivered a masterly address, as 
follows: 

Address of President Charles J. Graham. 

It occurs to me that I have been particularly fortunate 
in having been honored by election to the Presidency of the 
American Hardware Manufacturers’ Association to serve for 
a year which will undoubtedly prove to be the greatest busi- 
ness year in history for a large portion of our membership, 
and for the manufacturers of the country as a whole, and, as 
a matter of fact, will probably be the most prosperous year 
for almost all lines of business, whether it be manufacturing, 
jobbing or retailing. 

It is to be most deeply regretted, however, that this has 


been brought about to a very large extent by the terrible 
conflict in Europe; but it is a great blessing to the entire 
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world that a country like ours was prepared, and in a position 
to supply to all of the neutral countries many of the neces- 
sities of life, as well as all classes of manufactured goods 
and other commodities so necessary for their maintenance 
and for their future growth and development. 

This demand, as well as the tremendous requirements of 
the allies for munitions, food supplies and other necessities, 
as well as all classes of materials to produce munitions, 


AMERICAN ARTISAN AND HARDWARE RECORD. 31 


together with the vast increase in domestic requirements, 
has put a burden on the productive capacity of this country 
that was never even dreamed possible, and has created con- 
ditions, the like of which we have never exprienced before 
and perhaps never will again in the lives of any of the gentle- 
men present. 

Present Conditions Will Last for Some Time. 


These unprecedented conditions will continue to exist 
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American Association. 


and the famine in all lines become more acute as long as the 
war lasts, and who can tell what is to come after that, 
with the enormous demand covering the long reconstruction 
period ? 

There are three topics that I wish to discuss this morn- 
ing, the first of which | consider of paramount importance 
to the future welfare of the majority of our manufacturers ; 
the second, of vast importance to the future prosperity and 
development of a large portion of our country; and, the 
third, of untold importance to the nation as a whole. 

Fully realizing the responsibility of the position | occupy 
at the head of this great organization, | wish to strongly 
impress upon you that my remarks are entirely non-partisan, 
and all I have in mind is that we will all, as men and as an 
organization, put our shoulders to the wheel unselfishly, and, 
with all the gray matter we possess, do all in our power to 
aid in determining the best course to pursue in attempting to 
solve several great problems that are facing us today. 

In Favor of Non-Partisan Tariff Board. 

My first topic is one that is ever before us—that of the 
Tariff—and, from present indications, we may hope it is 
nearer a proper solution than ever before. It was my great 
pleasure, no later than January of this year at the annual 
banquet of the Railway Business Association in New York 
City, to hear President Wilson declare himself in favor of a 
Tariff Board, and I think you will all admit that, should this 
come to pass and a non-partisan board of business experts 
be appointed, it will be the first real step of progress made 
in the Tariff Question. For more than fifty years, this sub- 
ject has been a source of constant friction between Govern- 
ment-and Business and has probably been more largely 
responsible for business reactions and depressed times than 
any other one thing. Of all times in our history when a 
Tariff Commission appeared a necessity, the present seems 
to make it absolutely essential, as the European war has 
already led to many important changes in international trade; 
but the real necessity is to prepare for conditions that will 
arise after the war is over, when we will probably be face 
to face with the greatest commercial conflict in history 

To my mind, the greatest protection afforded by a proper 
Tariff is to our great army of American laboring men, as 
it is chiefly owing to the higher scale of wages paid here 
that we need fear foreign competition, for it is a well known 


fact that cheap labor abroad has given them their greatest 
advantage. ¢ The Chamber of Commerce of the United States 


has gone on record with the overwhelming vote of seven 


hundred fifteen to nine in favor of a permanent Tariff Com 
mission, and it might be wise for at this meeting, by 








52 
resolution, to further endorse the type of —- fa- 
vored by 715 Commercial Organizations out of 7 

The following characteristics are embodied in <n idea 
of a definite commission: 

Tariff Commission to Be Independent. 

Independence, attainable to the greatest degree possible 
through the nomination of members by the President and 
their confirmation by the Senate, and through the commis- 
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sion in no sense being subordinate to any Cabinet or other 
official who, being appointed primarily upon political con- 
siderations, might even unconsciously be swayed by political 
exigencies ; 
Impartiality, to be Interstate Com- 


obtained as in the 


merce Commission and the Federal Trade Commission 
through not more than a majority of the members belong- 


ing to the same political party; 

Permanency, reasonably insured if the members are ap- 
pointed for terms which will give stability to the commis- 
sion as a body—say, for terms of six years; 

Efficiency, possible if the 
ited—say, to five; 

Definite Powers, expressly and clearly fixed so as to in- 
clude the collection and description of facts, without power 
to make recommendations as to tariff legislation, unless a 
House of Congress requests recommendations. 

Should legislation be enacted creating such a commission, 
it would mark an epoch in the industrial life of the country. 
Federal Railway Regulation. 

My second topic is one that, in speaking in Birmingham 
at a joint convention of the American Hardware Manufac- 
turers and Southern Hardware Jobbers, can hardly be 
omitted, as it is a great business question which seems to 
be giving Southern as well as Northern business men anx- 
ious thought—The Question of Railway Regulation. 

A leading advocate for correction for existing defects 
in regulation is an Alabama Statesman, Oscar W. Under- 
wood, of this city. That eminent exponent of Southern 
policy, of whom the whole country is proud, began his career 
in the Senate by announcing that he regarded the Railway 
Question as the most important now remaining for solution. 
“What is needed,” he declared, “is that Congress shall confide 
to Federal Authorities the regulation that is now attempted 
by forty-eight States and the Nation besides.” 

This declaration was the occasion of considerable 
prise among. a number of the Senator’s acquaintances, 


number of members is lim- 


sur- 
and 


they inquired of him what the business men of Alabama 
would think of such a proposition. By way of reply, Senator 
Underwood advocated Federal Regulation before audiences 


of Alabama business men, who enthusiastically applauded the 
sentiment. He was then questioned as to the farmers’ at- 
titude regarding it, so he made a similar experiment, with 
the same result. This would indicate that he has the back- 
ing of the entire State in his efforts in this lme, and, if 
such is the case, why should he not have the backing of 
the entire South if it were placed before the people in the 


proper Manner g 
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Federal Regulation of Stock and Bond Issues. 

Still more remarkable is something that is going on jy 
the House of Representatives. A committee has lately re- 
ported out a bill, which in fact passed the last House but 
was lost in the distractions of war—a bill that would fortid 
any railway engaged in interstate commerce to issue sto ks 
or bonds without sanction of the Interstate Commerce Com 
mission. Think of what that means! If the Federal \;, 
thorities gave its permission and some State forbade an issue 
of securities, the action of the State would be void, jye- 


cause where Congress acts, it is supreme. If.Congress can 
unify the regulation of stock and bond issues, it can find 


more power where that came from, and regulate every phase 


of the business of any railroad which performs interstate 
commerce. This would mean that such controversies as 
have occurrd between States, for example—Texas and 


Louisiana—would never happen again. It was Louisiana that 
complained against Texas and Texas that seemed to cling 
to State action. But who originated the House Bill for fed- 
eral regulation of securities? A Texas Congressman, Rep 
resentative Rayburn. 

A similar tendency of sentiment towards support of the 
movement for federal jurisdiction is reflected in the trade 
press and dailv papers of several Southern States. There 
seem to be two reasons for this sentiment. 

Friendly Government Action Necessary. 

First. The South needs more railroads and better rail- 
roads, and it has come to be a question by some of those 
who have advocated state action, as to whether or not more 
and better roads can be obtained in this way. The President 
of the Texas Farmers’ Union, Henry N. Hope, called atten- 
tion to the fact, that, while Texas has only six percent of 
the total railroad mileage of the country, it has twenty-five 
percent of the mileage which is in the hands of receivers. 
This makes it « business question as well as an agricultural 
question. The great future, which all will foresee and re 
joice to foresee for the South, is a future based largely upor 
proper tri ansportation dev elopment. There are no substitutes 
There is nothing which can be offered which is just as 
good. Proper railroad development is almost entirely de- 
pendent upon wise governmental action; and, while we all 
admit that the railroads must be controlled, at the same 
time we should agree that they must be encouraged and 
fostered also. It is beginning to be realized that the most 
important state right of all is that the people of each state 
have a right to protection against the authorities of other 
states; and it is a perfectly logical proposition that no state 
should have the right to legislate favoring herself, to the 
detriment of her neighbor; and to maintain this our fore- 
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Paul 


fathers ordained that Florida's population of three-quarters 


of a million has an equal voice in the Senate with Penney} 
vania’s seven and three-quarter millions, and Alalat na $ Ii i 
(00 voters have two Senators, the same as New Yorks m™ 


lion and a half voters. 
Need for Greater Development. 
Second. There is no greater single factor i” 
Defense than our railroads, and the question o! 


Nath nal 
National 
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Defense is the big one before us today. It is of paramount 
importance to the South, as well as to the North, as ten 
Southern states are exposed to foreign attack by water. The 
railways which connect and serve our ‘coast fortifications 
should be double-tracked and provided with facilities for 
prompt and effective movement of munitions and men. One 
state pulling against another in the regulation of our carriers 
would cause blundering and delay. The people of no South- 
ern state, the people of no state in any part of the Union 
will tolerate such a situation for a moment, once they un- 
derstand it. 

To many, the centralization of power is novel; to some, 
it appears dangerous. Complete conversion to it may take 
time. The significant fact is, that sentiment here in the 
very seat of the state's rights tradition, is facing the facts. 
Men see that our railways have ceased developing either in 
quantity or quality. They know that the result is full of 
peril both to our industrial and agricultural development, and, 
to our national security. It is not reasonable to suppose that 
men engaged in either business or agricultural pursuits in 
any section of the Union would stand in the way of a 
proposition which means the full development of our natural 
resources, the growth and increased importance of every 
city and state traversed by prosperous railroads, and the 
putting upon a firm foundation the factor of first importance 
in our National Defense which can only be brought about 
by regulation conceived and administered for our national 
well-being. 

Urges Preparedness for National Defense. 

This last paragraph brings me to my third and _ last 
topic—the subject that is engrossing Congress and the Nation 
at the present time, that of Preparedness, or, in other words, 
preparation for our National Defense. 

This is a subject so fundamentally important for our 
future welfare that it is hard to realize how a single patriotic 
citizen in the Union could possibly oppose it, but it is being 
opposed, and Congress is losing much valuable time in use- 
less debate regarding the best method of procedure. 

The leading advocates against National Defense or Pre- 
paredness are men who have made rather a sorrowful show- 
ing in many of their undertakings with the exception of their 
ability to distribute vast quantities of surplus hot-air; men, 
such as our deserter in time of stress, William Jennings 
jryan, and his tool and servitor, Josephus Daniels. With 
these two shining lights as examples of the anti-preparedness 
minority, we are up against it almost as bad as our friend, 
Daniel of old, only it is a case of Daniels in the Bryan's den. 

The lack of aggressive advancement in the Navy Depart- 
ment and in the Navy itself during Daniels’ regime has come 
to the point of being almost a disgrace to the Nation, anid 
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branches of the entire goverenment, the better it will be for 
the rapid development of our Navy in its effort to regain 
its lost standing—that of the second naval power of the 
the quicker this gentleman is eliminated from active par- 
cipation in the direction of one of the most important 
world. 

jan our immense coast line to defend, amounting | to 
=49 miles on the Atlantic, 740 miles on the Gulf, 1,125 miles 
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on the Pacific, 650 miles in Alaska, together with the obliga- 
tions imposed upon us by the Monroe Doctrine which, with 
its newest Pan-American phase, materially increases the bur- 
den of our Navy by requiring it to shield the whole coast 
line of the Western Hemisphere south of the United States 
which amounts to 19,660 miles, our Navy should be the first 
in power in the World instead of fourth, where she now 
stands. 
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Requires Vast Expenditures of Money. 

To attain this position means vast expenditures ,! money 
and brain power, but the importance of the pos uon is ex- 
emplified by England at the present time, that of complete 
mistress of the seas, and the one factor which will decide 
finally as to whether she returns victorious or goes down to 
defeat. Her fate would have been sealed at the beginning 
of the conflict had her Navy been in the condition that we 
find ours in today. 

The weakness of our land defenses are too apparent for 
argument, and the number of our available land forces so 
inadequate as to be almost a joke. 

A great campaign of education is on foot to create a 
wave of public opinion that will decend upon Washington 
with the overwhelming power of the mightiest avalanche, 
and force the men whom we have delegated to look after 
our intrests to prompt and proper action on this great 
question. 

We, all of us, carry life insurance. We insure our prop- 
erty, our homes, and our business in various ways for our 
own protection. The defense of the honor and integrity of 
our families is a part of our religion. 

Therefore, see to it, gentlemen, that our nation shall be 
properly insured, and placed in a position to defend her 
honor and maintain inviolate the principles which have been 
our creed from the day the Pilgrims landed on Plymouth 
Rock. 


The 
l’resident Graham's address, after which Secretary 
Treasurer Mitchell 
which showed that the Association had made large 


report of the Auditing Committee followed 


I‘rederick UD. read his report, 
vains in membership during the past six months since 
the Atlantic City Convention. 

The various committees then rendered their reports, 
after consideration of which the Resolutions Commit- 
tee was appointed. 

A joint session with the Southern Hardware Job 
2:30 P. M., at which 


Stephens, Congressman from Ne 


bers’ Association was held at 
Honorable Dan V. 
braska, spoke on the Stephens Bill to Provide for 
Maintenance of Resale Prices, which he has introduced 
in the louse of Representatives of Washington, D. 
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C., and which it is hoped will become a law during the 
present session of Congress. This address is published 
on pages 37 to 41 of this issue of AMERICAN ARTISAN. 


THURSDAY, APRIL 20. 
The Thursday session was an executive one and was 
called to order promptly at ten o’clock. 
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Charles W. Asbury spoke briefly on the machinery 
of action of the Chamber of Commerce of the United 
States and this was followed by a general outline of 
the purpose of this great organization given by G. H. 
Jantz in the following interesting address: 

Address by G. H. Jantz. 

The Chamber of Commerce of the United States exists 
today at a time when we are in urgent need of wise council as 
if its existence were fore-ordained for this particular time. 
It is a bulwark to business, great and small, against unwise 
acts and legislation, which are constantly coming to the 
surface like mushroons threatening to block progress. It may 
well be termed the digestive organ of American business 
where all that goes to make up the nation’s industries and 
commerce. is carefully and thoroughly digested, the wholesome 
part of which is recommended and the matter that is harmful 
is protested. It is a harbor of American business principles 
from where every act that is put forth may be accepted by 
every one as being the best that can be produced for the time. 

President R. G. Rhett of the Chamber in his first message 
to the business men throughout the land stated very forcibly 
in a few well chosen words the object of and the necessity for 
this powerful organization by saying: 

“The mission of the Chamber of Commerce of the United 
States of America is to arouse the business men of the 
country to a realization of the necessity for co-operation for 
the protection and promotion of their interests; to point out 
how it is practical to obtain this co-operation in a manner that 
appeals to the highest ideals and is founded upon the best 
principles of American citizenship. 

“To enter the service of the Chamber is to expand one’s 
vision and exalt one’s ideals. Selfish, and sordid sectional 
purposes have no place in it. Every part of the country speaks 
through its referenda, and its purposes must be nation wide.” 

There are over seven hundred organizations of business 
men now affiliated in this wonderful organization; its high 
character and mighty influence for good command the atten- 
tion and respect wherever its efforts are directed, and its 
recommendations are given careful consideration. 

Building Foundation for American Business Supremacy. 

At the February Convention, the President of the United 
States honored the Chamber with his presence and an address 
ringing with his approval of the Chamber’s work, as did also 
Honorable William C. Redfield, Secretary of Commerce; 
Honorable Josephus Daniels, Secretary of the Navy; Honor- 
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able Wellington Koo, Chinese Minister to the United States - 
Honorable Duncan U. Fletcher, United States Senator from 
Florida; Howard Elliott, President of the New Haven Rail. 
road, and many other successful business men who willingly 
gave up their valuable time for the purpose of helping to build 
an impregnable foundation for American business to rest upon 
so that future generations may all the better maintain Amer- 
ican business supremacy throughout the world and obtain a 
fair share of the foreign trade. 

The Convention was thrilled by speakers on the various 
subjects under consideration as they sounded keynotes for 
greater business and showed the boundless fruitful field which 
is now in condition to accept as never before American busi- 
ness policies, and for American manufacturers to cultivate 
and harvest. I wish it were in my power to convey to you 
the spirit of that convention so that-you might see beyond 
your present horizon, but as this is impossible I will do the 
next best thing so as to give you at least some idea of the 
work done by the Chamber by reading some of the resolutions 
adopted by the Chamber. 

Dumping Legislation. 

Whereas, the European conflict has produced abnormal 
economic conditions abroad; and 

Whereas, articles produced under such conditions may 
represent a large percentage of the probable imports after the 
close of the war; and 

Whereas, such importations would be highly detrimental 
to our industries, without proper consideration being given to 
the conditions: under which such goods have been produced ; 

Resolved, that the Chamber of Commerce of the United 
States of America petition the President and Congress to take 
prompt action to refer this question to such governmental 
agency as is best equipped to ascertain all facts in the case 
and base thereon all necessary legislation in order to prevent 
such abnormal foreign competition. 

Industrial Protection. 

Whereas, the present disturbed condition of Commerce 
has caused a suspension of the importation of various goods 
either not manufactured or produced in the United States or 
only produced to a limited extent; and 

Whereas, this condition has clearly demonstrated the wis- 
dom of making adequate provision for the fullest development 
of this country in respect to agriculture, commerce and mili- 
tary preparedness; therefore, be it 

Resolved, by the Chamber of Commerce of the United 
States of America in fourth annual meeting assembled that 
Congress be requested to make an investigation through an 
appropriate agency to ascertain the industries which in a na- 
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tional public interest should be developed and enact legisla 


tion to promote such development. 
Industrial Efficiency. ; . 
Whereas, the Chamber of Commerce of the United States, 
assembled in its third annual meeting, urged that ©o: gress 
should reject the so-called Deitrich amendment to a pending 
appropriation bill in so far as this amendment. sought oo 
vent to study of methods to increase industrial efficiency im 














manufacturing establishments of the Government, and to for- 
hid additional compensation to employees as a reward for im- 
provement in skill and effort; 

Whereas, no legislative enactment of any kind should 
have as its purpose interference with the development of in- 
dustrial efficiency in ways which comport with the public in- 
terest; now therefore be it, 

Resolved, that the Chamber of Commerce of the United 
States in fourth annnal meeting assembled emphatically re- 
affirms the attitude it has previously taken upon this question. 

Railroads. 

Whereas, it has come to the attention of the Chamber of 
Commerce of the United States of America that grave differ- 
ences are impending between the railroads and certain of their 
employees, which if not adjusted may result in serious inter- 
ruption to transportation; and 

Whereas, such an interruption of the traffic operations 
of the United States would be a national calamity and—if 
arising through arbitrary action of either side without the 
questions in dispute being submitted to careful and impartial 
analysis—would constitute an act inimical to public welfare 
and fraught with grave consequences; be it therefore 

Resolved, that it is the sense of the Chamber of Com- 
merce of the United States of America that the parties to the 
controversy should in the interest of the public weal must 
settle their differences without recourse to measures that 
would impair the public service; and be it further 

Resolved, that the Board of Directors of the Chamber of 
Commerce of the United States appoint a committee which 
shall carefully and impartially investigate and consider such 
phases of this critical situation as relate to the interest of 
commerce and the public and shall from time to time report 
to the Board of Directors as to the best means of preserving 
the public service unimpaired. 

Vocational Education. 

Resolved, that the Chamber of Commerce of the United 
States reaffirms its approval of federal aid for Vocational 
Education ; 

Resolved, further, that it believes the work to be done to 
be so important and so complex as to require the creation of a 
Federal Board which will devote its undivided attention to the 
subject ; 

Resolved, further, that the Board should be representa- 
tive in its personnel of commerce, labor, industry, agriculture 
and education; 

Resolved, further, that the members of this Board should 
he given compensation adequate to command for its member- 
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ship the ability necessary for the great task to be performed ; 

_ Resolved, further, that the Federal Board should be re- 
(tured to appoint advisory committees representing commerce, 
a industry, agriculture and general or vocational educa- 
_ Resolved, further, that for the purpose of stimulating a 
nation-wide interest in this subject a referendum should be 
taken among the members of the Chamber of Commerce of 
the United States. 
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President Wilson in expressing his approval of the Cham- 
ber of Commerce of the United States said in part: 

“Very few instrumentalities are, or will be, more service- 
able than yours in this digestion and comparison of views, 
this frank assessment of the opinion of the business men, at 
least, of the country, with regard to all the great matters of 
public policy. I congratulate the country upon having such 
an instrumentality, and [ think your own committees will tes- 
tify that they have a broader conception of what this Associa- 
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tion can do than they had before, and that they have this as 
their leading conception, that the life of this country does not 
reside even chiefly in any center of population of the United 
States.” 

Gentlemen, The American Manufacturers’ Association is 
a member of this great body, and has a voice in its affairs, but 
that voice is an expression of the majority of our membership. 

The Committee on Resolutions made its report, 
recommending the adoption of the following resolu- 
tions: 

Report of the Resolution Committee of the American Hardware 
Manufacturers’ Association. 

Whereas, The Delegate of this Association has made a 
report embodying certain resolutions passed by the Chamber 
of Commerce of the United States, of which body this Asso- 
ciation is a member; therefore, be it 

Resolved, That the following resolutions as adopted by 
the Chamber of Commerce of the United States are hereby 
ratified, confirmed and approved by the American Manu- 
facturers’ Association. 

Dumping Legislation. 

Whereas, The European conflict has produced abnormal 
economic conditions abroad; and, 

Whereas, Articles produced under such conditions may 
represent a large percentage of the probable imports after 
the close of the war; and, 

Whereas, Such importations would be highly detrimental 
to our industries, without proper consideration being given to 
the conditions under which such goods have been produced; 

Resolved, That the Chamber of Commerce of the United 
States of America, petition the President and Congress to 
take prompt action to refer this question to such govern- 
mental agency as is best equipped to ascertain all facts in 
the case and base thereon all necessary legislation in order to 
prevent such abnormal foreign competition. 

Industrial Protection. 

Whereas, The present disturbed condition of Commerce 
has caused a suspension of the importation of various goods 
whether not manufactured or produced in the United States 
or only produced to a limited extent; and, 

Whereas, This condition has clearly demonstrated the 
wisdom of making adequate provision for the fullest devel 
opment of this country in respect to agriculture, commerce, 
military preparedness; therefore, be it 

Resolved, By the Chamber of Commerce of the United 
States of America in fourth annual meeting assembled that 
Congress be requested to make an investigation through an 
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appropriate agency to ascertain the industries which in a 
national public interest should be developed and enact legis- 
lation to promote such development. 

Industrial Efficiency. 

Whereas, The Chamber of Commerce of the United 
States, assembled in its third annual meeting, urged that Con- 
gress should reject the so-called Deitrich Amendment to a 
pending appropriate bill insofar as this Amendment sought to 
prevent the study of methods to increase industrial efficiency 
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in manufacturing establishments of the Government, and to 
forbid additional compensation to employes as a reward for 
improvement in skill and effort; 

Whereas, No legislative enactment of any kind should 
have as its purpose interference with the development of 
industrial efficiency in ways which comport with the public 
interest; now, therefore, be i 

Resolved, That the Chamber of Commerce of the United 
States in fourth annual meeting assembled emphatically re- 
affirms the attitude it has previously taken upon this question. 

Railroads. 

Whereas, It has come to the attention of the Chamber of 
Commerce of the United States of America that grave dif- 
ferences are impending between the railroads and certain 
employes, which if not adjusted may result in serious inter- 
ruption in transportation; and, 

Whereas, such an interruption of the traffic operations of 
the United States would be a National calamity and—if 
arising through arbitrary action of either side without the 
question in dispute being submitted to careful and impartial 
analysis—would constitute an act inimical to public welfare 
and fraught with grave consequences: be it therefore 
That it is the sense of the Chamber of Com- 
United States of America that the parties to the 
should in the interest of the public weal must 
settle their differences without recourse to measures that 
would impair the public service; and be it further 

Resolved, That the Board of Directors of the Chamber 
of Commerce of the United States of America appoint a com- 
mittee which shall carefully and impartially investigate and 
consider such phases of this critical situation as relate to the 
interest of Commerce and the public and shall from time to 
time report to the Board of Directors as to the best means 
of preserving the public service unimpaired. 

Vocational Education. 
That the Chamber of Commerce of the United 


Resolved, 
merce of the 
controversy 


Resolved, 


States reaffirm its approval of Federal aid for Vocational 
Education; 
Resolved, further, That it believes the work to be done 


to be so important and so complex as to require the creation 
of a Federal Board, which will devote its undivided attention 
to the subject; 
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That the Board should be 
Commerce, Labor, 


Resolved, further, 
tive in its personnel of 
ture and [:ducation; 

Resolved, further, That the members of this Board should 
he given compensation adequate to command for its member 

ship the ability necessary for the great task to be perfor: ned; 

Resolved, further, That the Federal Board should be re 
quired to appoint Advistory Committees representing com 
merce, labor, industry, agriculture, and — voational 
education ; 

Resolved, further, That for the purpose of stimulating a 
nation-wide interest in this subject a referendum should be 
taken among the members of the Chamber of Commerce of 
the United States. 

Uniform Railway Regulations. 

Whereas, President Graham in his annual report refers 
to the necessity for uniform railway regulations: and, 

Whereas, Not only is there a National Railway Commis 
sion, but in most instances each State has a separate Railway 
Commission; and, 

W hereas, Such State Railway Commissions often 
regulations which conflict with National Ruling: 
be 1 


representa: 
Industry, Ag 


gcicul- 


enact 
therefore. 


That this Association looks with disfavor upon 
such conflicting regulations by numerous differing Commis- 
sions, and urges upon our law makers the passage of such 
legislation as will strengthen and extend the powers of the 
National Commission, thereby obviating such conflicts and }y, 
this means assisting and encouraging the commerce of our 
country. 


Resolved, 


Non-Partisan Tariff Commission. 

Whereas, President Graham in his annual report refers to 
the action of the Chamber of Commerce of the United States 
in favor of the establishment of a permanent tariff Com- 
mission and suggests further endorsements by this body: 
therefore, be 

Resolved, That the American Hardware Manufacturers 
Association in Convention assembled does most heartily ap- 
prove of the establishment of a permanent non-partisan Tariff 
Commission as outlined in the report of the Chamber of 
(Commerce of the United States. 

Prevention of Floods. 

frequent floods of the Mississippi 
Union results in great loss 
Tennessee, 


Whereas, The River 


caused by thirty-two States of the 
of human life in portions of the States of Illinois, 





Robert Garland, 
Advisory Board, 
American Hardware Manufacturers’ 


Association. 


Kentucky, Mississippi, Missouri, Arkansas and Louisia! 
large money losses not only in such afflicted territor) 


other portions of the country; and, 4 
Whereas, It has been declared by the Engineering Corp 
of the United States Army, bv the Mississippi River ¢ 


mission, and by other National Commissions that such flo 
can be pre vented at a reasonable cost; and, — 

Whereas, The work of such flood prevention has b , 
going on for many years in the least economical way ‘ 
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over two-thirds of its cost has been borne by the damaged 
sections who can not alone cope with this gigantic problem; 
and, 
Whereas, All political parties have declared in their cam- 
paign platforms that flood control of the Mississippi River 
is a National duty; therefore, be it 

Resolved, By the American Hardware Manufacturers’ 

Association in Convention assembled on April 20, 1916, at 
Birmingham, Alabama, that the Congress of the United States 
is hereby requested to fulfill this National duty at its present 
session and to enact such legislation as shall provide a sep- 
arate and comprehensive plan for the prevention of such 
floods: be it further : 
Resolved, That copies of this resolution be sent to the 
President of the Senate of the United States, to the Speaker 
of the House of Representatives and to all Senators and to 
all Representatives. 

Whereas, It is becoming increasingly evident that a mem- 
bership in this Association is recognized as of much value; 
and, 
Whereas, Our numbers have reached large proportions; 
therefore, be it 

Resolved, That it is suggested that the [Executive Com- 
mittee to whose care under the by-laws the personnel of this 
organization is committed may find it wise to scan more 
closely than has seemed necessary in earlier years the names 
and qualifications of those applying for membership. 

The following special resolution was passed in 
which President Wilson's stand in the matter of our 
relations with the warring nations in [Europe was 
unreservedly endorsed : 

Whereas, the President of the United States has frankly 
reported to a joint session of the congress the present status 
of our country’s position in foreign relations; and, 

Whereas, it appears from this report that a delicate situa- 
tion confronts the country requiring in a peculiar degree both 
patience and strength enforced by a codified expression of 
public sentiment; now, therefore, be it 

Resolved, by the American Hardware Manufacturers’ As- 
sociation, in convention assembled, that we endorse and sup- 
port our government unreservedly and fully, this action being 
taken with a complete realization of the value of the senti- 
ment that patriotism should be above party and all other con- 
siderations; and, be it further 

Resolved, that a copy of these resolutions be transmitted 
forthwith to the President of the United States. 
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; A resolution was also passed thanking Congressman 
Stephens for his splendid address on Maintenance of 
Re-Sale Prices, 

In appreciation of the exceptionally fine entertain- 
a which had been enjoyed by all those attending 
the convention, a special vote of thanks was given 
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and a resolution expressing the gratitude of the vis- 
itors was passed, to be mailed to the local Entertain- 
ment Committee, the Southern Club, the Country Club 
and others who had extended hospitality. 

After transacting several matters of routine busi- 
ness, the Convention was adjourned. 
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FRIDAY, APRIL 21. 
A meeting of the [Executive Committee was held 
l‘riday morning at 10:30 o'clock, at which a number 
of important matters were discussed and acted upon. 


ENTERTAINMENT FEATURES. 


To say that the delegates and other visitors to the 
Ilardware Convention praised the various local com- 
mittees in charge of the entertainment is putting it 
altogether too mildly. They were simply overwhelmed 
with words of appreciation and expressions full of 
superlatives over the splendid manner in which every 
p’an was carried out. 

J. D. Moore was chairman of the birmingham Gen- 
eral Committee, while 1. Sevier headed the Transpor- 
tation Committee; H. Sanborn was chairman of the 
entertainment Committee, with T. ©. 
Smith, C. E. Thomas and A. W. Carey composed the 
(seneral Committee, while about twenty more served 


and these 


on the other committees, all giving their time freely to 
perfect the plans and carry them out. 

The ladies of the two Associations were entertained 
at a luncheon held ) 


card at the Bir- 
mingham Country Club Wednesday afternoon. 


and party 


Auto 
mobiles had been provided to transport the guests from 
the Tutwiler Hotel to the club house. 

Thursday the delegates to the conventions were 
taken for a tour of the industrial section of the Bir- 
mingham district, and they expressed themselves as 
heing keenly interested in the great development of 
the manufacturing section of Birmingham. ‘The mon 


ster plants at Ensley, Fairfield, North Birmingham, 
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Avondale, Bessemer and Birmingham proper were 
shown to the delegates. 

One of the most interesting features of the conven- 
tion was the fight being made by Houston, Texas, to 
obtain the next meeting of the two Associations. Large 
flags bearing the inscription ‘Houston has been under 
five flags,” were hung in the lobby of the Tutwiler 
Hotel, and much literature showing the developments 
of Houston and her assets was distributed. 

Delegates to the Conventions who are golf enthusi- 
asts held a tournament at the links of the Birmingham 
Country Club. Quite a number of prizes had been 
provided for the winners of the events in the tourna- 
ment. Members of the Association were required to 
attend the executive sessions of the bodies before they 
were permitted to take part in the tournament. The 
arrangements for this feature of the program were 


April 22, 1916. 


First Flight—Walter Carroll, Pittsburgh, silver 
vase; Second Low Net, Will C. Pollard, Nashville. 
Tennessee, silver compote. 

Second Flight—Charles J. Graham, Pittsburgh, sil- 
ver vase; Second Low Net, W. C. Prendergast, Chat- 
tanooga, Tennessee, silver compote. 

Third Flight— Roy F. Soule, New York City: A. 
T. Earl, Oneida, New York, silver vases. 

Fourth [light—General Irby Bennett, Memphis, 
Tennessee; Nelson A. Gladding, Indianapolis, silver 
goblets. 

Third and fourth flights resulted in ties. 

Blind Bogie was won by Sam D, Latty, Cleveland, 
who received a silver vase. 

Among the ladies of Birmingham who helped en 
tertain the visiting ladies was Mrs. J. D. Moore, wife 
of one of the former presidents of the Southern Hard 





P. B. Noyes, 
Advisory Board, 

American Hardware Manufacturers’ Association. 
handled by Harry Jones, of Moore and Handley Hard- 
ware Company. 

The informal ball and reception on Tuesday even- 
ing was a huge success and the large ball room of the 
Tutwiler Hotel was filled with ladies and gentlemen 
enjoying the pleasures of Terpsichore. 


On Wednesday evening the delegates, guests and 


ladies again assembled in the ball room of the Tut- 
wiler Hotel for an informal dance which was also 
attended by a large number. 

Thursday evening was the crowning affair of the 
entertainment, being a Grand Ball’ with Buffet Supper, 
at the Southern Club, and until the “we sma’ hours” 
the large assemblage, the ladies in beautiful evening 
costumes and the gentlemen in full dress, enjoyed the 
excellent music and the fine dancing floor. The 
Luncheon was of the highest class. 

The prizes were awarded during the Thursday 
evening entertainment, as follows: 

Low gross qualifying—G. Wayland-Smith, Oneida, 
New York, silver vase. 


William H. Matthai, 
Advisory Board, 
American Hardware Manufacturers’ Association. 


ware Jobbers’ Association. She was well known to 
many of the delegates and their ladies having accom 
panied her husband upon several occasions to the an 
nual conventions. 


a 


ARTICLES OF HARDWARE WHICH MAY BE 
IMPORTED INTO THE UNITED 
KINGDOM. 


The British Board of Trade, which corresponds 
to the United States Department of Commerce, an- 
nounces that the prohibition on the importation of 
hardware does not apply to the following articles : 
Awl blades, bayonets, bullet molds, caps for cartridge 
making, cartridges, cases, hammers, horse clippers, 
jacks, small and screw percussion cap shells, pliers, 
pulleys and blocks, scythes and sickles, shears, span- 
ners, tools for carpenters, coopers, masons, or ship- 
wrights, trenching struts, and brass or copper tubes. 

As previously reported, the importation of hard- 
ware into the United Kingdom, except under license 
from the British Board of Trade, was prohibited 
beginning March 3oth. 
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UNIVERSITY OF MINNESOTA OFFERS ONE 
YEAR MERCHANDIZING COURSE. 


As previously announced in AMERICAN ARTISAN, 
the Board of Regents of the University of Minne- 
sota has for some time been considering the establish- 
ing of a retail merchandizing course covering a period 
of one year. 

The Board has worked out the following plan of 
study which will give a good idea of the practical 
nature of the course: The hours given for each di- 
vision are those to be devoted each week for the par- 


ticular study: 
Division of Studies. 
1—Principles of Retail Selling—3 hours. 
Development of the personality of the sales person. 
Study of elementary psychology. 
The ethics of retail selling and its relation to good will. 
Recitations and demonstrations. 
2—Principles of Retail Advertising—3 hours. 
Newspaper advertising, circulars and letters, store papers, 
outdoor signs. 
3—Merchandise Materials—6 hours. 
Study of sources of production, methods of handling, and 
marketing. 
a—Foods and Groceries: 
Dried fruits, tea, coffee and spices. canned goods, 
fresh fruits, vegetables, fish. 
b—Hardware: , 
Paints and varnish, sporting goods, edged tools, alu- 
minum ware, heavy tools, gasoline engines, harness and 
saddlery, electric motors, farm implements, brushes, 
stoves and heating, tin and solder, builders’ hardware. 
c—Textiles : 
Cotton goods, woolen goods, flax and linens, rugs 
and carpets, silks. 
d—Shoes and Rubbers: 
Leather, rubbers, shoe styles. 
e—Men’s Clothing: 
Ready made suits and overcoats, hats and caps, neck- 
wear. 
f{—Ladies’ Wear: 
Knit goods, embroideries, etc. 
g—Jewelry: 
Watches, clocks, silverware, hollowware, toilet goods, 
leather and fancy goods, cut glass, optical goods. 
h—Furniture : 
Upholstered goods, rocking chairs, dining room fur- 
niture, beds and bedding, furniture specialties. 
i—Variety Goods. 
4—Show Card Writing—3 hours. 
5—Merchandising Display—3 hours. 
Window display, shelving, interior display, exterior dis- 
play. 
6—Business Law—3 hours. 
Contracts, commercial paper, chattel mortgages, guaran- 
ties, sales of personal property, insurance. 
7—Business English—6 hours. 
Principles of English composition, sales letters, circular 
letters, complaint letters, collection letters. 
&—Retail Accounting and Store Mathematics—3 hours. 
9—Store Administration—3 hours. 
Credits and collections, composition, co-operation, pricing, 
buying. 
10—Elements of Economics—3 hours. 
11—Commercial Geography—3 hours. 
Regional geography of the United States with special ref- 
erence to sources of material and transportation. 


NATIONAL CONVENTIONS TO BE HELD 
IN 1916. 





The following national conventions of associations 
of manufacturers, retailers, and wholesalers of hard- 
ware and kindred lines have been announced: 


National Association of Automobile Accessory Jobbers, 

at Hot Springs, Virginia, May 9, 10, 11 and 12, 1916. William 
- Webster, Chicago, Commissioner. 

Stove Founders’ National Defense Association, at New 
York City, May 9, 1916. Robert W. Sloan, Pittston, Penn- 
sylvania, secretary. 

National Association of Stove Manufacturers, at New 
York City, May 10 and 11, 1916. Percival W. Elliott, Boston, 
secretary. 

, American Iron and Steel and Heavy Hardware Asso- 
Ciation, at Pittsburgh, May 24, 25 and 26, 1916. Arthur H. 
Chamberlain, New York, secretary. 
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National Retail Hardware Association, at Boston, Massa- 


chusetts, June 12 to 15, 1916. M. L. Corey, Argo, Indiana, 
secretary. 

National Warm Air Heating and Ventilating Associa- 
tion, at Detroit, Michigan, June 14, 1916. Allen W. Williams, 
Columbus, Ohio, secretary. 

National Association of Sheet Metal Contractors, June 
20, 21, 22 and 23, 1916, at Peoria, Illinois. FE. L. Seabrook, 
Philadelphia, secretary. 





RETAIL HARDWARE DOINGS. 





ILLINOIS. 

Charles Radtke has bought the Heilstedt Hardware Com- 
pany at La Salle. 

INDIANA, 

Harlan Kenworthy, Monravia, suffered a loss by fire in 
his hardware store amounting to $7,000. 

Routt Hardware Company, Sullivan, has been incorpor- 
ated with a capital of $10,000.00. The incorporators are Dillon 
M. Routt, Walter M. Routt and Della Raines. 

IOWA. 

O’Reilly Brothers, Vail, have moved their stock of hard- 
ware to the C. H. Macke Building. 

Haas and Shuenk, Linton, have added a stock of furni- 
ture to their hardware store. 

P. N. Parson, Allerton, has sold his hardware business 
to B. B. Parker. 

Miller, Weber Hardware Company, Anamosa, 
changed the name to Weber Hardware Company. 

J. C. Wilken will engage in the harness and shelf hard- 
ware business at Arlington. 

A. C. Mellot, Carroll, has sold his hardware store to 
C. G. Petit. 

W. H. J. Bonebraske and Son, Cedar Rapids, have sold 
their hardware business to C. H. Lamb. 

A. Mentzer, Montezuma, sold his plumbing and _ hard- 
ware business to Richard and David Rivers. 

F, C. Hartung has bought a hardware store in 
hontas. 


have 


Poca- 


MINNESOTA, 

Andrew Roine, Chisholm, has sold his hardware business 
to Steve Stonich. 

W. W. Frakes, Eagle Grove, has sold a half interest in 
his hardware and implement business to T. A. Warren. 

I’. B. Volz has opened a hardware business in Janesville. 

W. W. Banik and Edward Banik, Minneapolis, have 
opened a hardware store at 1701 Crystal Lake Avenue. 

FE. A. Monson, Sacred Heart, has sold his furniture and 
hardware business to G. E. Elton. 

C. A. Ahrens, formerly of Marshall, will erect a two- 
story building for his hardware store in Mankato. 

Bailey and Boyton, Medford, have sold their hardware 
store to D. Butterfield. 

MONTANA. 

Knute Frosaker has bought a hardware and implement 
business in Whitetail. 

NEBRASKA. 

C. O. Hurd and Son are successors to the Spring and 
Hurd Hardware Company of Benson. 

R. J. Rupprecht has bought a hardware and furniture 
business in Cedar Rapids. 

Charles Duckworth has bought a hardware store in Shu- 
bert. 

NORTH DAKOTA. 

H. A. Sorenson, Anton Amundson and A. C. Sorenson 
will engage in the hardware business in Belfield. 

H. B. Lovell will open a hardware business in Golva. 

Albert Gunnerud and T. H. Thorenson have purchased a 
hardware business in Silva. 

Gilbert Johnson and Albin Anderson have bought a hard- 
ware store in Erwin. 

SOUTH DAKOTA. 

E. Carpenter will engage in the hardware business in 
Canton. 

WISCONSIN. 

Harriman and Frick, Necedah, will move their hardware 
store into a new building. 

John Hellwig, Chaseburg, is erecting a building for his 
hardware store. 

Marriott Hardware Company, Marriott, 
their capital from $8,000.00 to $15,000.00. 

Elshamp and Wiedman will open a 
Potosi. 

Joseph Schneider has sold his interest in the Schneider 
Hardware Company, Cumberland, to Clarence Jacobson, 

Messerly and Christensen have taken over Henry John- 
son’s interest in the Johnson-Wyth Hardware Store, Cedar 
Falls. 

Henry Nametz, Elkhart Lake, has sold his interest in the 
hardware business of Nametz and Mathias to William A. 
3rieske. 

Bert Hosterman has bought the stock of hardware and 
building of George Leu at 144 Villard Avenue, North Mil- 
waukee, Wisconsin. 


have increased 


hardware store in 
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ADVERTISING CRITICISM AND 
COMMENT 


Helpful Hints for the Advertisement Writer 








M. J. Svehla, 2537 South Crawford Avenue, Chi- 
cago, inserted the advertisement shown in the accom- 
panying illustration in the April 15th issue of the 
Cicero Advocate, Cicero being a suburb west of Chi- 


cago. The advertisement which occupied a double 


BUILDERS’ HARDWARE 


Contractors’ Supplies and Builders’ 
Hardware are specialties with this 
store. Big job is just right—no work 
too small for our careful attention. 
Let us figure on your next job. 














LAWNDALE 4496 


M. J. SVEHLA 


2537 S. Crawford Ave. CHICAGO 











column space of four inches invites builders to buy 
their supplies and states that no matter how big or 
small the job is careful attention will be given. By 
emphasizing the fact that Contractors’ Supplies and 
juilders’ Hardware are specialties in his store, Mr. 
Svehla gives a reason for soliciting such business. No 
doubt he follows up his request by personal work 
among the contractors and builders. 

The timely advertisement which is reproduced here- 
with was inserted by Farquhar and Son, Leon, Iowa, 
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in the Decatur County Journal. The man who pre- 
pared the copy for this advertisement which occupied 
a space four columns wide and eight inches deep, has 


the right idea. He uses a suggestive heading; fol- 
lows it up with real descriptions of a number of sea- 
sonable articles—suitable for Housecleaning Time— 
and then he gives a list of prices at which these ar- 
ticles and others can be bought at the Farquhar Hard- 
ware Store. Several illustrations are also used in con- 
nection with the descriptions. Altogether it is away 
above the average and no doubt brought satisfactory 
returns. This kind of advertisements always do. 


* * * 


The Hall Hardware Company, successors to the 
firm of Harmon and Hall, Indianapolis, Indiana, had 
a six inch double column advertisement in the /ndian- 
apolis News, April 14th, which stood out prominently 
because of the striking headline cut—“C—Hall ‘for 
Hardware’—which is a very good slogan. Another 
feature which is worthy of commendation are the 


small illustrations in which the article is combined 


As 
or Hardware 
Saturday Only 





Spring Needs 
In Yard and Garde2 


Garden hose, %-inch,.a foot..... 9c 
Garden hose, %-inch, a foot... .10c¢ 
Other hose at all prices. 

King garbage cans, .all sizes. 
No. 1, 15 and 26-inch........ $2.75 
No. 2, 18 and 26-inch.......< $3.50 
No. 3, 21 and 26-inch........ $4.25 
Heavy galvanized iron body and 
covers. Reinforced bottom, side 
handles. 


Chair seats, embossed fiber, black 
or tan, ali sizes. Saturday 8 c 
SPOR. 26 srsc esses Viebexeeay 





TROWEL 
Steel, lacquered, heavy and 







substantial. Satur- 
day only 


10c 





— Mohawk Quality Tires - 
We Are Coanty Agents 
PUSH BROOM 5,000 Mile Guarantee | 
For home use, 16-inch head, 





with special. mixed tampico, 
2%-inch stock, green pol- 
ished back and han- 68 

dle. Saturday only.. Cc 


Hall Hardware Co. 


Formerly Harmon & Hall 
137-139 W. Washington Street 


Home of the Victor furnace. Has 
stood the test for 15 years. Over 
4,000 in use in indianapolis alone. 





with the initial “H”—meaning Hall, of course. The 
items advertised are seasonable and well described, 
with specific prices quoted in each instance. An ad- 
vertisement like this is certain to bring trade. 


* * * 

The business man of today has to read, yes, and 
study and go to the roots of many things, that he may 
avoid the pitfalls which surround business upon 
every side.—Andrew Carnegie. 
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HEATING AND VENTILATING 


~ 














IN FAVOR OF STANDARDIZATION OF WARM 
AIR REGISTERS. 





On page 38 of the April 8th issue of AMERICAN 
ARTISAN a letter was published from H. D. Campbell, 
of the Campbell Heating Company, Des Moines, Iowa, 
urging that the capacity of warm air registers be 
standardized. 

On the same page, F. B. Karl, Mansfield, Ohio, a 
well known installer of warm air heating apparatus, 
called attention to the failure of the average architect 
to provide space enough in wall partitions for the 
proper size of warm air stacks for upper floors. 

Several replies to these communications were pub- 
lished on pages 36 and 37 of the April 15th issue of 
AMERICAN ARTISAN, and herewith follow letters from 
Charles Smith, 70 West Lake Street, Chicago, and 


other well-known authorities on warm air heating: 
Wider Studding Where Warm Air Stacks Are to Be Placed. 
To AMERICAN ARTISAN: 


Saturday evening I always read AMERICAN ARTISAN 
and anything relating to warm air heating is of interest 
to me. 

Two weeks ago I was pleased to see in your “Hall 
of Fame” the face of my old friend, Angus K. Camp- 
bell, of Des Moines. He surely is one of the brightest 
and most intelligent men I ever met. There is nothing 
that I have enjoyed more when in Des Moine. than to 
sit and listen to the old patriarch talk of the virtues of 
the Campbell heaters. Of course I didn’t always 
agree with him, but who would dare to argue 
with him? It always pays to listen to such a 
man as Mr. Campbell. Last week he had something 
to say about registers. I believe he is right, and the 
same can be said of what Mr. Kar] has written. 

If architects and owners will use 6-inch studding in 
the partitions where‘registers or stacks are to be placed” 
instead of 3!4-inch, the warm air problems would be 
mostly solved. 

It is impossible to properly and satisfactorily heat 
a room of any size with warm air by using a 3-inch 
stack. I would like to hear through AMERICAN 
ArtisAN from such men as Otto Geussenhainer, She- 
boygan, Wisconsin, and George Wiltsie of the Keith 
Furnace Company, Des Moines, Iowa. These men 
have had a great experience, and I know the trade 
would be glad to hear from them. 

Sincerely yours, 
CHARLES SMITH. 
Chicago, April 11, 1916. 


Omaha Ordinance Provides for Wider Studding. 
To AMERICAN ARTISAN: 
Referring to communication in AMERICAN ARTISAN 
of April 8th, from F. B. Karl, Mansfield, Ohio, to 


Overcome the points in question, we would call Mr. 


Karl’s attention to the ordinance recommended by the 
National Association of Sheet Metal Contractors, at 
their last session at Denver, in June, 1915, when they 
adopted a Code which they recommended as city ordi- 
nances to be passed throughout the country, one sec- 
tion of which reads as follows: 

“Joists shall be set 16 inches on centers, shall be 
butted, not lapped. Studding shall be set directly 
over joist. New studding partitions wherein stacks 
are to be run, shall be made of at least 2x6 inch stud- 
ding space, to give a clear space of not less than 14 
inches and it shall be unlawful to run any heating 
stacks in new partitions constructed thinner than 514 
inches net width of studdings.” 

This is the exact wording of Articles “B” and “C” 
in section 362 in the Omaha Ordinance, and we be- 
lieve was adopted word for word at the National Con- 
vention ; with such an ordinance in arty city, it would 
eliminate any trouble as spoken of in his first article. 

Referring to the second part of his article, in refer- 
ence to low cellars, we would call his attention to 
Article “J,” Section 362, Omaha Ordinance, which 
reads as follows: 

“There shall be a space of not less than 18 inches 
between the top of any Portable Furnace, and exposed 
woodwork. The top of any Portable Furnace shall 
be covered with sand.” 

We believe this section was also adopted by the 
National Association, and with such an Ordinance in 
any city the Architect and Owner must provide these 
conditions. 

We further believe that the only real way of getting 
the proper conditions for installation of Warm Air 
Heaters, is through legislation in each city. 

Yours very truly, 
STANDARD FURNACE & SupPLY COMPANY. 
By F. L. 
Omaha, Nebraska, April 12, 1916. 


Nesbit, resident. 


Proper Pipes Will Carry Heat to Second Floor. 
To AMERICAN ARTISAN: 

Replying to the suggestion of F. B. Karl, Manstield, 
Ohio, in AMERICAN ARTISAN with reference to fur- 
nace stacks. It would probably be quite an advan- 
tage to better heating if 2x6 studs were used and 
then the warm air stacks could be placed according, 
but to get the architects and builders to change their 
plans for this size, is practically impossible, as 2x4 
studding have been used for many years and given 
good satisfaction. 

We believe there is not so much trouble about heat- 
ing the rooms on the second floor on account of the 
2x4 studs, as there is on account of the style of pipe 
that may be used for conveying the heat to these 


rooms. 
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Single pipe will not deliver all the heat that might 
pass through it for the reason that the sides become 
chilled, being either next to the woodwork or against 
the plaster and therefore retard the flow of air. 

Furthermore, they very often will buckle and reduce 
the size of the pipe and any such reduction in the 
pipe affects the entire run, as the pipe in general is 
only the size of its smallest part. 

With the Handy Double Pipe, you do not chill the 
sides, as the outside pipe protects the inside and 
therefore the full flow of air can pass through same. 
It is so constructed that it will not buckle, leaving the 
full size from the boot to the head. Any turns or 
angles that may be necessary can be made without 
retarding the flow of air. The results that we have 
had with this pipe have been of the very best. 

Many million feet have already been used and we 
can truthfully say that the complaints with reference 
to conveying heat to the proper rooms are very few 
and far between. 

The writer is very well pleased to notice the inter- 
est you are taking in this matter and if all sheet 
metal contractors would suggest changes or request 
information, the results would be better heating and 
better profits for all. 

Yours truly, 
F. Meyer & BroTHeR CoMPANY. 
per George Harms, Secretary. 

Peoria, Illinois, April 17, 1916. 

Urges Organized Work With Architects. 
To AMERICAN ARTISAN: 

We think it will be a splendid thing if the Warm 
Air Heater Manufacturers’ Association will take this 
up with the architects, and get them to write their 
specifications, so that the bottom of the girders in the 
basement of a building will be on the same level as the 
bottom of the joist, thus avoiding the difficulty heat- 
ing men have in getting the proper rise to the heat 
pipes where they go under the girders, which are 8 
inches and 10 inches below the bottom of the joist. 

We also believe that the first floor baseboard regis- 
ter square pipe connection should be of the same area 
in square inches as the round pipe usually run to such 
sizes of registers. 

Yours truly, 
THe HAMMoND HEATING CoMPANY. 
L. W. Hammond, President. 
Cincinnati, Ohio, April 13, 1916. 


MASTER PLUMBERS AND STEAM FITTERS 
WILL HOLD THEIR ANNUAL 
CONVENTIONS AT ATLANTIC 
CITY. 





The Annual Conventions of the National Associa- 
tion of Master Steam and Hot Water Fitters and of 
the National Association of Master Plumbers will be 
held at Atlantic City during the week of June roth. 

The Master Plumbers will meet June 19, 20, 21 and 
22, while the Master Steam and Hot Water Fitters 
will convene on June 21, 22, 23 and 24. Head- 
quarters of the latter will be at the new St. Charles 
Hotel. 





AMERICAN ARTISAN AND HARDWARE RECORD 


April 22, 1916, 





TEST SHOWS GAS FIRED WARM AIR HEATER 
SUCCESSFUL. 


The following report of a test of a gas fired warm 
air heater conducted by E. O. Eastwood and George 
5. Wilson, of the University of Washington, has been 
received from E. B. Babcock, a well known heating 
engineer at Seattle, Washington. 

The warm air heater was fairly well insulated for 
the test and while a better insulation would have 
shown a higher efficiency, the radiation loss in a base- 
ment should not be regarded as a total loss, because it 
is a strong contributive factor toward comfort in the 


rooms above through keeping the floors warm. 
Test of a Gas Fired Warm Air Heater. 

Number of furnace, 350. 

Duration of test, 1 hour. 

Average temperature, flue, 168° Fahrenheit. 

Average temperature of air, entering, 63.4° Fahrenheit. 

Average temperature of air, leaving, 177.2° Fahrenheit. 

Temperature rise, 113.8° Fahrenheit. 

Velocity of air, feet per minute, 176.6. 

Area of air outlet, 246 square inches, 1.708 square feet. 

Cubic feet of air per minute at 177.2° Fahrenheit, 302. 

Cubic feet of air per minute at 62° Fahrenheit, 247.5. 

Cubic feet of air per hour at 177.2° Fahrenheit, 18,120. 

Cubic feet of air per hour at 62° Fahrenheit, 14,750. 

Pounds of air per minute, 18.84, 

Specific heat of air, 0.2375. 

Heat used per minute, 509.2 British thermal units. 

Gas used per hour, cubic feet, 62.1. 

Gas used per minute, cubic feet, 1.035. 

Heating value of gas (62° Fahrenheit and atmospheric 
pressure), British thermal units per cubic foot, 590. 

Heat furnished per minute, 610 British thermal units. 

Efficiency of furnace, 83.5 percent. 

Estimated stack loss, 2 to 3 percent. 

Test*made in the Laboratory of University of Washing- 
ton, March 18, 1916, by E. O. Eastwood and George S. Wilson. 


WRITE FOR THIS INSTRUCTIVE PAMPHLET 
ON WARM AIR HEATING. 





One of the objections which the dealer in warm 
air heating apparatus is often confronted with is that 
they are supposed to require a great deal of work 
and time in order to secure the proper amount of 
heat in cold weather. While in some instances this 
objection may have some truth in it, the Campbell 
Heating Company give an absolute guarantee that 
their Winter Chaser Warm Air Heater maintains a 
temperature of 70 degrees even in the coldest or wind- 
iest weather if installed according to their plans and 
specifications which by the way are furnished free 
of charge to any installer. They also guarantee the 
heater itself against all repairs for ten years, except 
the grates and smoke pipe. A very interesting story, 
written by Angus K. Campbell, the President of the 
Company, of the early days in warm air heating and 
the invention of the Winter Chaser Warm Air Heater, 
should be in the business library of every dealer and 
installer of warm air heating apparatus, because 
through the reading of this pamphlet he will obtain a 
great deal of information which will help him to in- 
crease, not only his sales of warm air heaters but also 
his profits, by enabling him to demonstrate to his 
prospective customers the advantage of buying a thor- 
oughly reliable apparatus and having it properly in- 
stalled. Copies of Angus K. Campbell’s Story will 
be sent to dealers and installers who write to the 
Campbell Heating Company, 209 and 211 Twelfth 
Street, Des Moines, Iowa. 
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GSCHWIND FURNACE COMPANY TO ERECT 
MODERN PLANT. 


Stockholders of the Gschwind Furnace Company, 
Youngstown, Ohio, which was recently incorporated 
for $250,000, have organized by the election of the 
following officers: President, W. W. Watson; first 
vice-president and general manager, Carl E. Gschwind ; 
second vice-president, Colonel C. F. Ritter, Columbus ; 
secretary and treasurer, John J. Van Gorder; general 
counsel, Dwight Harrison, Columbus. 

A committee was also named to select a site on 
which the proposed factory building shall be erected. 
Several sites have been optioned and assurance is 
given that the plant likely will be located at Youngs- 
town, although it is understood that attractive induce- 
ments have been made by other communities. 

A fireproof building either two or three stories in 
height and 60x200 feet will be erected as soon as a 
site is chosen. The company plans to employ about 
150 men. 

Mr. Van Gorder, secretary and treasurer of the 
Company, was formerly with the Carnegie Steel Com- 
pany and the Jones & Laughlin Company, while Carl 
I. Gschwind is well known in the warm air heating 
field. 





SECURES PATENT FOR WARM AIR PIPES, 


Charles Johnson, Peoria, Illinois, has obtained 
United States patent rights, under number 1,179,322, 
for a warm air wallpipe described 
herewith: A wall pipe section for fur- 
naces comprising an inner member and 
an outer member, said outer member 
having an inclined upper portion, open- 
ings formed in said inclined portion, 
braces cut to form said openings and 
bent down to brace the outer and inner 
members, one from the other, said 
inner member being similarly provided 
at the bottom with an inclined portion, tongues or 
braces cut therefrom to form openings, said two mem- 
bers being oppositely flanged, said inner member being 
provided with an annular groove formed a short dis- 
tance inwardly from the outer terminal of said in- 
clined portion, said outer member being provided with 
an annular groove formed therein a short distance 
downwardly from the outer terminal of its inclined 
portion, said groove being adapted for receiving said 
flanges for securely locking two sections connected 
to each other. 








SECURE THIS PAMPHLET ON WARM AIR 
HEATING AND READ IT CAREFULLY. 


In the April number of “Furnace Installation,” the 
helpful house organ of F. Meyer and Brother Com- 
pany, manufacturers of warm air pipes and fittings, 
Peoria, Illinois, there is an interesting article contain- 
ing extracts from the now famous Omaha Ordinance, 
covering installations of warm air heating plants, with 
comments on same, which should be read by every in- 
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staller of warm air heating apparatus. Other ar- 
ticles worthy of study—all of them are—treat on col- 
lection of accounts, relation of humidity to coal bill; 
how the advertising campaign conducted by the Na- 
tional Warm Air Heating and Ventilating Association 
can be used by the local installer in increasing his 
business and profits. Copies of the “Furnace Installa- 
tion” will be sent to any installer who writes to F. 
Meyer and Brother Company, Peoria, Illinois. 





FULL CAPACITY OF BASEBOARD REGISTER 
IMPORTANT FEATURE. 


One of the important points in successful installa- 
tions of warm air heating apparatus is that the base- 
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Stearns Steel Base Register. 


board register’s are “full capacity” —or, in other words, 
that they will carry all the heated air through into the 
rooms that is delivered to them through the warm air 
pipes. The manufacturers of Stearns Steel Base 
Registers, one of which is shown herewith, state spe- 
cifically that these registers give the full capacity, both 
in the face and the box, for the size of pipe for which 
it is intended. These registers are made in five sizes, 
from 8x10 to 11x13 inches, and can be had in black 
or white japanned or electroplated finish: Other 
types of which a special feature is made by the Com- 
pany are the Convex Steel Wall Registers which are 
made in horizontal and vertical styles. [Further par- 
ticulars may be secured by writing to Stearns Reg- 
ister Company, 111 East Fort Street, Detroit, Mich- 
igan. 
-o~ 


POOR POLICY TO TRY TO CORNER MARKET. 


Heavy buying has never helped in a case of genuine 
scarcity of merchandise and it has always played into 
the hands of the speculators in cases of supposed 
shortage. It is hard to conceive of a worse way of 
meeting a shortage in merchandise than to have re- 
tailers place orders for more than their normal wants ; 
and it is just as hard to convince some retailers that 
it is not to their best interests to buy all the merchan- 
dise possible in such times of threatened-shortage. A 
wise retailer makes his wants, present and future, 
known to his wholesalers and manufacturers, and ex- 
pects them to provide such protection as is possible. 
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PRACTICAL HELPS FOR THE 
TINSMITH 








PATTERNS FOR POURING FUNNEL. 





BY O. W. KOTHE. 

Replying to the inquiry of the subscriber for pat- 
terns for a pouring funnel attached to a measure, this 
drawing will show you how to develop the patterns 
any size or shape you wish to make this funnel. 

First draw the elevation according to your desire; 
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DIAGRAM oF TRUE LENGTHS 
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be the true length. Next pick line 3-4 from elevation 
and from 3 in horizontal line step it over, and from 
point 4 erect a line equal to line 4 in “A”; then 3-4 
is the true length. In like manner pick line 4-5 and 
set it over from 4 and at 5 erect a line equal to line 
5 in “B” which gives you 4-5 as the true length. Con- 
tinue in this way until the line 12-13 has been trans- 
ferred to the diagram and the true length found. 
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Development of Patterns for Pouring Funnel. 


next describe a half section “A,” also “B,” and divide 
into equal spaces. Then draw section “C” to form 
an ellipse, making the bottom half the diameter of 
measure, and draw the curved line to suit your eye 
and divide into equal spaces as shown. 

From these points in- sections, draw lines to the 
miter lines, establishing points 1-3-5-7, etc.; also 
4-6-8-10-12. Draw your triangular lines from one 
point to the other and then develop the true lengths. 
For these true lengths draw any horizontal line and 
with dividers pick line 2-3 from elevation, and step 
it off on the horizontal line, and from point 3 erect a 
line equal to the line 3 in section “B”; then 2-3 will 


For the pattern draw a line equal to 1-2 in ele- 
vation as shown. With dividers pick one of the 
spaces in section “B” and using point 1 in pattern 
as center, strike arc as at 3; also pick one of the 
spaces in arc “A” and using 2 as center, strike arc as 
at 4. Now pick line 2-3 from diagram and using 
point 2 in pattern as center, cross arc 3; next pick 
line 3-4 from diagram and using new point 3, cross 
arcs in point 4. In the same way strike arc 5 and 
arc 6 equal to the spaces “B” and “A”; then cross 
these arcs with lines 4-5 and 5-6 in diagram, thus 
establishing these points in pattern. Continue in this 
way until points 13-14 are established, then trace 4 
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line through all points where arcs cross; allow edges 
for wiring and sealing and the pattern is finished. 
The nipple is developed the same as any ordinary 
funnel by extending the points to the center X and 
sweeping the arcs as shown. The detail “D” shows 
how the funnel is attached to the measure and well 


soldered. 


DIRECTORS AND COMMITTEES OF 
WISCONSIN SHEEET METAL 
CONTRACTORS TO MEET 
APRIL 27. 








President Otto Geussenhainer of the Master Sheet 
Metal Contractors’ Association of Wisconsin has 
called a meeting of the Board of Directors and of the 
various Committees, to be held Thursday, April 27th, 
2:30 P. M., at 456 Broadway, Milwaukee. 

A number of very important matters will be up for 
consideration, such as a campaign for increase of the 
membership and plans for develcpment of the sheet 
metal trade, and it urged that all the officers, direc- 
tors and committee members be present. 


~-oo 


PATENTS SHEET METAL ROOFING. 








Edward C. Plank, Forrest Junction, Wisconsin, has 
secured United States patent rights, under number 
1,178,673 for a metallic roofing 
sheet described herewith: A 
sheet metal roofing sheet adapted 
to be wound into a roll whose 
length is the width of said sheet, 
a series of corrugations made 
across the sheet by pressing the 
sheet upward from that surface 
that is downward when laid 
upon the roof of a building and 
« Y | forming ribs which extent from 
approximately two and one half 
 e inches from one _ longitudinal 
¢ edge of the sheet to within a 
; like distance of the opposite 
- edge, each corrugation being ap- 
proximately one and one eighth of an inch in width 
and one quarter of an inch in depth to the apex of 
the rib, said apex being curved over its outer surface 
and nearer the lower boundary of the width of the 
corrugation, when the sheet is laid upon a roof, than 
its upper boundary, and said ribs being when the 
sheet is unwound and laid upon a roof of a building 
with similar sheets in continuation therewith spaced 
approximately one foot apart along the slant of the 
roof, 















































PATENTS METHOD OF APPLYING ENAMEL 
AND KINDRED COATINGS TO IRON. 





Henry Grant Higley, Tampico, Mexico, has been 
granted United States patent rights, under number 
1,178,460, for a method of applying enamel and 
kindred coatings to iron described herewith: The 
Process of enameling iron consisting in immersing the 
iron in a bath of dilute sulphuric acid containing iron 
oxid and enamel composition, applying enamel to the 
iron so treated and then firing in the usual manner. 
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CINCINNATI SHEET METAL CONTRACTORS 
PREPARE FINE ENTERTAINMENT FOR 
STATE CONVENTION. 





The Sheet Metal Contractors’ Association of Cin- 
cinnati have arranged a splendid program for the com- 
ing State Convention which is to be held July 25, 26 
and 27 in that city. 

The tentative program is as follows: Tuesday 
morning, registration of visitors, and in the afternoon 
an open business session will be held. The ladies at- 
tending will be given a trip to the Zoo, while the busi- 
ness session is going on. Another executive session 
will occupy the time of the delegates Wednesday 
morning, and Wednesday afternoon a car ride around 
the city will be enjoyed by the delegates, winding up 
at Chester Park, where a banquet will be served in 
the evening. On Thursday morning another executive 
session will be held, and in the afternoon the election 
of officers will take place. The Cincinnati Association 
will also entertain the members one night at a beef- 
steak dinner with pitched potatoes. 

The following committees are in charge of the 
convention arrangements: Entertainment, H. F. 
Wuenker, Adam Andler, F. Doepke, Charles Feller 
and Edward Lindermann; Finance, Charles Kobmann, 
John Weigel, James Sweeney, Albert Blum, FE. L. 
Gibson and George Dietrich. 

The officers of the Cincinnati Association are as 
follows: F. W. Stechow, president; John Weigel, 
vice-president ; Charles Kobmann, treasurer, and John 
A. Henggeller, secretary. 

PATENT GRANTED FOR AUTOMATIC SHUT= 
OFF FOR DOWN SPOUT. 








William A. Beinke, Webster, Iowa, has obtained 
United States patent rights, under number 1,179,270, 
for an automatic cut-off 
described in the following: 
The herein described auto- 
matic cut-off comprising a 
pipe for connection to a 
down spout and to dis- 
charge into a cistern or the 
like, a waste pipe at an 
angle to and leading from 
the first-named pipe, a cut- 
off valve in the first-named 
pipe to cut off or establish communication between 
the same and the waste pipe, a spring to normally 
close said valve across the main pipe, a lever con- 
nected to said valve to operate the same, a vessel sus- 
pended from said lever, a spout connected to the bot- 
tom of the waste pipe, near one side thereof and ar- 
ranged to discharge into the vessel, a controlling valve 
in said waste pipe pivotally connected thereto at the 
same side thereof as the spout and movable toward 
and from said side to control the quantity of water 
discharged into the vessel by said spout, the said waste 
pipe having a curved slot in its upper side and said 
controlling valve having an adjusting screw arranged 





for movement in said slot. 
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ALLIED SHEET METAL CONTRACTORS OF CLEVELAND SHEET METAL CONTRACTORS 


CHICAGO ELECT DELEGATES TO 
NATIONAL CONVENTION. 





At the regular meeting of the Allied Sheet Metal 
Contractors’ Association of Chicago, held Tuesday 
evening, April 18th, in the Hardware Club rooms, 
the following were elected as delegates and alternates 
to the National Convention, which meets June 20 to 
23, inclusive, at Peoria, Illinois: 

Delegates :—President J. C. Mckarland, Secretary 
©. M. Bales and Governor Harry C. Knisely. 

Alternates :—Governor M. L. Jennings, A. E. Det- 
wiler and E. Bloomer. 

Besides these a large number of members signi- 
fied their intention of attending and it is planned by 
several of them to make the trip by automobile. 

Secretary Bales was instructed to have the member- 
ship list printed in pamphlet form and distributed to 
the members. 

A. George Pedersen, editor of AMERICAN ARTISAN, 
who was secretary-treasurer of the Entertainment 
Committee for the recent State Convention, reported 
that a considerable sum was left in the fund pro- 
vided by the manufacturers and wholesalers and that 
the Committee had decided to return this amount in 
proportionate amounts to the subscribers, the per- 
centage being about 35 percent. Checks for the vari- 
ous sums are to be mailed this week. 

A number of the members took part in an interest- 
ing discussion on the cost of doing business, in which 
several of them gave instances of experiences they 
had had in securing work at higher prices than the 
lowest bidder. The general opinion was that the con- 
tractor who knew his costs would in the long run win 
out against the man who worked at hap-hazard. 

The next meeting will be held in the new quarters 
of the Hardware Club in the new Cunard Building, 
southwest corner of Dearborn and Randolph Streets, 
Tuesday, May second, at 8 P. M. 


~~~ 


SUBSCRIBERS TO ENTERTAINMENT FUND 
FOR ILLINOIS SHEET METAL 
CONTRACTORS’ CONVENTION 
RECEIVE REFUND OF 
NEARLY 35 
PERCENT. 





After all bills were paid, the Entertainment Com- 
mittee for the recent State Convention of IlIli- 
nois Sheet Metal Contractors found that a con- 
siderable amount was left in the fund subscribed 
by the supply houses, and it was decided to pay this 
back to the subscribers, each proportionate share 
amounting to nearly 35 percent. Checks for the “divi- 
dends” are to be mailed to the subscribers this week. 

The Committee wishes AMERICAN ARTISAN to ex- 
press their thanks to the various firms who so will- 
ingly and promptly made it possible to provide the 
splendid entertainment, which was greatly enjoyed 
and highly praised by the visiting delegates and their 
ladies. 


a 
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Without possessing the quality of courtesy you 
stand a poor chance of pleasing the trade. 


PLAN LARGE DELEGATIONS TO OHIO 
AND NATIONAL CONVENTIONS. 


The Sheet Metal Contractors’ Association of Cleve- 
land, Ohio, is planning to send large delegations to the 
State Convention which is to be held in Cincinnati, 
July 25, 26 and 27, as well as to the National Con- 
vention which will meet in Peoria, Illinois, June 20, 
21, 22 and 23. 

The headquarters of the Cleveland Association will 
be moved in a few days to the Rose Building and 
plans are now being made for an open meeting with 
high class entertainment features. 
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MANSFIELD SHEET AND TIN PLATE COMPANY 
MAKE LARGE ADDITION TO PLANT. 


The Mansfield Sheet & Tin Plate Company, Mans- 
field, Ohio, has completed an extension to its plant, 
140x300 feet. It is installing six cold and one hot 
mill and a 350-horsepower motor and gear driver. 
With the completion of these improvements, probably 
about June first, the Company will have a total of 
seven hot and seven cold mills. The Company also 
has effected other economies in operation, such as 
providing arrangements by which the loading and un- 
loading all can be done under the same roof as the 
rest of the plant. President W. H. Davey says the 
Company will have a new plant equipped for making 
special sheets entirely. 





TEN PERCENT INCREASES IN WAGES GIVEN 
TO EMPLOYES IN YOUNGSTOWN 
STEEL PLANTS. 


President James A. Campbell, of the Youngstown 
Sheet and Tube Company, Youngstown, Ohio, has 
announced a ten percent increase in wages to all 
employes, excepting those on salaries, effective May 
one. Nine thousand men will benefit and it is ex- 
pected other steel mills in the Mahoning and She- 
nango Valleys, employing a total of 25,000 men, will 
follow suit soon. 

President W. A. Thomas, of the Brier Hill Steel 
Company, and J. W. Dietrick, general manager of the 
Republic Iron and Steel Company, have also made an- 
nouncement that a 10 percent increase in wages would 
be granted employes of these two companies. The 
srier Hill Steel Company employs about 5,000 men 
and the Republic Iron and Steel Company 7,000. 
ST. LOUIS SHEET METAL CONTRACTORS 

ELECT DELEGATES TO NATIONAL 
CONVENTION. 





The Sheet Metal Consumers’ Protective Associa- 
tion of St. Louis have chosen the following as <ele- 
gates and alternates to the National Convention which 
meets in Peoria, Illinois, June 20 to 23, inclusive: 

Delegates—George E. Kohlmeyer, William Koelsch 
and A. H. Gruendler. 

Alternates—S. Tiernan, A. McHenry and M. A. 
Wilsdorf. 
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Lecture Prepared for National Association 
of Sheet Metal Contractors 








The first part of Lecture Number Four of the series 
prepared by the Lecture Committee of the National 
Association of Sheet Metal Contractors was published 
on page —— of the April —— issue of AMERICAN 
ArtisAN. The second part of this Lecture follows 


herewith: 
Factors of Trade Association Activity. 

Uniform Estimating Methods: I believe the different 
associations can take up no more important work than the 
adopting of some uniformity in compiling estimates and 
prices. Take the application of the cost of doing business. 
It is possible that two firms with accurate accounting methods, 
but applying the cost on two different theories, say, pro- 
ductive labor for one, and the cost of labor and material 
combined for the other, will arrive at two different amounts, 
in some cases varying widely. This is not theory, it is capable 
of mathematical demonstration. Uniformity in estimating 
would, therefore, mean that every one was applying the cost 
of conducting business on the same theory or factors enter- 
ing into the estimate. 

Uniformity of Prices: Uniformity in estimating will 
lead to uniformity in prices. Why do we find so little varia- 
tion in prices of merchandise and so great a variation in 
our line? A careful study of the subject convinces me that 
it is lack of uniformity in compiling the estimates and prices. 
These are not possible with a good system of bookkeeping. 
I am coming to the belief that a series of lessons, demon- 
strations or talks before local associations on Systematic 
Bookkeeping would be the greatest blessing of our trade. 
Why not make it clear by such lessons that Double Entry 
Bookkeeping can be made so simple that everyone with a 
common school education can make the necessary entries, 
etc.? 

Collection Methods: I think this is a form of association 
activity that could well receive the very best consideration. 
I am not speaking here of collection agencies or bureaus that 
may be established by the association, but that the theory 
and practice of making collections by the individual members 
is a fruitful field for discussion among the locals. Why not 
discuss how to collect, with various forms of letters used 
in this connection ? 

Advertising—Publicity: Why not discuss how to reach 
and hold custom? This embodies, of course, letter writing, 
and the most potent factor today in business is letters. Why 
not study the structure of a letter? 

Friendly relationship among competitors comes by ac- 
quaintanceship and showing a disposition to give the other 
fellow a square deal. The two-standard proposition in this 
relationship is impossible. No one can cultivate a friendly 
relationship with his competitor by having a standard for 
the treatment he expects from his competitor, and another 
standard for the treatment he extends to his competitor. 

If these things are to be accomplished there must be a 
harmonious working together of all the membership, and 
this is unity. 

Trade Associations have for their object the cultivating 
of friendly relations among competitors, thereby establishing 
strength through unity, in promoting trade improvements for 
the benefit of its members. 

The main factor of success or failure of any Trade 
Association is the friendly intercourse among its members; 
it determines its strength for carrying out the objects of the 
association. 

This friendly intercourse among competitors will develop 
a spirit of broadminded judgment of the opinion expressed 
by your fellow-members; it will remove that narrow-minded 
view you naturally form by passing judgment where you 
know only one side of the facts. 

Competitors are naturally distrustful of each other, until 
after closer acquaintance their characters as individuals come 
to the front and as competitors shrink in the distance. The 
association meetings offer exceptional opportunities for the 
study of character; you may deceive yourself with your talks 
and acts, but cannot deceive your competitors; you must live 
up to your preaching or be judged accordingly. 

our competitor has the same ambition and right to 
make a success of his business according to his knowledge 
and experience, as you have. If he is your superior in knowl- 
edge and experience, it is to your interest to learn what you 
can from him rather than by the school of personal experi- 
ence. If he is your inferior in knowledge and experience, 


you will find his errors of judgment will have a detrimental 
effect on your business and the trade in general, therefore an 
exchange of opinion on trade topics will benefit you and 
your fellow-members. 

The exchange of ideas at association meetings are bene- 
ficial to all members present, not only to those who participate 
in the discussion, but also to those members who say little 
but are good listeners. 

Friendly relations among competitors can be maintained 
only by fair and honorable treatment of each other, conse- 
quently your slogan must be “Play Fair” if you desire to 
receive “Fair Play.” 

Trade Associations whose members have established 
friendly relations have a united strength capable of removing 
any adverse practice in their trade, create conditions that will 
redound to the material welfare of its members and the asso- 
ciation without encroaching on the rights of their customers 
and the public. Without this friendly intercourse you can 
accomplish little or nothing. 

Our trade, while of one of the oldest in existence, still 
offers exceptional possibilities for further development; if 
you desire to participate in the benefits you must also assist 
in its future development. 
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PATENTS CONCEALED NAIL JOINT FOR 
SHEET METAL ROOFING. 





Christopher B. Edwards, Covington, Kentucky, as- 
signor to The Moeschl-Edwards Corrugating Com- 
pany, Covington, Kentucky, has pro- 
cured United States patent rights, 
under number 1,179,085, for a con- 
cealed nail joint for sheet metal roof- 





ing described as follows: In a 
lapped, upright crimp-joint for sheet metal roofing 
having a series of fastening-nails driven through the 
apex or crown thereof into the sheathing beneath, a 
similar series of narrow, elongated, transverse, inde- 
pendently-spaced flat strips of flexible sheet metal 
each of which is adapted to be connected at one end to 
the apex of the crimp-joint by means of one of said 
fastening nails but free the remainder of its length 
to be bent over and laid down upon the nail-head for 
concealing the latter and covering it to avoid leakage 
around the nail where it enters the joint. 


NEW USES FOR SHEET METAL. 





In these days of fierce competition it is necessary to 
always be on the lookout for new avenues of trade, 
and it is stated by the Stark Rolling Mill Company 
that through the use of their Toncan Metal many new 
uses for sheet metal have been created. This, they 
say, is because Toncan Metal has unusual rust- and 
corrosion-resisting powers, which make it suitable in 
many cases where other materials were formerly used 
owing to the fact that sufficiently durable sheet metal 
could not be obtained at a moderate cost. Today 
many such articles are being made of Toncan Metal. 
The Company has published a very interesting and 
instructive book entitled “Corrosion—The Cause— 
The Effect—The Remedy,” in which a great deal of 
useful information is given as to these points, copies 
of which may be secured by writing to Department 
AAto, Stark Rolling Mill Company, Canton, Ohio. 
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CORRUGATED EXPANDING CONDUCTOR 
PIPE. 





It is generally known that when water freezes into 
ice it increases in volume. What is not perhaps so 
well known is that the freezing water expands about 
one tenth in volume with a force that is irresistible. 
In nature we have large rocks‘and stones that are split 
by water that has gathered in the crevices and frozen, 
and in daily life the bursting of heavy metal contain- 
ers and pipes bear ample witness to the tremendous 
power of this force. Thoughtful people make pro- 
vision for such occurrences, and in the case of con- 
ductor pipes which might be filled with water in win- 
try weather, the possibility of bursting is said to be 
eliminated by using corrugated pipe which will expand 
in size under stress of the freezing water. Expanding 
conductor pipes of this style, in ten foot lengths made 
of galvanized iron, are carried by the Clark-Smith 
Hardware Company, Peoria, Illinois. This pipe is 
called Plecker’s corrugated expanding conductors and 
is said to have no cross seams and not to burst when 
filled with ice. Further particulars and price list can 
be secured by addressing the Clark-Smith Hardware 
Company, Peoria, Illinois. 





WHO MAKES GIN LAWN MOWER? 
To AMERICAN ARTISAN: 
Kindly let me know who makes the “Gin” lawn 


mower. 
SUBSCRIBER. 


Chicago, Illinois, April 20, 1916. 


~~ 
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NOTES AND QUERIES. 








WIRE STRAIGHTENING MACHINE. 
From Koenig Hardware Company, Howard Lake, Minnesota. 

Please tell me where I can obtain a wire straighten- 
ing machine. 

Ans.—Shuster Manufacturing Company, New 
Haven, Connecticut ; Frank Wells Company, Kenosha, 
Wisconsin, and Bates Machine Works, Joliet, Illinois. 

OFFSET’ HANDLE AND WRENCH COMPANY. 
From Biddle Purchasing Company, 208 South 
Street, Chicago, Illinois. 

Can you advise us where the Offset Handle and 
Wrench Company is located? 

Ans.—Holland, Michigan. 

ELECTRIC LIGHTING GOODS AND FIXTURES. 
From The Butzloff Hardware Store, Belle Plaine, Iowa. 

Can you give us the addresses of Eastern manufac- 
turers of electric lighting goods and electric lighting 
fixtures? 
ADDRESS OF 


LaSalle 


THE BULLER MANUFACTURING COMPANY. 
From the Chicago Furnace Supply Company, 549 West Mon- 
roe Street, Chicago. 
Kindly give us the address of The Buller Manufac- 
turing Company. 
Ans.—398 18th Avenue, Milwaukee, Wisconsin. 
ENAMELED OR BONE HANDLES. 


From E. C. Saecker, Lake Mills, Wisconsin. 
Will you please advise where I can purchase small 


enameled or bone handles such as are used on fishing 


reels? 
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Ans.—Enterprise Manufacturing Company, Akron, 
Ohio; Montague City Reel Company, Brooklyn, New 
York; and South Bend Reel Company, South Bend, 
Indiana. 

MILLER LADDERS. 


From Sheers-Lazenby Company, 216 North Stanton Street 
FI Paso, Texas. : 
Kindly tell us who makes the “Miller” ladders. 


Ans.—Austell Swing and Ladder Company, Austell, 
Georgia. 

Ans.—Electric Lighting Goods:—Aladdin Lamp 
Corporation, 52 Vanderbilt Avenue, New York City; 
Charles Parker Company, Meriden, Connecticut ; Wal- 
lace Novelty Company, 19 East 24th Street, New 
York City; Westinghouse Electric and Manufacturing 
Company, East Pittsburgh, Pennsylvania; Turner and 
Seymour Manufacturing Company, Torrington, Con- 
necticut, and General Electric Company, Schenectady, 
New York. 

Electric Lighting Fixtures:—Charles Parker Com- 
pany, Meriden, Connecticut ; Waterbury Manufactur- 
ing Company, Waterbury, Connecticut; Bayles Com- 
pany, Bloomfield, New Jersey; Westinghouse Electric 
and Manufacturing Company, East Pittsburgh, 
Pennsylvania. 

DRILL CASE. 


From Biddle Purchasing Company, 
Street, Chicago, Illinois. 
Please tell us who makes a small drill case with a 


revolving top that has an apartment for each drill so 
that the top turns around to the drill wanted. The 
capacity is from 1/16 to 1/2 x sixty fourths. 


208 South LaSalle 


Ans.—H. Channon Company, 150 North Market 
Street, Chicago. 





ITEMS. 





The Rochester Stamping Works, Rochester, New 
York, has let a contract for the erection of a one- 
story, 68x100 foot factory addition. 

The Trachte Brothers Sheet Metal Works, Madison, 
Wisconsin, has been reorganized as the Trachte Broth- 
ers Company, with a capital stock of $15,000. The 
officers are: President, George A. Trachte; vice- 
president, A. F. Trachte; secretary, J. H. Albrecht; 
and treasurer, J. J. McManamy. 

Percy Bloom and Company have moved their sheet 
metal working establishment to larger quarters at 
Washington and Concord Streets, Brooklyn, New 
York, opposite the Brooklyn Bridge. The firm is now 
enabled to handle contracts in a more efficient manner 
than formerly. It was established in 1891 and their 
removal celebrates their silver anniversary. 

Felker Brothers Manufacturing Company, Marsh- 
field, Wisconsin, has been incorporated with a capital 
stock of $70,000, to manufacture corrugated sheet 
metal culverts, road drags, tanks, tank heaters and 
barn equipment. The Company succeeds to the part- 
nership business conducted under the same name. 
The plant suffered damage by fire in December and at 
the same time a fireproof annex was being constructed. 
A fireproof factory has now been completed and is in 
operation. The officers are: President, A. G. Felker: 
vice-president, D. L. Miller; secretary, L. H. lelker; 
and treasurer, R. T. Finucane. 
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1,173,036. Camp-stove. Vencent B. Robidoux, Slater, 
Colo. Filed January 22, 1915. 
1,173,129. Sash-lock. Ernest C. Taliaferro, Springfield, 
Mass. Filed August 14, 1915. 
1,178,353. Dust-pan. Charles E. Schaffner, Washington, 
D. C. Filed April 7, 1915. 
1,178,413. Handsaw-Lubrigator. Lewis L. Romans, 
Memphis, Tenn. Filed May 4, 1915. 
1,178,416. Door Attachment. George B. Schmucker, 
Key West, Fla. Filed December 14, 1915. 
1,178,417. Shovel-Handle. John F. Schultz, Jr., Bennett, 
Neb. Filed August 10, 1915. 
1,178,427. Lawn-Rake. Evert B. Taylor, Shenandoah, Va. 
Filed November 27, 1915. 
1,178,514. Soaping Device for Washboards. Grace Ford 
Gholson, Evanston, Ill. Filed April 9, 1915. 
1,178,525. Combined Cooker and Steamer. Philip M. 
Lawrence, Lincoln, Neb. Filed October 27, 1914. 
1,178,533. Knife. Jesse J. Mitchell, Parkersburg, W. Va. 
Filed January 7, 1916. 
1,178,620. Can-Opener. James Henry Brady, Louisville, 
Ky. Filed June 25, 1915. 
1,178,684. Fruit-Pitting Tool. Sektaro Shimoda, Nord- 
hoff, Cal. Filed November 22, 1915. 
_ 1,178,699. Dood-Latch. Tecklan Arneson, Clarks Grove, 
Minn. Filed May 14, 1913. 
. 1,178,710. Carpenter’s Square. Oscar Forsberg, Yonkers, 
N.Y. Filed June 26, 1915. 
_ 1,178,850. Non-Combustible Wick for Heating and Cook- 
ing Stoves. Thomas W. Glines, Waseca, Minn. Filed July 
15, 1915. 
_ 1178851. Rat-Trap. Samuel H. Godwin, Elkins, W. Va. 
Filed March 17, 1914. ab 



























































1,178,876. Safety-Padlock. James Rolka, Baltimore, Md. 
Filed December 22, 1915. 

1,178,883. Electric Stove. Thaddeus N. Slocum, Aber- 
deen, Wash. Filed August 13, 1915. 

1,178,884. Combination Cook and Heating Stove. David 
A. Stell, Murfreesboro, Ark. Filed December 22, 1915. 

1,178,966. Hasp-Hook. Samuel J. Swearingen, Topeka, 
Kan. Filed October 21, 1915. 

1,179,028. Lid-Closer. Ervin F. Parker, Phillips, Me. 
Filed April 4, 1914. 

1,179,041. Door-Latch. William J. Rodgers, Lestershire, 
N. Y. Filed January 14, 1916. 

1,179,061. Stand for Ice-Cream Freezers. Jacob Lowe 
Young, New Rochelle, N. Y. Filed September 24, 1915. 

1,179,089. Garbage-Can. William A. Gibson, Denver, 
Colo. Filed April 27, 1915. 

1,179,114. Fly-Swatter. Albert Raymond Laubenstein, 
Ashland, Pa. Filed February 4, 1916. 

1,179,133. Gate. Malcolm B. Moyer, Montevideo, Minn. 
Filed May 6, 1915. 

1,179,158. Razor-Stropping Machine. Robert Emerson 
3rown, Olean, N. Y. Filed August 25, 1915. 

1,179,178. Lawn-Edger. Carl Watkins Hall, Denver, 
Colo. Filed September 11, 1914. 

1,179,245. Grate. Arthur A. Walters, Sandusky, Ohio. 
Filed June 12, 1915. 

1,179,255. Lighting Device for Gas-Heaters. Fred E. 
White, Gardner, Mass., assignor to Central Oil & Gas Stove 
Company; Gardner, Mass. Filed December 1, 1915. 

1,179,287. Adjustable Flue-Cap. Michael H. Crowley and 
William E. Crowley, Logan, Mont. Filed March 21, 1914. 

1,179,297. Pot, Pan, and Kettle Cleaner. Pyrma E. 
Fischer, New York, N. Y. Filed March 26, 1915. 

1,179,345. - Fly-Killer. George V. Hanlon, Mountainair, 
N. Mex. Filed January 16, 1915. 
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CONTINUED PRICE ADVANCES IN MANY 
METALS FAIL TO STOP BUYERS. 


Whatever doubt there may have been some weeks 
ago as to the possibility of the then high prices in- 
terfering with the buying has been dissipated, for the 
figures which buyers today must pay for material are 
considerably higher than they were even two months 
ago, and still the buying movement keeps on. 

It must also be remembered that the prices which 
are quoted in the following are nominal ones in many 
instances and in almost every case where immediate 
or nearby delivery is sought. 

The strength of the market—particularly referring 
to iron and steel products—is probably best shown by 
the fact that steel rails which since May, 1901, have 
been sold on a basis of $28.00 a ton for standard 
3essemer rails and $30.00 for Open Hearth rails will 
on May Ist be advanced to $33.00 and $35.00 re- 
spectively for delivery after May 1, 1917. 

The copper market continues very strong at ad- 
vancing figures, both for immediate and future deliv- 
ery. 

While high prices on some finished products—espe- 
cially structural material—have checked a few proj- 
ects, the general demand continues as strong as ever 
and the outlook for the future is decidedly in favor of 
the seller. 

The American Can Company has increased the 
price of its products about 10 percent for all sizes. 
Last January the Company made a similar increase. 
30th advances are declared to be due to the higher 
price prevailing for tin plate. 

Dun’s review of the trade says: “Business in vari- 
ous lines has already outgrown productive facilities 
and in many cases it is difficult, if not improbable, to 
obtain urgently needed supplies with which to fill 
consumers’ requirements. In an effort to meet the 
exigencies of the situation manufacturers utilize all 
available equipment and strive to augment working 
forces; yet they are handicapped by the shortage of 
men and of materials, as well as by strikes and tempo- 
rarily check operations at numerous points. The 
transportation problem also continues a hindrance, 
though deliveries are now effected somewhat more 
promptly and the re-establishment of a surplus in idle 
freight cars indicates that headway is being made in 
bettering traffic conditions. 

“Clearings through the banks indicate the preva- 
lence of unprecedented business activity in all parts of 
the country, the total this week at the principal cities 
in the United States amounting to $4,034,430,053, an 
increase of 33.5%' as compared with $3,021,801,927 of 
the same week last year, and of 46.5% as contrasted 
with the $2,754,448,705 reported for the correspond- 
ing week in 1914.” 





STEEL. 

In the Chicago steel market the nominal quotation 
on plates is 2.94 cents, but a few mills which are able 
to take on small tonnages for reasonably prompt de- 
livery are obtaining heavy premiums over this figure. 
Even warehouse stocks have been depleted and con- 
sumers find it almost impossible to obtain supplies 
from any source. Steel bars are quoted nominally at 
2.64 cents Chicago with a considerable premium for 
prompt shipment where it is possible to obtain such. 
Structural shapes are not being taken on at a very 
great rate and there appears to be a change in the 
class of projects on which contracts are now being 
made. Instead of mercantile or office buildings and 
other structures of an investment character the con- 
tracts are now mostly for railroads, manufacturing 
and public buildings. The nominal quotation on 
shapes in Chicago is about 2.64 cents Chicago mill. 


COPPER. 

The copper market continues very active with in- 
quiries and sales both for domestic and foreign con- 
sumption. A strong advancing tendency is the fea- 
ture of the market and the metal is constantly becom- 
ing more difficult to obtain for shipment prior to 
July. Electrolytic for delivery for May Ist is quoted 
at 30% to 31 cents with July at 29 to 29% cents and 
shipment during the remainder of the year at about 
28% cents. Prime Lake ranges from 29 to 29% 
cents cash and is difficult to obtain for delivery before 
August. Casting copper ranges from 27%4 to 27% 
cents. Exports of copper up to and including April 
17th as reported by the New York Custom House 
amounts to 14,273 tons. Chicago warehouses have 





‘ advanced their quotations on copper sheets to 35% 


cents base. 


TIN. 

There is a somewhat easier tone in the tin market, 
especially for Spot and nearby delivery. With the 
demand rather quiet, Spot tin is held at about 52 
cents. May tin is quoted nominally at 48 cents with 
June at 46% cents and July at 45% cents. Chicago 
warehouses have reduced their prices 3 cents a pound 
from the quotations published in AMERICAN ARTISAN 
on April 15th, the new prices being 56 cents for Pig 
tin and 57 cents for Bar tin. 


LEAD. 

With a fair demand for lead, prices are holding 
steady, the leading producer continuing to quote 7% 
cents a pound while outside interests name prices 
ranging up to 8 cents, New York. East St. Louis 
prices range from 75% to 734 cents. Chicago ware- 
houses maintain the same quotation as in the past 
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two weeks, the price remaining at 8% cents for 
American pig and g cents for Bar. 


SOLDER. 

The Chicago warehouses have lowered the quota- 
tions on solder 1 cent. The new figures are as fol- 
lows:. XXX Guaranteed % & Y%, 32% cents; Com- 
mercial 1%4 & %, 30% cents, and Number 1 Plumbers’, 
281% cents. 


BOLTS ADVANCE AGAIN. 
Manufacturers of stove and carriage bolts have 
again found it necessary to advance their quotations. 
The new prices are approximately 18 percent higher. 





TIN PLATE GOES TO $5.00. 

For the first time in the history of the tin plate in- 
dustry of this country tin plates are now selling regu- 
larly at $5.00 per base box. Consumers who thought 
they had covered all their requirements at the opening 
of the buying season in November, 1915, have since 
re-entered the market for additional material and are 
paying the prevailing price provided mills are in posi- 
tion to meet their specifications for delivery. 





SHEETS. 

The situation as to steel sheets in the Chicago 
market shows considerable irregularity. Some gauges 
and sizes may be obtained at lower prices than others, 
but as a general rule it can be said that the heavier 
and larger sheets are scarce and demand considerably 
higher prices than the lighter gauges and narrower 
widths. The nominal quotations are as follows: 28 
gauge black sheets, 3.09 to 3.19 cents Chicago mill ; 
10 gauge blue annealed sheets, 3.19 to 3.29 cents Chi- 
cago mill; 28 gauge galvanized sheets, 5 cents Chicago 
mill. Chicago warehouse quotations on polished 
sheet steel have been advanced 10 cents per hundred 
pounds and on smooth sheet steel 30 cents per hun- 
dred pounds, the new basic prices being $4.65 and 
$3.65 respectively. 


OLD METALS. 

The iron and steel scrap market in Chicago is mark- 
ing time with quotations practically at the level quoted 
in AMERICAN ArtTISAN April 15th, as follows: Old 
steel axles, $22.50 to $23.00; old iron axles, $21.50 to 
$22.00; steel springs, $15.50 to $16.00; Number I 
Wrought iron, $16.25 to $16.75; Number 1 cast iron, 
$13.00 for net tons. Prices for nonferrous metals 
are as follows per pound: Light copper, 19% cents ; 
light brass, 11.75 to 12.25 cents; lead, 6 to 6.25 cents; 
zinc scrap, 12.75 to 13.25 cents; aluminum, 36 cents. 


SPELTER. 

Despite the sold up condition of the spelter market, 
prices are somewhat easier owing to the Government 
report which shows that a huge increase has been ef- 
fected in the production in this country. Prime West- 
ern brands are quoted at 187% to 19 cents St. Louis 
for prompt delivery, May at 1834 to 18% cents, June 
at 1754 to 177% cents. The Chicago warehouse quota- 
tions on spelter in slabs is 19!4 cents. Sheet zinc is 
quoted by Chicago warehouses at $26.00 for cask lots, 
and $26.25 to $26.75 for less than cask lots. 
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PIG IRON. 

The demand for pig iron in the Chicago market 
continues strong with prices steady. There are condi- 
tions pertaining to Malleable iron which make it likely 
that the present quotation of $19.50 Chicago furnace 
will be advanced within a few days. Northern Num- 
ber 2 Foundry remains at $19.00 Chicago furnace. In 
the Pittsburgh market there has been quite a marked 
increase of inquiries for pig iron during the past 
week and it looks as if another active buying move- 
ment is under way. 60,000 tons of Bessemer iron 
were bought by one of the Youngstown, Ohio, mills, 
making a total of 85,000 tons of this grade which this 
Company has bought since January Ist. From Bir- 
mingham the report comes that efforts to maintain 
$16.00 as the basic price for Southern Number 2 
Foundry for second half delivery have not been suc- 
cessful and that $15.50 will be the standard figure. 


Rogers, Brown and Company’s Market Report, Cin- 
cinnati, Ohio, April 21, 1916: 

Business universally continues satisfactory and, in 
view of the condition of the steel market, there is little 
reason to believe the demand will not keep up. Advances 
in some line or lines of the steel trade are reported al- 
most daily. The Pennsylvania has just placed the largest 
order for rails which has appeared for some years. All 
railroads are taking more interest in  structurals for 
bridges, and many satisfactory orders were received dur- 
ing the week. 

As was predicted some time ago, furnaces have been 
obliged to shut down for repairs because of the long and 
hard driving necessary to make the recent production 
records. Four have been blown out during the past week 
for relining in the Pittsburgh district alone, and it is ex- 
pected that six others will find it necessary to do the same 
shortly. This can have nothing but a strengthening effect 
upon the pig iron situation. Some seemed to have the 
idea that the production could be increased indefinitely 
by blowing in more furnaces and did not take into consid- 
eration the length of time necessary to make repairs on 
blast furnaces which, as the new furnaces go in, must go 
out. 


The Matthew Addy Company’s Market Report, Cin- 
cinnati, Ohio, April 21, 1916: 

There is not a great deal of current buying of pig 
iron. This week Mexico and the discussion in regard to 
submarine warefare have interfered with business. Con- 
sumers have preferred to discuss the situation rather than 
to really take action. But the fact that purchasing is of 
small volume does not in any way effect consumption. 
Shipments of pig iron are at a maximum. Every con- 
sumer is calling for all the iron on his contracts as fast 
as he can get it. And the demand for finished grades 
knows no limit. While the export demand is spectacular, 
vet it is a mere fraction of the domestic demand, which 
is the real thing as far as tonnage goes, and the demand 
of this country for material for home consumption is in- 
creasing daily. New capacity under construction of steel 
plants the first of this year is in exeess of 4,250,000 tons 
with but ten blast furnaces building to make 1,750,000 
tons annually. 

The two great points of discussion in the iron trade 
now are: 

Ist. Is it advisable to buy pig iron now for 1917 de- 
livery? 

2nd. What will be the result on the iron market of 
an early peace abroad? 

These questions are being asked by all consumers. 
The obvious answer to the first question is that appar- 
ently we are approaching a shortage in pig iron. If there 
is a shortage, no telling where prices may go. In Pitts- 
burg there are sober iron masters who predict pig iron 
will sell at $50.00 before the year is over. In that case a 
man who buys now at approximately today’s prices for 
1917 delivery, has insured against the future. 

As to the second question, there can be no possible 
doubt that the demands of peace for iron and steel will 
be much greater than those of war. And immediately on 
the coming of peace the waste of war must be replaced. 
Not only that, but the lessons of war will be followed in 
the new and larger uses of iron and steel. 
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Current Hardware and Metal Prices. 


AMERICAN ARTISAN AND HARDWARE RECORD 


is the only 


publication containing Western Hardware and Metal prices corrected weekly. 





METALS. 





PIG IRON. 


Northern Fdy., No. 
Northern Fdy., 





FIRST QUALITY BRIGHT 
TIN PLATES. 

















Per Box 
eae oeecccscecse $8 55 
is cteieseseéenees 9 wu 
En Scoatcns ves anwar 10 20 
er 10 90 
., ee 11 60 
Di ckctcessbhesenoe 17 10 
oo ee 18 6° 
Dt cshishenbcaven 20 40 
DD té¢déseeessobos 21 80 
eer rr 23 20 
COKE PLATES. 
Cokes, 180 Ibs....... gouae $10 60 
° _ UEoeaeee 0x28 10 8u 
Cokes, 216 Ibs....... IC 50028 11 1° 
Coues, ZITO TD... 200% 28 1295 
BLUE ANNEALED SHEETS. 
OS rr per 100 Ibs. $3 25 
ST eee ae per 100 lbs. 3 30 
>, SS per 100lbs. 3 35 
tt ee soeeee per 100 Ibs. 3 45 
ONE PASS COLD ROLLED BLACK 
Bo. 16-20... 0.0000 per 100 lbs. $3 00 
No. apeppensae ot 3 05 
No. 26... «eee per 100 lbs. 3 10 
No. 27... ee+--per 100 Ibs. 3 15 
No. 28....++++++++-per 100 lbs. 3 20 
GALVANIZED. 
Oy | ee roan 100 lbs. $4 75 
SS oar 100lbs. 4 90 
OE per 100lbs. 5 05 
SS eee per 100lbs. 5 20 
CS aa per 100lbs. 5 35 
NS ere per 100lbs. 5 50 
errr errs... per 100lbs. 5 90 
POLISHED SHEET STEEL. 
er Maisabiwhaesset per 100 lbs. $4 65 
Oy ee per 100lbs. 4 75 
PR ree per 100lbs. 4 85 
Pr eissencnecesd per 100lbs. 4 95 


SMOOTH SHEET STEEL. 


Per 100 Ibs. 
Wood's Smooth, No. 20......... $3 65 
46f 2? No. 22-24...... 3 70 
= 7 No. 25-26...... 3 75 
ed SS re 3 80 
ied 2 _ ere 3 90 
PATENT PLANISHED SHEET 
IRON. 
Patent . napeenene Sheet Iron, 

Be Be UR pasn0edeercennsess ee $9 11 
PATENT PLANISHED SHEET 
STEEL. 

Dickey Planished Sheet Steel...... 84c 
SOLDER. 

XXX Guaranteed 3 & 3. per! Ib. 324c 
Commercial § & $....... O}c 
No. 1 Plumbers... ..... 3 284c 
SPELTER. 

EGE: ccnnccndovksedansésuse 194c 
SHEET ZINC. 

Ce SR ov icc cavonnssonsece $26 00 


Less than Cask lots. .$26 25 to $26 75 


COPPER. 


LEAD. 


COOH EEE EEE ED OF 


Bar 
National (White) brands Ng less 


than 100 fb. lots), per Ib....... e 
Sheet. 
Fall coils........ 100 Ibs. $6 25 
Ct GOSS 5 500008 our 100 lbs. 6 30 
ALUMINUM 
Carload lots. 
No. 1 Pure Ingot...... per lb. $0 60 
DONE: vewenes suseres “i 75 
TIN. 
Piss caseoondun ed per lb. $0 56 
DEE MER ch sna biveesbes ea 57 
HARDWARE 
ADZES. 
Carpenters’. 
Plumbs....... phevbeeessasuseeeee 
Coopers’. 
§Barton’s......... Se0eees 15 
ere kbhnsenese 15% 
Railroad. 
co eee ieeesboess sn cee 
Shid. 
PENN 50555 00s904006 sono 
reer 15% 
AMMUNITION. 
Caps, Percussion—per 1,000. 
F. L., Waterproof, 1-10s........ 50c 
Re peteereinetaniie 45c 
8 ae ee 75¢ 
Shells, Loaded— 
Loaded with Black Powder. . 30&2% 
Loaded with Smokeless Powder, 
medium cats 6iS ale 35&6% 
Loaded with Smokeless oeiet, 
eS aa 10&3% 
Winchester: 


Smokeless Repeater Grade... 35&6 
Smokeless Leader Grade .40& 10&3 
Black Powder... .....c0sc0 30&2% 


Gun Wads—per 1,000. 
Winchester Gun Wads......... 8% 
Powder. Each 
DuPont's Sporting, ee $10 00 
kegs. 5 25 
196 et kegs. . 2 75 





Copper sheet, bas€..eeeee seoes eddHC 





DuPont's Canisters, 1 1-Ib.. 46 
sie . ee 26 
se Smokeless rums... 26 10 
sa Free FS +4 
ii) ity 6 
ee “ie joan dein § : 40 
oe oo }- kegs. . 3 45 
- i canisters 57 
Shot. 
Drop shot, sizes smaller me", 
B 25-tb. ‘bags, oer Daw... ..7 <4 2 25 
Drop shot, B and ee “.* 
25-tb. bags, See 50 
Buck shot, 25 dy. ban per, bag 2 50 
Chilled shot, 25-fb. bags, “* 2 75 
ANCHORS. 
Expansion Screw Anchors........ 0% 
ANVILS. 

Trenton, 70 to 80 Ibs...... otc per lb. 
Trenton, 81 te 150 Ibs...... per Ib. 
ASBESTOS. 

Board and Paper......... $3 00 Cwt. 


AUGERS. 
Boring Machine Loan hase e pene 10% 
marie ae 
Hollow. 
Bonney’ — $30.00...... 75 & ag) 
>: Sear 
Post Hole. 
Digwell, 8-inch....... r doz.12 50 
Iwan’s Post Hole and Well... 
Vaughan’s, 4 to 9-in...per doz. 6 60 
Ship. 
Ford's, with or without screw. . .50% 
Snell’s “ 40-5% 
AWLS. 
Brad. 
No. 3 Handled....... t doz. $0 4 
No. 1050 Handled. . = 
Shouldered, assorted bs to 4, 
se Aaee eos ekas ae per gro. 3 60 
Patent asst’d, 1 to 4.. . 60 
Harness. 
Sere 0 95 
PUNE ankcassieseee 90 
Si ouldered bgee whine “4 1 50 
PT Saas tudeses i 65 
Scratch. 
No. 1 handled....... per doz. $ $0 
No. IS, socket han'ld. “ 1 25 
No. 7 Stanley........ - 1 7s 
AXES. 
. out, . — 
ippincott, 3 fb...... -_ OZ. 00 
Marshall Falls City.. oe 5 00 
OO SE ae ss 6 50 
Broad. 
Plumbs, a SPOT OO eS 
ay RE: 35 %G% 
“i Firemen’s (handled), 
Sea ate er doz.$!9 00 
Plumbs, Miners’ (handled) ** 9 00 
Single Bitted (handled). 
Warren Silver Steel.......... $10 50 
Warren Blue Finished........ . = 


ons oo sea se we 
Perfect Premier, Forest Clipper 3 50 


Single Bitted (without handles). 
Warren Silver Steel......... £9 or 
Warren Blue Finished....... 8 00 
ae 7 00 

Double Bitted (without handles). 
Blood’s Champion, 3} to 44 Ib. 

SS Yee per doz. 12 50 
> ee I1 50 
Perfect Premier...... af 12 50 


The above prices on axes of 3 to 4 Ibs. 
are the base prices. 
34 to 44 lbs. advance 25c. 
4 to5 Ibs. advance 50c. 
44 to 54 lbs. advance 75c. 


BAGS, PAPER NAIL. 


Pounds 
Per 1,000. 


10 16 20 25 
. $250 375 450 5 00 


BALANCES, SPRING. 
PER costs eouubeeseesaes ens 20% 


BARS, CROW. 
Pinch or Wedge Point, per cwt.. $3 50 





BASKETS. 
Clothes. 
Small Willow........ per doz. 7 50 
SS ee 8 8 75 
[| " “escabbes “ie 10 50 
Galvanized Iron. bu. 1 bu. 1$ bu 
5 eee $450 650 8 50 





BEATERS. 

Carpet. Per doz, 
No. 13 Tinned Spring Wire. . $090 
No. 11 Spring Wire coppered . 1 30 
OS ae LY) 

Egg. Per doz, 
No. 50 Imp. Dover i tg $ 0 75 
No. 102 pues. 90 
No. 150 “ * hotel.... 1 50 
No. 10 Heavy hotel tinned. — 
No. 13 . oe 
No. 15 “ “ “ 3 60 
No. 18 “ eg 4 4 50 

BELLOWS. 

I 5 56 355 S655 uSees ees 2 65% 

Hand. 

Are per doz. 7 50 
tS ae 9 40 
Moulders’. 
SPD Sie esceeres - 12 60 
BELLS. 
Call. 
3-inch Nickeled Rotary =. 
Bronzed base...... per doz. $5 06 

Cow. 

PE eer eee ere 
DE oo s0Seeaseeeese 65&10% 
Door. Per doz, 
ey Departure Automatic... $6 50 
° 
-in. n Old Copper Bell....... 4 00 
-in. Old Copper -_ 7. 6 00 
-in. Nickeled Steel 4 50 
3hin: Nickeled Steel Bell. 5 00 

Hand. 

ent Bells, polished....... — 

SS Say 40% 
~ Nickel _. Sar ate 
_.. Saree 408&334% 
Seer ere 334% 

Miscellaneous. 

Church and School, steel alloy... .50% 

pom. Ibs... 40 50 75 100 
OS ee ‘$1 90 240 355 475 

BEVELS, TEE 

= wh 8, rosewood handle, -_, 

ee ee eee ets 

Stanley’ are Nets 

BINDING, OILCLOTH 

Macs sin cok Pee ewessseseae 70% 

MN ei ens cb itaescis sie 2 5% 

RS MN C's:5 0 oiss.sc avine occas 75% 

BITS. 
Auger. 
Extra Double Spur.. . .70&10% 
Ford’s Car and Machine... .40&10% 
2 eae 50% 
Russell Jenning’s.......... 30& 10% 
Clark's Expansive. . 65% 
Steer’s * Small list, $22 00. oe 
= “ Large $26 00 a 
vie e Sag ger 
ord’s i uger aoa 
Car..ss: r a ee 50% 

oo es ey Oy Sey 15% 

Countersink. 

No. 18 it doz. $1 60 
ahd Whee! er’s.. Seog oz 2 40 
American: Snailhead... 9% 1 10 
ose oe 1 30 

a eae ey 1 20 
Mahew’s Flat...... 9 90 
ce Snail...... os 1 40 

Dowell. 

Russell Jennings..........-. 30&10% 

Gimlet. ; 

Standard Double Cut........-; 40% 
German Pattern. .... per doz. $0 60 
ee eer Frere ve 65 
—— Fe a , % 
Countersin....1111) “19 
Reamer. 50 
enning’s Square..... % : 
geoning's Square..... re 2 * 
American Octagon. . 1 

Screw Driver. ‘ 

No. 7 Common...... >: 1 PH 


No. 1 Triumph...... 
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BLACKING, STOVE. (See Polish), 





BLADES, SAW. 
Butchers’. 
Standard, ? & 1}-in...........35% 
Clock Spring. ....c.ccces Seek 35% 
oS Serpe eee seeevees eeeee 15% 
Hack, 
TMM ccesndecbascsee vue 25&5% 
PUED irs cbanecduses eeeean 30% 
DST. cdiide ass cose eecs vere 20&5% 
Wood. 
er r doz. $2 40 
isston ee 6, 16, 36 & 045. 475 
DIMI eres cuwercee ve sco, OOO 
BLOCKS. 
Snaich. 
WOGUIRS is casessacwsscave 70&10% 
OE errr eerie 50% 
Tackle. 
Tron GiTeGNOE «2 66s cscccves 70&10% 
Cons OUEs 6o5450508 000 se0008 60% 
BOARDS. 
Stove. 
Wabash Crystal......... Net Prices 
Wabash Oriental......... se 
Wabash Mosaic.......... si 
Wabash Delft Enameled. . se 
Wabash Art Inlay...... : ~ 
Wash. 
No. 760, Banner Globe, ny ms 
ee rr r doz. $3 50 
No. 652, Banner Globe ( (nel 


No. 862, White asi” y Pra 
PT oe per doz. 3 75 
No. 800, Brass King. = 4 8&5 
No. 172, Our Best, (Goap saver) oa 
No. 964, Royal Blue, Gacuad 5 
Meter ee eee ee perdoz. 3 25 
BOBS, PLUMB. 
Carpenters’. 
ae eer ee per doz. $0 60 
MO Msaeeths we 1 20 
mo Os ssecsesee ee 2 25 
a eee oe 3 25 
SS. Sir a4 4 40 
No. 113, brass plated. ‘“* 110 
No. N30, nickel plat’d “ 1 50 
BOLTS. 
Carriage, Machine, etc. 
Carriage, {x6 and sizes smaller 
ey ee 70% 
Carriage, sizes larger and long- 
eB iesegill .e E O 65% 
Machine, §x4 and sizes smaller 
rar 70&5% 
Machine, sizes larger and long- 
er than §x024.....,cccscs 65% 
a Ee re ee 60&10% 
ee eee 80&10% 
rectal u atl wang aie so 75% 
Wagon Bot GWE... ccccesse 70% 
Mortis, Door. 
DU MOR is mancams case xe a osls 60% 
Gem, bronze plated............ 20% 
Barrel. 
SES sae cckew we aseteo eras 60 
TI Sin SoG ars oS ook $30 
Wrought, bronzed............. 50% 
Flush. 
SPINES bus bcawes vpdeoied 40&10% 
Spring. 
re ne 60% 
Wrought, heavy.............. 50% 
Square. 
SESE acre sare 50&10 
OES KcivSecistucvciwsaad asc 
BORERS. 
Angular. 
Miller’s Falls........ a 15 00 
Sill borers, No. 51. id, ans 19 20 
Bung. Doz: 
Enterprise Mfg. Co.’ s No. 1.....10% 
9 NOs Bass OG 
BOXES 
Mail, No......... 1 2 10 
Orme... .....: $3 50 500 15 OC 
Miter 
New Langdon. : 
Stanley’ _ Sepa: med See 
i Se ae each, 1 50 
BRACES. 
Pray’ 8 Genuine Spofford’s........ 60% 
“ ag pond sient DOS icvivieeds 50% 
ect ay ae PETES oP OUEST 
a Nl ippeeeiadates 3 00 
WOM: 3. css occepaoet 3 30 
BRACK YTS, 
Yav-Rack. 
Wtnvelmanz 4 NC. 1. per doz. $9 50 
Shelf, me. 2. 13 00 
Clover Pageant ie a 13% 





Clover Fol, 55% 








BROILERS. : 
| pa AS EO ee ee ee ee 70% 
No. ‘oul, Self-basting, 90 doz.. $2 50 

BUCKETS. 

Pump, Rubber. 
Wychoff 
Cooper.... 
Champion 
Victor. 
Star... 
MU aert es ses ws kee 
Well. 
Galvd, Qts 10 12 14 
Pet G08... 00 $290 325 3 40 
Wooden, top ear, plain, per, doz. 4 00 
swivel, 
BUCKS, SAW. 
PO at ols seas oa Se per doz. $2 40 
BURRS, RIVETING. 

COnOer DUIte OOF... 0c ccscices 
Tinners’ Iron Burrs only....... 6st 
BUTTS. 
| SE ay ea 60&5% 

Wrought Brass (New List)........30 
Wrought Steel, Bright............ 65% 
Wrought Steel, Japanned......:.... Net 
CALIPERS. 
NE ig ib aca Gie a's Wi waste ore 35% 
Inside and Outside.............. 35% 
eek a kee ie tee oes bee erewere 30% 
CALKS 
Logger’s Boot. 
(Lufkin R. Co.'s), per M..... $3 75 
oe. ; 
Shoenberger...........- perlb. 5c 
IN a5 0b Ses veeedes es 4hc 
TUNER o60-6:0'5.0:6.00.00% ae 7c 
TNS 04d. baeccticowecs - 8ic 
CANS. 
Milk. 
Holstein. 
ee 8 10 
Per doz. ‘518 50 2450 27 50 
Gem Pattern. 
YS 5 8 10 
Per doz..$19 25 2375 25 00 
Illinois Pattern. 
is oa.s 5.51089. 0is 10 
Per dozen........ $25 75 2900 
J Pattern 
Gals ere 8 10 
oe ee $25 00 28 00 
CAN OPENERS. 
See Openers. 
CAPS, GUN. 
See Ammunition. 
CARPET STRETCHERS. 
See Stretchers. 
CARRIERS. 
Hay. 
Diamond, Regular...... each, $3 85 
Diamond, Sling........ i 7 00 
CARTRIDGES. 
See Ammunition. 

CASTERS. 
Standard—Ball Bearing....... 50&10% 
DNS Pa ee sss eevee e Sbawseened 60% 
Common Plate. - 

SI WEUOEE Ss 6o.c's Sintdacn neces 60% 


ee 


oa : pawieawcmd Sinks holae 7S8108 
CATCHERS, GRASS. 
Carroll’s, No. C........ per doz. $4 25 
hat aad s, 
Rega Db bran wiats 2 3 
er ae $5 60 5 75 6 25 
. See 4 5 6 
Per doz...... $6 75 950 1000 
CHAIN AND CHAINS. 
Breast Chains. 
Doubleslack....... doz, (Pairs, ” 75 
With Covert Snaps. 5 00 
With Slide........ ee 3 25 
Without Slide..... "7 2 85 
Bright Ox Chains. 
2-in., $7 25; j-in., $5 45 per 100 lbs. 
Cable “a Chains. 
Inc ts 3 ts 1 
Ber ibe wal 80 8 00 7 Ov w 20 
Ineh-.... 
—- 600 5 90 575 5 65 
Per 100ibs........5 55 5 55 5 65 








Cable Log Chain. 


Advance 25c per 100fb. on Cable 
Coil. 





Saw Filers. ; 
Disston’s list, $30.00........... 30% 
Stearns’, No. 0, $3.50; No. 1, 
$11.50; No. 3, $5.00 doz. 


Coil Chains, German Pat. 
, Wentworth’. s, No. 1, $6.25; No.3, 
MIRE ibs. 0s< ab Bars cdas exe 70 75. 
a Se ae $e iia 
ga PT re ee 65% CLAWS, TACK. 
German Pat. Halter Chains Cast, wood hdle....... per, doz — 
ET TU ET 664% | Lorged steel, wood hdle. $0 8 
NI is Gcilvinacanvaces r1 | 4) = hgggeebeedeet - 1 00 
NRG cine cnc aandnne raat 50 
German Machine Chain. es CLEANERS. 
3/0—2/0—1/0-—1. oo... sec c eee 50 — 
, / / “ / % Iwan’s Adjustable............. 55% 
Picture Chains. Iwan’s Stationary........... 40&5% 
Light Brass, 3 ft..... nated. doz. $0 85] Pot. 
Heavy Brass, 3 ft. 9 Wie scc cs nwcwet per doz. $0 75 
Pump Chain. Side-Walk 
Galvanized, per 100 lbs...... GP SOt. Seah: gis .b kn zk per ~~ §& 25 
: MAN acads ic cade daweceoocues &5% 
Safety Chain. ° 
UE ew ais a Gin Vite tis epaea es 65% CLEAVERS. 
Sash Chain. (Morton's) :| Family. 
teel, 100 ft. Beatty’s, Inch 7 8 9 
‘ GOP, 98 NN $1 20| Per doz.....811 00 1250 14 00 
eshte ved aaacamaetiene acing 1 60 MNES Jf wadestomes ad per doz. $2 25 
Davscancicssascsiucecseennt. 2a 
Copper. PRM Caitkcsanknsexeuna ee 25% 
_Shabregecanienpnenomesgs | CLEVISES 
Re ed ae be a FAS p MAMOMNOs adic cdeccosadcansecwes 6c Ib 
omens Metal. . CLIPPERS 
FCC eT yt CPT Ce OTe eee 00 
a | Pa eeaprapaiiel engine iris 4 50 WO ex cncevsutosiewkones $1 90@4 75 
Cable - 9 Chains. CLIPS 
rt aye ree SRE EO iid devticdtecese desuawed 65&5% 
ROE sc ccbeatecaredawesses 25% Damper 
—_ Steel Loading Chain eS ee eee per doz 70c 
ere vs ts RE a wsiicrn@osk cewnmeaee 
Per 1001bs.$16 00 1350 12 50} frame... . 2.0... cece cece ee =~ 
Stretcher Chains. 
¥s-in., $8 50; 3-in., $7 75 per 1001b, CLOTH. 
" ‘ Emery 
Tie-Out Chains. Star 50% 
Os aesrensernesenens seid Li. meen 
"Western Standard, Hardware Wire—full rolls (100 ft.) 
“rer per pair, 30c{ 2 Galvanized in fullrolls...... $4 40 
4 aa a SS eee : 34c 3 Galvanized in full rolls...... 5 00 
eee es 33c 4 Galvanized in full rolls...... 5 10 
ee ak OCTET i 38c} 5 Galvanized in fullrolls...... 5 50 
Add 2c per pair for Hooks. 6 Galvanized in full rolls...... 5 65 
Add2c ‘ for Twist Link. 7 and 8 Galvanized in full rolls. 6 00 
Wagon Stay Chains. Screen Wire. 
Tieceserscas t ts & | 12 mesh, painted, per 100sq. ft. 1 35 


Per 100 lbs....$6 50 600 5 50 


CHALK, CARPENTERS’. 


Me cacaec ad bh eneoes per gro., 80c 

OO” Aer cree $ 7% 

MN a6. aan did oa haaaie 0c 
Common White School 

ee ey ees llc 
CHARCOAL. 

po re eee yee ee per bag, 95c 

CHECKS, DOOR. 

SEE SPT COTTE OTT 20% 
CHIMNEY TOPS. 
ee 50% 
CHISELS. 

Box. 

Inches Reka ae 10 12 14 

ae. per doz$3 00 3.50 3 80 

Fla 4 00 5 00 5 50 
Cold. 

Good. quality, § in. and 

is 55x ait nao -per Ib., 13c 

Smaller size, per doz............ 
Socket, Firmer. 

RR cab cde cnscteasavwes 75&10% 
Socket, Framing. ...ccccess ». -50&10% 
Tanged, Firmer. 

With handles. ....cccccccccces 20% 
Choppers, See Cutters, Meat. 

CHUCKS, DRILL. 

Goodell’s, for Goodell’s Screw 

[0 ene per doz. $6 25 
Yankee, to Yankee Screw 

ER es cevencecveenese 5 00 

CHURNS. 
Anti-Bent Wood, 
EE 10 

ere $3 90 4 60 4 85 
NS , ERC ree 65&74% 
Common Dash, 

yal TERE ETe 5 6 

ee $9 00 1000 10 80 
Union, Gal...... 7 10 

eee $3 75 4 35 5 40 

CLAMPS. 
Adjustable. 

DERPE Bisco so siwree 6 + eens 30% 
Car¢ enters’. 

Steel Bar.... eT 
Hose. 


Sherman’s, brass, #-in., per doz. .42c 
90c 


COLLARS, STOVE PIPE. 
Inches.... 5 6 7 


Plain Tin, per gro$1 90 240 350 
Japanned Tin “ 300 350 425 
Lacquered Tin “* 360 420 4 80 
COMBS, CURRY. 
Nos. Per doz. Nos. Per doz. 
000 ....$0 37 299... .$1 05 
EP axes 60 320... 85 
| ee 390.... 1 35 
Be cee 90 Sadcias § BD 
SP css BES G28. «<2 75 
108 .. 80 1400. . 1 40 
COMPASSES. 

COIR a ois octeseesandease 60% 
Pencil—Faber's........ per doz. $1 00 
COPPER—See Metals. 
COPPERS. 

—— 
. a iin man Rune a eka per Ib. 40c 
a a alent ai 38c; 2 tb 37c 
3 ib and lasB6?.oéscccccs “" 25 
CORD. 
Picture. ’ 
White Wire (new list)......... 89% 
Sash. 

Regal Brand. -per | Ib. 35c¢ 
Puritan Brand.......... 25c 
CORKSCREWS. 
fd eT 
Williamson's Regular. .......40&10% 
Williamson's Forged Worm.......50% 
COTTERS, SPRING 
All sizes (new list).......cseceee: 90% 
COUPLINGS, HOSE. 

Bia ab pte aero per doz. $ 1.40 
Seeat 2 ee me 85 


ZOVERS, YVAGON--See Tents. 


CRADLES, GRAIN. 
.per doz. $22 25 





Double, brass, 3-in., 


Morgan's Grapevine.. 
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CRAYONS—See Chalk. 


CROW BARS. 
V'inch or Wedge Point...... per tb. 3}c 
CUTTERS. 
(lass. 
PONE F Svc cc cddosseceeene 40% 
Meat. 
Enterprise, Nos. 5, 10, 12, 22, 
OO” RP ere 25% 
No. 202, list, $1.50 ea...... 40&74% 
Pipe. 
Saunders’, No. 1 2 3 
SSP $0 75 120 2 80 
Slaw and Kraut. 
3-knife Kraut........ per doz. 11 50 
i-knife Slaw......... ei 1 75 
2-knife Slaw......... - 2 50 
SE soo Pend eenvosve “i 7 75 
DAMPERS, STOVE PIPE 
st sve verenewe ere 50&10% 
NDS)... caGe Suge varewsale 50% 
DIES AND STOCKS 
DM crc Sos peavageeceuwee 40% 
DIGGERS. 
Post Hole. 
RE Sous wwe 60 0 oie per doz. $9 25 
Se See ee = 9 00 
RN Sts wisn drties-0% x 7 50 
OS ere Pe 10 25 
Iwan’s Split Handle... “ 7 50 
Iwan’s Perfection.... “ 9 00 
Iwan's Hercules pattern “ 10 00 
Ne ere sad 17 00 
See also Augers—Post Hole. 
ee ee 65&10% 


DOOR CHECKS—See Checks. 


DOORS, SCREEN. 


j-in. 4-panel, painted Net prices 
if -in. 4-panel, painted . 
-in. 3-panel, natural pine, 
fancy 


re ee ee | 


DOOR HANGERS—See Hangers. 


DRILLS. 

NR CL ie is sc ios svleee AS sen 65% 
Blacksmiths’ Twist........2.2e00: 60% 
Breast. 

PEO. Ds ccescowien each,$ 1 75 

Millers Falls No. 12..... “ 2 00 
Hand. 

Goodell’s Automatic, 

Nos. 01 3 20 

Perdoz.$7 75 11 50 12 50 11 00 


Goodell’s Single Gear, per doz. 15 75 


Millers F alls * 12 75 
* Double“ se 15 25 
Reciprocating. 
7 ree - per doz. 16 50 
Bit Stock. 

PUR EN scabstececcwene 65% 
DRIVERS, SCREW. 
DE. Clon ovehekasawe 65&10% 
NS ren ees 60%, 
SN iS coe Oss ninc kasd 50% 
Champion OND co is te cag ee 70% 
Clark's Interchangeable.......... 30% 
Srey 60% 
Reed’s Lightning............. 45&5% 
Goodell’s Spiral........50, 10, 5&24% 
Yankee Ratchet. . pir os aaa 

*  Spiral.. . .50&10% 


EAVES TROUGH, GALVANIZED. 


Terms, 2% for cash. Factory ship- 
ments generally delivered. 


See also conductor pipe and elbows. 
EGG BEATERS—See Beaters. 
ELBOWS—Stove Pipe. 

Adjustable Stove. 


Inches........ 6 7 
Smooth, per doz $0" 85 100 1 35 
Plan’d 2 00 225 290 
Corrugated Stove. 
BN oo vs case 6 
Smooth, pers doz: $0" 75 090 1 30 
Pol'd, 40 16S 235 
Plan’d, ” > 25 290 3 73 
Four-Piece Stove. 
eee 6 7 
Smooth, per doz: $0" 80 085 1 25 
Planished 75 195 235 


ELBOWS—Conductor Pipe. 
Galvanized Steel, Tin and Terne, 


. Round Corrugated. 
Size. Doz. 
DR ekahetebes es tosicuwece $ 3 60 
ea tte 4 32 


Subject to discount. 









EMERY CLOTH—See Cloth. 
EMERY, TURKISH. 
5-tb. 
We. 5ssrboeenere pkgs. 4kegs kegs 
No.60 to 150, per: »- 6c 4c 4c 
aes 3c 3u 
ENAMEL, IRON. 
A-B Iron Enamel, 3 doz. case, 

RAE Pe ee a per gro., 15 00 
PE ss oossscacecabsaveres 1 2S 
EXTRACTORS, PIG. 

See Forceps, Pig. 
EYES. 
Bright Wire Screw—See Goods, B. W. 
eS err. 60, 10&5% 
Hooks and— 
Ps Sc cbesehep snes sneer 85&10% 
MES cieoibcbecusseoeebarsase 90% 
FASTENERS, STORM SASH. 
Sy ere per doz. $0 85 
DL +cenebsengoes ai 115 
FILES AND RASPS. 
Delta 
Pc Usk an sabe asd ewe eee 65% 
SGN 555 sesbebseun doen ennbes 0% 
LE REESE TED: 40% 
Nicholson’s— 
EE, 555 Soe ooeee 70, 10&5% 
OO OSE Sener 70, 10&5% 
Black Diamond............ +. 674 
OT ES ere es 70, 10&5% 
Civest Were... 002008 70, 10&5% 
Kearney & Foot......... 70, 10&5% 
DMM .<. .-2200s000c 70, 108&5% 
Te er er eee 674 
J. Barton Smith.......... 70, 10&5% 
X-F Swiss Pattern......... 30&10% 
Cs 56s snob scevdeeseseaee 70% 
EOS cs5b esse se hoeeeee 75&10% 
PE Dic cceeesasawssxoeeteves 70% 


FLUE STOPPERS—See Stoppers. 
FORCEPS, PIG. 





ENE. 50 ¢bao bach y ae per doz. $4 75 
Whisson’s Imp......... = 52 
FORKS. 
Barley. 
eg ery 60&10% 
Wood, 4-tines........ per doz. $5 00 
Hay. , 
De cienenscaee Meese 50&10% 
Spas epbacee: 508104 
ao Se eo 
SEE L. ésasf 
SEPT Pe ere eT ta 30% 
Header 
SDS oS sbbeebe havo teow 60&5% 
Be Lehi upete ieee euaw esse 60&5% 
Manure i 
Boo bub oo sob beens sues 60% 
GAUGES. 


Butt and Rabbet. 


Cream Pail. 


Fairmount.........- per doz. $3 75 
Marking, Mortise, etc........... 
EI ES Se ree ee Nets 
Saw 
Wire. 
SEDs boncese evs vesseees 25% 
GIMLETS. 
DMCC. 6 soc cc cossscc es. dS Q@4ny% 
GLASS, WINDOW. 

PME 5 spe sesewbedsneodebe 90&10% 
eae eee ae 90% 
GLASSES, LEVEL. 

PON. os ncchver eure’ per. doz. $0 70 
RONG Gs 5 6b ng pe 65% 55 
GLUE. 

Bulk. 
ess bo fice tiveee per | Ib. 18c 
eee: 18c 
ee ee “  164c 
Liquid. 
BRN Oe GWG .oii's ds dosed cnase 40 
Le Page’s— “J 7 
DE SA ease swis cheese neon 374% 
[hn «Ra eae 334% 
6 ag eS ee Pas BP 25 % 
GOODS 
ee eres 90% 
GREASE, AXLE. 
Wood Boxes. 


#4 





Seem ees ereeeeseeee 


Wood Pails. 
Frazer’s, 15tb,80c; 25 tb, $1.30 each 


Hub Lightning, 15 tb, 55c; 25 tb’ 
70c each. 
Tin Cans. 
Chamellene Graphite, 
ee PP ere. $9 50 
ee SAR err 25 00 
SED. OOF IONE. 0.0 cscs 0 000se 37 00 
GRIDDLES. 
E.G ocak cassesesssannee 334% 
GRINDSTONES. 
Family. 
eee 7 8 10 
Per doz...... $9 75 1200 14 50 
Loose. 
IES shay arsincs Sis ute $22 00@$23 00 
Mounted. 
Ball Bearing.. 2 3 
OS See “33° 78 30 325 
Common Bear’g 1 2 3 
ee $335 315 300 
GUN WADS. 
(See Ammunition). 
HAFTS, AWL. 
Brad. 
ee errr rer. per doz. $0 19 
Peg. 
COMNION 5 5505 66000 s's “id 22 
Patent, ‘awe top.. nid 65 
Patent, leather top.. 7 75 
Sewing. 
ee “ed 22 
ae ee es 52 
HALTERS. 
See per doz. $1 10 
SD 5056s aveswns ae 1 85 
Error “4 2 00 
Leather, rope tie....... es 8 50 
Leather, leather tie..... we 11 50 


HAMMERS, HANDLED. 
Blacksmiths, Hand. 


WetavsesdetsssGees ene 50&10% 
Engineers 

FE eT Err ret 50&10% 
Farriers 

sa beokeshwevaebuess see 40&10% 
Machinists 

ees kdownseseonasaneexee 60&5% 
Nail. 

Quaker City........ per doz. $3 3 85 

Sree 

OE, didecesssakaaes 3085% 
Riveting 

SRA tre re ees 40 
Shoe. : " 

Ci ciechses bused per doz. $1 25 
Tack. 

Seer er doz. $0 4 

Pol’d Iron, Hickory hl 

Mall. Iron, Inlaid. 1 53 

Magnetic..... i 2 

> #079 080 1 00 

Magazine........... per doz. 4 75 


HAMMERS, HEAVY. 
Heavy Hammers and Sledges. 


TOE SEES wocoeacsces 75% 

Dees ONE OVE is 6ssewes acs 75&10% 
Masons’. 

Single and Double Face. . . .70&10% 


HANDLES. 
Auger. 


Common Assorted....per doz. $0 55 
Pratt’ : Adjustable, Nos. 1 & 2, 












































HANGERS. 
Barn Door. 
U. S. Rolled Bearing....... 60&10% 
eee eae 50&10% 
|. SEE ee 60% 
World’s Best..........+......50% 
Wagner’s Adjustable....... 70& 10% 
Warehouse Big Twin.......... 25% 
Conductor P. 
Iwan’s Perfection............. 50% 
Eave Trough. 
eee per gro. $2 35 
EA ie 20%, 
MED o's a sissos o's's's 6 0's ab s'e.0-s 334 %, 
Parlor Door 
A ae rset, $3 7 
Ives’ Improved...... i... ’ & 
Lane’s Standard..... 3 50 
Lane’s New Model... “ 3 10 
Le Roy Noiseless..... “ 4 v0 
DUS s 6b wssisasa bbeewed 40&10% 
HASPS. 
SUAS, WTOUMNE 5 60. 65scasKaeccs 40% 
With Staples—See Staples. 
HATCHETS. 
EE ee eT TS: 
Cast Claw....... per , doz. $1 id % 
ee ere 1 25 
IE sob oss eo eesaecdues 30% 


HAY KNIVES. 


See Knives. 


HAY RACK BRACKETS. 


Wenzleman’s No. 1.. ean. doz. “4 = 
Wenzleman’s No. 2.. 
HINGES. 
Blind. 
Clark’s Gravity . per doz. sets, $1 05 
oi ee ee 5% 
Shepherd's Noiseless, for Wood 
BR io ssass.00 ss per doz. $1 05 
Gate. 
RPE 2 3 
Hgs & Ltch, doz. $2" mS 325 42 
Hinges only “ 200 250 . 
Latches only. 90 90. 
MOMCEIE. 6... 0 002 per doz. prs. $6 00 
0 ree “ sets, 6 75 
Superior........ - pre. 950 
Screen Door. 
oe eee gross $6 50 
RNs 5S ewi be caxwetenie x 6 75 
Spring. 
ID tities cS ia sd 05'44.5 25&5% 
Columbia Dbl. Acting. . oy 


Ideal Detachable. . 


Matchless... 
New Idea... 
co 


Wrought Iron. 
New Lists 


Light Strap Hinges.... 


Heavy Strap 


Light T Hinges 
Frcavy 1 Minges........0.. 
Extra Heavy T Hinges 


See 


Screw Hook and Strap. 


6 to 12 in 
14 to 20 in 


oreeree 


See Stops. Bench. 


per 100 ths. $5 00 
“ “ 4 75 
4 25 


eS ee ae 475 : : 
fives’ Adjustable....... perset,1 35] fim........-.--- per doz, pair$2 25 
BE Seo ss scures ag me 2 85 
Me Th ea cle eked scrks ewae ae 35% } in SE SN “ “ 3 60 
Chisel. 
Hickory, Tanged, Firmer, Assorted, 
Hi he to Lace. bg per doz. HOES 
ickory, Socket Firmer, Assorted, 
21c Large size, 30c per dos. Garden......-. Sees trah ace 70% 
——-s, he Firmer, As- | Grub. 
sorte c; Large, 42c per doz. 
Applewood, ‘Socket, Firmer,, As-( Farol 7177722°""1 “per doz. “0 
sorted............ per doz. $0 *0} Ladies’ and Boys’...........- 70% 
gE ree coe UE ere. 75% 
PE I 5s kas ok vucsscwende 40%, | Planter’s Eye..........---++++ 60% 
File, assorted, 13c; Large, 16c per doz a Se ae 0 
Eammer. 
Adze Eye........ per, doz., 36 to 75c HOLLOW WARE—See Ware 
es seats 40c@75c 
achinists’....... £4 45c@80c 
a Se erat a 40 | And Eyes aimee 
Hay and Manure Fork........... AY ae ere es oh 
RIOD 0s ss veveinsece sess F ih 
OE ee 35% § ging Pea geal ee 
; . 808:10% 
Sno eoeaee: per doz. $0 75 ‘seamless vein — ‘ 
eee 0 | Belt. 
Screw Driver. Brown’s........cccecceess: 708&57% 





eoeeeeseeesre® 


















— = 


1 05 


60% 
.70% 


&10% 


0857, 
5&5% 
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7 10 12 

**$1°90 2 W223 26s 
Bush. 
Common Axe Handle, per doz. $8 50 
Chain. 


Inch... 4&% i i 4 
Pr 100 $7 60-8 10 975 1150 12 60 


Clothes Line. 
Japanned.......... per doz.22c@24c 
Galvanized........ - 5@c 
Coat and Hat. 
Cast Iron....... per gro. 72c@$1 50 
ee POC i Sec ccnesssasesess 80% 
Conductor. 
DR GARNEE iiss ewido s-0 se Sadewe 25% 
i aor ere rer: 20% 
Corn. 
Common, riveted, painted 
a RC Pr rer per doz. $2 25 
Little oo eee - 32 
Gate. 
See Goods, Bright Wire. 
Grass. 
Common. Nos. 2 3 1 
Se ee $150 160 170 
EONS 52% a'n bo 8 per doz. 2 00 
PERE EL - 2 50 
Hammock. ° 
With plate. ....2.:% per doz. 50 
With screw.......... = 45 } 
Lambrequin, or casted oj 21c 
ORS lives one sv <9 7@508i0% 
Potato and Manure............. 
Screw. 
ORE LE RCT OEE POCO 85% 
(See Goods, Bright Wire.) 
Re ae ae per lb.54c 
HOOPS, TUB. 
Blastic....... per case of 3 doz. $2 25 
HOSE, GARDEN. 
oupled 
er ft. 
Velvet, 3 ply-?” guar. press .... 74}c 
Eclipse 4 as Bet pers ree 
Diamond “ sg ne te 
Geneva, oe os ms 13 ¢ 
Illinois, sg " - l6c 


COTTON COV. RUBBER HOSE. 
High Grade-?’’-guar. press.400 tbs. 114c 





Special ** oo | Ee 
Leader “* a See. | Ee 
HUSKERS. 

Boss. 
Nos..... E 200 
Per doz. - 00 200 1 75 80 
as 4 57 P K 
Per gro $5 40 600 600 10 50 
| 7 eee 000 O 
tad wad ee. ”, ” 9 00 24 50 
ae 64 68 
Per doz. "$y “s > 5 85 1 45 
Brinkerhoff’s. 
DMM cscs ova ve taw er eres $14 40 
IRON, PIG. 
See Metals.—First column. 
‘ IRONS. 
Curling. 
oo Se ae per doz. $0 40 
Meese os itch ew 50 
_ = eee te 58 
a Se oa 70 
LS eee = 1 25 
ere 4 70 
Plane 
O08 BEHCH. os cecsa severe 20&5% 
Sad. 
Charcoal........... per doz. $11 00 
Common, polished, per 100 tbs. 3 75 
No. 170 Asbestos Bava valaia $1 20 net. 
are 35 net 
meta nickel ‘goer ere 5 25 
Chinese Polishing. . -perdoz. 7 40 
iauatry. ao Bea cks a 5 75 
aundry, No. 2...... . 6 
Mrs. Pott 3 3 
No. 7 7, Enterprise, per set, 93 
No. 55 J, 90 
No. 0 ‘Ee sit yi 1 00 
No. 55 T, - e 96 
Tailors’ Sad......... per lb. 54 
ailors’ Geese. ...... “ 54 
Ideal, 
6 lb. Household............. $3 50 
9 Tessmaker’s........... 4 25 
14 Ib. Tailors’ Goose.......... 5 50 
Tuyere, 
Single Duck Nest. 
a Duck est boi, ae ° 638 
WER Ae a cio cores -each.. 3 60 
JACKS 
anette DOWN ao 's'ais'a baCbied Sais we 70% 
agon. 
Miller... ™ 
Oliver ttre eee e eee 50% 
Se 
Rech tere 





Standard, 


50-ft. Braided Cotton. 


Beet Topping. 
Clyde, 9-in. Scimiter Blade, dz. $3 <4 


rs 25 





ae ree 1 2 
Each Rist eit seem oe £0 60 1 00 
Wilcox, 
POOR. 6056s 2 3 
Each..... $0 85 1 20 2 90 
KETTLES 
PO a6 s vied ale be ad bese eens 15% 
ES Ss x eo t.4:0s ee cbpenaem 40&5% 
TS SPT ree per tb. 27c 
NEMS 6 0.654 Oh. c'dte bce wiv bsc:o vel 65% 
eS Ee ere ert 50% 
KNIVES. 


Ree ee 
Pe EONS 0s vice Roden caees fs 
Corn. 

ere per doz. $1 75 

re aa ra 27 

en eee as 3 00 

Woodlord.....6.02.00 - 2.25 
Drawing. 

Standard... . 60255 (New List)...50% 

MOET 58k biel ee soa cc tres rt 

Barton’s Carpenters’........... 15% 

POMding TIGQHGIG.0. <.6.0000000 25&5% 
Hay. 

American, Sickle — -doz. $10 50 

Canton, Sickle Edge.. 8 25 

J ee ee 8 00 

Iwan’s, Sickle Edge.... “* 9 50 

Iwan’s, Impv'd Serrated ‘“* 10 00 

Lightn’g, Holt’s Genuine “ 6 50 

Lightning Pattern...... “* 6 00 

Wadsworth’s Sp’r Point. “* 9 00 
Hedge. 

A Challenge bison inawalawi per doz. $6 00 

TON Bis Seis '0ataeoe “= 3 75 
Mincing. 

Common, Single..... sig 60 

Common, Double.... “ 90 

Streeter, 4-blade..... ef 1 30 

Streeter, 6-blade..... - 2 00 
Putty. 

Common.. per | doz. ° _ 00 

Lander’s.....% 40@1 75 
Scraping. 

Beech Handle........ 75@1 00 

ee ae ee 5 25@6 00 

KNOBS 
Doors. 

ee RR er re per doz. $ 806 

PORN ir66cas eke - 90 

PR eisdeiiaws 90 

LADDERS. 
Common Long. 

ok AE pat wensiees 9c@14c 
Extension 

REPEC iislss 046) 8s Rv abe baacanes 14c 
Step. 

COMIN SOO lbs 9:55 2 bad oes es 7}c 

Common, with Shelf, add 10c. 

Keystone. ee er ere 15c 

PEND ETS occ sws cs seweeees 20c 

LANTERNS. 
Bull's Eye Police. 

3 -in. Flash Light.. “per | doz. #9 00 

27-in. Regular....... 50 

3 -in. Regular....... és H 00 
Buhl. 

BONEN ia oss Saalee Gas ane ee $ 5 80 

WENO ia! o ln b:0Rnre Sine b oialese 2 11 50 

OMG xc bikin oes whiwe Foun ee 9 00 

LEADERS, CATTLE 
MMS erika a's ate 1 Z 3 
POPC E iacieeves 3055 070 275 
LEATHER, LACE. 
SIAR cry te ee Roar ean eee a= 60&5% 
Sides. 
Ex. Quality....... per sq. ft. $0 35 
LEATHERS, PUMP. 
Valve and PIUnger. .... c.scseees 10% 
LIFTERS. 
Stove Cover. 
Coppered....... per gro.1 75@3 65 
* ee 4 5 50 
Alaska, Coppered 4 00 
Alaska, Nickeled se 5 00 
Transom. 
PR 855 o.x'sidcde oe ee 80% 
LINES. 
Chalk. 
Twisted in 20-ft. — 
Nos. 4 6 8 9 
Gro.#1 50 2 00 2 25 250 300 
Twisted in oe —_ 
ee 3 4 
Per doz..... 30 35c 89 4Ic 
Braided i in Zot —_ 
ee 2 3 
Per doz..... 29 25¢ 3le 35c 
Mansons’, in 100-ft. hanks. .doz. 80c 
Ciothes. 
Ce ee per doz. $0 95 
60-ft. ial ree ae 5 1 40 
SOTE COE » 60:0: d:0:0;0 — 115 














LINING, STOVE. NAIL PULLERS. 

BrickS...sccccccccccoes per crate, 42c | See Pullers. 
NAIL SETS. 
MACHINES. See Sets. 
Boring. Without With NETTING POULTRY. 
Augers Auger 
Angular.. “per. doz. $3 00 4 40 | Galvanized before weaving.. se 
Upright. 2 60 4 00 age after weaving ..... “ os 340 

Leather Riveting. Me FONE io. Waddie Saleen e-ware Cy 
Chicago, Pomeroy... .per doz. $9 00 NIPPERS 
Pxcelsor. 00.0563 0. 2 00] End Cutting . 

1 ee e 2 00 , : 
ittle Gi “ Stubb’s Pattern, Inches. 5 6 
Little Giant... .. 22.06 3 00 
Pony, Pomeroy...... “ 7 2G POF GOGH 5 600500 520 $4 65 675 
Washing. End and Diagonal Cutting. 
Swedish Side. Inches... 
Moxie Piet dior ‘aaa = PGE GOMES oo <5. «0 5:0'2 $4 50 5 75 
= RMS 1.6 case ona 25 00} Hoof. 
*  Hand.......-..++- 12 00 Heller’ Mae cen weasel eet 408&:10% 
Mensano salee Malena aaa 55 0 
MAIL BOXES. 
See Boxes. NOZZLES. 
Hose. 

ps MALLETS. Genuine Gem........ per doz. 83 = 
‘arpenters’. ABIC. . ee eee ee eee i 
Fibre Head, Sra -per doz. $5 00 BR GOMM iis co, 6.5. eidiard as 3 00 

Medium: “ 5 
“ “ Large. 7 00 NUTS, HOT PRESSED. 
Round Hickory...... “ 2 25] Square Blank. 
Lignumvite... ‘* 4 00 _ . ve Se BN 
Square Hickory...... e 2 50 ve ofc 8c 6}c Sic Sic Se 4ic 
Lignumvite... “ 4 75 Seuar aes 2 + 8 
, _ 
sagen R - "124c 10}e Be 74c ole 6ic 6c 
pplewood.......... Me 
Hickor vga ‘ 4 54 “ $1@1 50 Po — add 4c per tb. to 
ickory, Sheet Iron.. “ 1 50 , 
OILERS. 
Chase Pattern. 

i MATS. _— Knee COMGEE Sco iecccwseiwee 107 
oor. WO ea ai ads nae ead awerennne 70% 
National Rigid......... 50&10&5% | Engineers’. 

Acme Steel Flexible.......... 50% EEE TE COCO TO TE 

Stove ye Pee ee per doz. $2 GH? 25 
Wr eae absense per gro. 83 = —: 
oe ae ee Rn, oe ee er doz. <7 58 
No. 1 Asbestos Toasters, or Cop Jer r Plated Steel. . 

wire - covered Stove Mats, Matlieable E90... ..... ..00ccccvce 60% 
e with handle. woe -per dee 1 1G) -Japaliieded. cc unersoensnaed 65&75c 
o. 2 Asbestos Toasters, with 
TR as sine Soca wens per doz. 60 a OPENERS 
Enches.......--- i+ g12 645 
ae per doz. $5 
MATTOCKS. hands... ‘ 50 3 80 
ENN SGS ssacnisenasacceenee 70% | Can. 
re er rere 60% Delmonico.......... per doz. $1 30 
Never Slip.......... ae 65 
MAULS. Crate. 

Iron, Ibs.... 10 13 16 18 7 ; 

yey 202. $4 0¢ 00 450 525 5 60 Vote ici ccstecwsns 5 75 
ood Face, lbs.... 10 12 : 

Per doz........ $5.00 5°50 6 00 _OUTFITS, COBBLING. 
Wood Choppers’. Combination.......... per doz. 11 00 
Lake Super’r & Oregon Pat, 75&5% rey See dtangioreb Kes ze : er 
MEASURES. PADLOCKS 
4 pk. 1 pk. 4 bu. 
Caivaniaed, doz... $2 28 300 3 85 ee EE CE 40&10&5% 
Japanned, io 2420 33 PAILS 
Cream. 

MILLS, COFFEE. ip qt., without gauge, per doz. 83 20 
eee POT 25 oq “ 3 80 
RES 5 50)54.0:5:90:400.9-0:8 00m eere 50&5 20-qt., with gauge 450 
ROME. . «0. :+.s00s0s200 40-124&24% | Sap. 

fp Galvanized, ee = 00 
-qt., 3 50 
MITRE BOXES. i4-at., “ i et 75 
See Boxes. 10-qt., IC Tin “ oo bi OO 
12-qt., ere 
MOPS 14-qt.. “ as . 17 00 
NE Se hassle eadmerene per doz. $3 15} Stock. 
Handled Cotton. yt were a ats fo 
er doz... pd 
Sa hl $200 2'ss 2's 3 25| Water. 
Galvanized...qts. 10 12 14 
MOWERS, LAWN yg” $3 00 325 375 
; fi ‘ Wood. 

Gladiator—B. B. Cable, 2-Hoop....... per doz. $1 90 

Inches Pw eeeesas-s 16 18 20 Cable, 3-Hoop pics one - 210 
Mi isc ea- osu 50 725 8 00 Cedar, 3-Hoop....... ie #5 

King Universal—B. B. Standard, 2-Hoop.... ™ 215 
No aia $525 575 6 00| ‘Standard, 3-Hoop.... 2 30 
PIE o cseksses 14 16 18 . 

Big Giant... . 2... 350 390 4 25) pinsing PANS ii 

Litile Giant........ 250 265 275 “=~ ~-~—sti< ao 

NAILS aman eee roy 

COPS bc ebcccee naan base, $2 90] Roasting. 

Cub 1708. .ccccccccccccccccces 3 00! paxton, 

Wire. ge $ ] 2 3 4 

aI tg ate 7 £3 er doz.$4 75 575 650 7 50 
Le hs 9 el el #7 03| Neverburn 4 00 450 5 50 6 00 
Cement Coated Savory, No. 200....... per doz. $8 40 
Small Lots...ssessseeeeeees $2 75 PAPER. 
COMORES LOM sesccvcccccveses 2 63 | Building. 
Horse Shoe. age Fp Saba Gina is per 100 Ibs. i - 
Po re ae 
— hie ne adameenawane wer: Tarred Felt. « 2 50 
Pectect Jk Aeiioee ee 5 5&5% No. 20, Red Rosin. pee roll, 40 
Patna 2222 LLL 20ms%| _ No: 30, Red Rosin, 60 
ak aki 0&5% |Sand and Emery. 
Clover Leaf........ per lb., net, 10$c ere low list, 50% 
Statues, EA ridiakanaskeadwnevan caale 50% 
Wrapping. 
EE THON oon cb tcesencevens 25% 
NED bsccvccceccescs peeweuseee 85% a Sabah shania ne -per Ib. $3 75 
Ns ids dca ctiinaiaens List mere esiveleees eee eS ~ Ka 2 25 
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ay State.. ollow... oe 
ont + pilates per doz. 1 BEER: the sbencress sont cess %| Cond ; PUNCHES. 
Ce PS ke cag each, 5ic uctors’. Buck SAWS. 
“aeriponanat de No. 22 aa vreonsaeee per doz. $2 50 Disston’s...... 
Potato. ot eae ~ Jackson’s..... eee eee 308 
Umass oe Vee wees s cod 7 <a? td 
ee ree Sf nero 10} in., dz.6 50 COOK'S oe eeeesvecserereeees OZ! Gooden. ‘ 
ae 8 in.» Gz ¢ 30 | Davis’ Inclinometer............. 25% nOn........ per dos. GOC@B0c | eereeeereeerees 
sities eee ee ee ee) 15% 72c-@84c oe 
Adze Ey POIN PUTTY isston’s............ 
Drifting ye od Poll he hel eae 709, | Drive Well Points sae yeaa — Deh ude Lepesoey aeacull 5( 108 
eat tele... re ey eee 75&597,| Strictly pure.....per 100 Ib demons’ ..0.00 3503s c0ces 110% 
ee tree hee eeeer 70 PO RA s $3 00 a 50% 
ceievundaatienceasae 70 KERS, ST IL. 
° 1 Wr't Steel, str’t or bent, sr we na mee Glets per doz. $1 35¢ 
PINCERS. Wr't Steel, wood handl's per doz. $0 55] Matchiess’ pan... af ae mere? Se men 
E ) + pile Pete he eee 
Br * ters’, cast steel. el Plated, coil handI' s “ 65| Storm ty hietdichteath oles 34c | Cross-Cut. ° 
ches.... 6 ee 4c] Disston’ 
Per doz. . $2 s «© 612 POK : #6 Door. Jisston’s....+.+++++0+. 
Be arlcerotg 00 260 3 00 4 50 | Cracker Jack net rece pease rewaer "ETRE per ft. 4 Simonds'.....00+-.sceece.s. 504 
En a ce2eneraect stents 45 ’ steel, per doz. $4 50 ronzed wrought iron. its per ft. bo Dehorning -30% 
sewers rerereseces 40 0 ¥ . tc R aia 
Diss Boose 
PINS Metal. POLISH. Coal or Wood Ter > ee per doz. 5 75 
pata NS. ieee haceiities oe peeled per doz. $5 20 fe. 
Common. F . ‘ ee Ee 
-per box of 5 Black Silk, N per doz. $7 00| Steel..... eS 25% 
Sopra rote Oe) lk, No. 60, ae sane, 7 | Slee i gpg | Bere 50% 
ovecce “ 3 ac Silk, N x Zz, 00 dite team, beawe: .....3.: lo Cowccccccc.s cba 
Picket. as Diese liao cache a . Hay. sini aia ie 60% | Hand and Rip. : 
meer 9 aa per doz. $1 01 — 25} _Wood............ $2 20@$2 4 ee ed Bers 5% 
Fluted, 21in. 000.1, don. $1 01 Black Silk, No. 90, om doe 3:75 Lewn— Wood o} Dio. boc ph woke eae ' 
cccecece 1 90 ee eystone. . rey 
Shoe . per doz. 12 00] Automatic. ......... ge. S Enterprise fland: !! ‘per doz. 30%, 
sa a S| ca ie ae 
n° F.C. D..--+++ 90 fam, MeBwe acs...” i 7) aa . t- 
Standard Gau LR sale pias laa 6 00 ee ee ‘ 50 
ge C : 55 K 
my or —— we, — ee per gro.. —_— oo RASPS—See Files pose 
7 : s 
np lab ad adele aan 70&10 naga a | 259, 
T “tt. ites 10% me Eagle, 1-tb. cans, pr.gr..$15 00 | Star. resin gta : 
et. I ois es Stare oeeeeseresesneeeecess 30% imonds’... 
F ys; 2% Cash 10 d. re ace” ss eke pe Ni agin rls diana 
actory shipments generally delivered Paste, hab. cans. -per doz. ssi 3 CMB... seseeesevesenceseeeees 35 p | Panel. Mai: 
Lead. Liquid, }-pt. cans. “ 1 00 RA phew Disston’s No. 7 
Pull coils... Liquid, 6-oz. cans.. 1 00 | cen RAZOR STROPS. \ ae 
SMO UUEB. ss Ssicecvcceces oi >? c - ¥. t. Air povies Iron 75 r (Honing)............ 50% Presine. 
eR ts! ¢ EN ERIE as eiirate ie See 
— Black Jack, #t, cans. 9 28 REGISTERS. ery 28% 
Acme—Inches ixon’s Carb. of Iron. “ 9 25 (All Si Rift. 
patil ree 5 6 7 Nickel Plate... ‘ S 73 See izes). Stinnnia 
Pl ek F¢ i Ol 4 50 HPs ned, Bronzed & Plated. << ~~ ——tCS SC; 45%, 
anished, « "306 31 $c lite Porcelain Enameled "5c ° % Wood /0 
Peerless—Smooth. 73c 8 c 38 POPPERS, CORN. + a a eine Sheil: 10% a 
Polished... an .¢. 94¢ | Round or Square, 1-qt..per d net) iniaheatmatiis "| —* Baecrtss +n per doz. $4 50 
Montihed osen c 15}c 18 c¢ Square, 2-qt PEARS OZ. $1 OS la ak ata a tli tial 70& os eeene 6 00 
ch -espocerie aay 28c 31c¢ 354c RE RE Rta 1 60 10% SAW BUCK 
ade-up—Inches ; os epeieabaema * 3 00 Jj REGISTER FACES. S—See Bucks. 
incre 7ic 80 93ce POTS, FIRE sega tangy and Plated, Moot SETS—See Sets. 
to 6 ‘ ¥ RIF. wee eeeee n 
4 ia, sa Sah Tapers, pr. jt. .13c Clayton PLACES cai ce aa aS 70% yl oe 
to in. Planished Tapers.....23¢ ate City... eens, sams 28 | 14x14 to 38x42........ 75% 1° Co rietigiemaumes 
sewer ereeeee each, $6 7 eavy R = i eeeeeee A mm: 
Yole Patent Lock Pipe—Store. 5@8 50 | White Round Gratings. - +. 0%, | Common; plain. ,....per dor. $1 2 
5¢ 6% 7" 7"W6" POWDER. Solid Brass or Bronze Metal. 508 Oe . 
i co i ee 
Catt Sin pre. Blue.. 7 Hoy m1 See Ammunition. Bull RINGS. ” | Counter. — 
pata med i | | i, 
Du lex, wae 2 . 10 il Peneoneae FRUIT AND JELLY. gh a teseeesecens 2}-in. 3-in. Favor . .408&10% 
Dupie, Planished is io i Ie anufacturing Co.....25%| Rea's_ Improved — ‘nists bddabammanaial 50% 
, 31 iercing c 
mene Gal iS 16 17 1B PRIMERS. Sel ee FS ism SCISSORS 
If wanted made u See A: +43 Nickel plated.... vel ss 1 SQ free ccccccccccescccccces 
for ved, 1c; siveted, =. PS en sic cia and Ringers—H indy i o« -epaaig aie. ~* 
! c rati ngers—T1og. 
ata ee me | icctonte Par RO NERS: Blair's Rings. -..... .per doz. $0 $8 | CAP. a 
rought Iron Gas Pipe. ome hat Soou vue per doz. $6 50 Brown's Rings. . eS. 75 oa “Hercules”. aol. doz. 13 70 
Chin. ie Wate’ proved.....  “ 75&10 Brown's Ringers ee 50 1-bu. “Hercules”. 
@hin. a discount, 60% ater’s Improved...... oO 30% Champion Ringers soe Rs 80 15 00 
ig to, Ste., black. ° — 5% | oe —- oie SCRAPERS. 
: ie 12-in” black. = B. PULLERS he Ring, boxes....  ** 70 Triangul 
-in., galvanized. . 24 Cork. . P _ __ Se “ 55 MQUIAT. sc cccecss per doz. $4 00 
[eh ae . 50 Daisy. . each, § Wolverine eo *** - 1 90 | Cabinet. 
7 ii ga venta. ee : on Tle tel deel each, 310 erine Rings..... “ Cast 
7-in. to 12-in., galvan’ d. oe 514% Balck en Easy oboeve € } 40 Bt cg Ringers. a “ 1 +4 ie Steel coccvcose per doz. 60c@75c 
laa ia gale i ; 70 Ww Jar. 
hite Cubic ft 
PLANES Do hee tM uke tf per Ib Without run’s, ea. 7 5 3 
p oo | TD ian alee... r doz. Key ceeee 30c ithout run’ Ss, & 
stanley Iron Bench. . mind bea ae per doz 10 80 80 Brit, Pere . . With runners, oy “ 4 : be : = 
SicepaeLee e uaa eeeaeew ee Split, +sseee++ per doz, $0 17 
Tack.—Giant 4 9 00 Balt.” RUNES sinc cso we Ss 
iseeanen "4 , round.. a 3 CREEN D 1G 
PLATES, TIN. a " agai Aa 40] Castiron..... ne yeni 50 
Gee Metals in Columa 5. A ° PULLEYS. and Burrs RIVETS. Steel......+.+06- : i 5 s o Lia 6 75 
Auning- 2 ap Didicsercto dean aapee ss Bias 
PLIERS. meer eS 50&10% 4 pe piped pieaaagts Pe: 108 Bench SCREWS. 
Gi : ae dgunéach diane 0 bg 
iant, Button's—80% off list. a ad we cal per doz. $1 75 — Eee ee oe 40&10% | Iron, inches.... | 1 yO 
Cutting. Wood W SR 1 75 | Slotted Clinch....... .pe ae $0 Wood, whi $4.00 475 5/8 
<m heel, 6-in., pass knot, Tubular. -per doz.40c@45e Hand Wood. maple.. .per doz. $ at 
ernard’s. 6+. +.2-seeeeeeee en, Pe pe per doz. 255} Nos. 1 and : = 657% new list 
er 30% Sree lapde coos soon ge OM 2 assorted sizes, doz. 45c Se + TOSS 
ew—Jap'd.... ee R LE er é 
Upper nd ond Ra si de | -ataees asain 50a oe cies IVET SETS. 8 oi ie all sizes, gimlet on 
is ~btlt ac .. cil 10 
syhsaieneee 70% | Common...... Cotton. ; Se 
elite 0 | nao ond a -per doz. $0 18 4, 5-16 in. _— ~ ‘ pence pe 
Empire Pattern, 2- a 20 , 5-16 in, Co eels. per | Ib. lite oecevece 2 3 
Black Bull. Ideal » 2a. 20} 4, 5-16 m. in coils. . Per doz...18c 20c 26c 30c 3 Se 
Farmers’ Choice sees per doz. $8 25 abate antaten “ 20 Sisal. in. Imp’ lin coils. . “ Hy 4 w c 
ROBERTS ic ¢ooe's o's , ete “ A 
St RisGisasebb he 8 25 25 ip Qaatity no 17 4 2 Bright... 85% 
. nes BATT IRAIEE SE s Sf -- ~geeReeeeeee 
is oo Nose. Pitcher Spout PUMPS. Pure M co ly rade, rates, per fb...15 c FH. far bsUiaiices.0 000mm ot 
—, Bictrsecsshboaveuee 30% Nos...... 1 2 Ist quality....... F. H. on ae BY 
Germers...0.. sees seen | 65 Each $1 OF & 3 4 Hardware Grade, rates... 7" el Mme. ..........--0004 55% 
peeraee + ore © prax r3 iS 130 170 ’ eee 21c¢ R. H. Ni ae i cieekeseene nem . pL) 
ic. seo 30% Wiecard . RULES ckel Plated......++++ 724% 
Peet sReNCe 0 ne EES to. oop doz. , | Bou ¥ ; 
oe 7 8 10 12 fedioe meee ser he . 40 Ivory... or eccccese Nets] Bs eB SCYTE “'S 
or Gen... " *, Tew TOR alee ee lea ae N > fe Be, grass........ , $8 
os...$3 00 350 450 5 50 Littie peeeneones eras wr 2 00 SASH WEIGHTS ne Clover Leaf D utchman. oe i 
Mt ssid kone 3 , E a “ 7 
2 25 | See Weights. Honest Dutchman: ee “ 7 0 
Tidiiehesivees 7% 

















. .20% 
20% 


. 30% 


.50% 
1&10% 
50% 


D$1 60 
. 25% 


. 45% 
. 30% 


. 30% 


» 2506 
. 45% 


z. $4 50 
6 00 


z. $1 25 
1 70 


408& 10% 
. . 50% 


. 60% 


z. 13 70 
15 00 


1} 
i. 5 75 
a. 3 674 
, new list 


1085 
10% 


ya10% 
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Round, common..... per doz. $0 33 
Square, common..... ¥ 42 
—- ” 33 

No. 5, sQuare........ = 75 

Cup piiat, ~g oe 75 
Rivet 

ee ere per doz. $1 a, 

TRON Gseo oe eck eee wsk teense 
Saw. 

Aiken’s Pattern...... per doz. $3 50 

Common ” ASS = 


Disston’s Monarch... 
Disston’s X-Cut 


seeee 












— Fa cate atk ainavee re 
Data sae das 
Nash’s Hand........ te 3 i 
Nash’s X-Cut........ ws 4 20 
Stillman’s Lever..... ? 1 30 
Stillman’s X-Cut..... “ 2 50 
SHARPENERS, SKATE. 
AION 550105 3% wae per doz. $1 60 
SHAVES, SPOKE. 
BOR abetie cian per. doz. $1 10@1 85 
eee 2 75@4 75 
NK PEEP CE ee Cee ets 
EM. Sihhveeaa tines eseees 15% 
SHEARS. 
Pruning. 


Buckeye, No. 1 
Buckeye, No. 2 


California Pat., 9-in. nig 3 20 
California Pat., 10-in. “ 4 00 
Draw Cut, No. 3.. 5 13 75 
Draw Cut, No.4..... “ 16 50 
Henry’s Pat 0 01 14 012 
Per doz...$1 40 210 290 2 80 
ee eer per doz. $4 00 
Sheep—No. BBA 
Se 6 6 Z 
Reg. Grip...... $11 25 1150 12 00 
Nar. Grip., doz. 1100 1125 12 25 
a a rere ea 60% 


Tinners’—See Snips. 


SHEAVES, SLIDING DOOR. 


| 3 
ke. $0 60 075 110 
Hatfield's. 

a $0 90 130 2 20 
SHELLS—See Ammunition. 
SHELLERS, CORN. 
Eee ee: per doz. $6 75 
SHIELDS. 

Expansion Bolt Shields..........60% 
SHOES. 
rt ere 60% 


SHOT—See Ammunition. 
SHOVELS AND SPADES. 


per: doz. $5 50 
6 00 


oal, 
No. 2, 
No. 182 


ee, hollow bck, blk. beg : 


National. . 
Buckeye... “ 2 ER 10 bo 
Mohawk... “* oP OS 9 00 
Drain. 
Iwan’s Perfection.............50% 
Railroad, etc. 
Black Diamond...... heel doz. m 00 
Tescent S 7 
Keystone. . . 8 75 
tar wd 5 40 
Vaterland - : 7 
Hollow Back a 
Ames’, new list Discount, 124% 
Snow. 
ere eee $1 65@$9 00 


D-Handle........... tr doz. $3 50 
Long Handle........ i 3 00 
SINKS 
Cast Iron. 
OS eee 50&10% 
Enameled, White.......... 50&10% 
Wrought Steel. 
Painted, new list........ 40& 10&5% 
SLEDGES—See Hammers. 
SNAPS, HARNESS. 
TR Sloe eg aera: 334% 
erman Pattern........<¢..... 5% 
Judd’s Pattern.................. 60% 


Double Ring, Bush 
Patent Loop, Bush 
Patent Loop, Grass.. 


SNIPS, TINNERS’. 
Clover Leaf. 


National 
Star 


SOLDEL—See Metals. 


Reliance, 


Per doz. light, $1 15; heavy, $2 50 
Star, 


~~ doz.. light, 90c: heavy, 1 35 
SSS per doz. 1 20 

Warner's No... 11 13 
DS + 000s vaeno% $0 75 8 35 





Woodford. . 


SNATHS. 


SPRINGS, DOOR. 


1 2 
- -30¢ 35c 


per doz. $5 75 
se: 7 40 


per doz. $7 25 
te 


Per doz. 


6 75 


3 4 
40c 54c 























SQUARES. TAPES, MEASURING. WARE. 

Steel and iron.........- 40% new list | Asses’ Skin... . “5@ 25610 
yinda: for bluing, $2.50 per doz., net.) Patent Bend SE lie a3 genes en inane 50% 
ee ee er in ere a ‘< 33 SIS rea ees 9 
rth On ial ahdnle ete Nets | Lufkin’s Metallic.” seeess 163 212 onan ey Ware PP ae ste ine 
Try ond se aokespaepte aap Lufkin’s Pocket....... 1 S01 0@40% Scotch Bowls.,.........- e+ 60&5% 
ane sagapeeee per doz. $6 ve TEE BEVELS—See Bevels. Country Hollow Ware, per 100 ths. $3 00 

abel cial aed * White Enameled Ware. 

SQUEEZERS, LEMON THERMOMETERS. Maslin Kettles............ 60&10% 
Common Wood........ per doz. $0 70 | Tin Case....... t doz. 80c@$ 1 25 “Socsen Kettion “been 60&5% 
Porcelain Lined, Wood.. “* 1 25 | Wood Back ee ° 
Boss, malleable i iron. “ 1 20 |Glass.......... 12 00 vag —_ ‘a 35810% 

ron Frame, pore’n bowl “ 1 90 in’d and Turn’d.......... A 
Iron Frame, glass b bowl. “ 2 35 Bele TIES. ee aoe 45&10% 
ittle Giant, tin’diron.. “ 4 00 “te 
4 “ EIN 6s eS aids Sse vince Glue Pots 
— oe ae ay ; 7 All other kinds................ ag RI ee st sia win coca siatsaimazciers 25% 
Cow—See “Chains.” NUM Siero. 0 ook ewaak es 30% 
STAPLES. Enameled. 
Blind. TOOLS, SAW. Cherry Blossom and Chrysolite.50% 
RIES sic duh od sieas per tb. 9@94c | nisston’s Universal..... ice 
Date TH...:...555.. “ 8 @8jc -+\@%} WASH BOARDS—Gee Boards. 
Ponce toes than carload. 100 tb $2 iia TRAPS WASHERS. 
OBER. oo eee aie es j Standard O. G. cast iron... .per Ib. 2}c 
——e 19 | vole. Wrought iron in bulk, per th.: 
- n eee per 100 tbs. 400] Reddick’s........... per doz. $6 00 we 64c Sc Se ate ale 44 4c 
Wrought. Mouse ond Ret. Wrought steel in $-M. boxes, per tb. 
Wrought Staples, Hasps and Holdem Mouse $225) ° 
ee 10c 7 te J 5 Sad 5 
cee ‘os Has nee gene pr a ee 4 00 i ih ” " 
eee 80& 10& 10 Sure Catch Mouse.......... 15 WEDGES. 
BRA RORVY «6 isos cc rccsces 75&10% Sure Catch Rat............. 60 Wh acheetnetann naan per doz. $0 30 
STEELYARD. Delusion Mouse............. 1 00 —s Peet Nie. Dee iva oot per Ib. 10 
Discount 25%. . TROWELS. WEANERS. 
STONES Brick Calf. 

TONES. CONOR SME sad vice ae dia esi didintorae 30% Fuller’s, per doz...... $2 00 to $2 50 
Hindostan........... per tb. 534@7 c BME Wee wis ic eacscnrese xe 15&5% Fee “gem og _ ; = = : bo 
—— Hence ee eeee yA! owe -seenongg TT TT TELE eT 30% es oe = ee : = to ; 4 

Woeeeeseseeee ° ° to 
SS has ewsisiaaci 60% @60&5% — COLECCSC OKOKER OE OOKCCE 20% aw Perfected...... 
Oil—Mounted. Plasters’. EIGHTS. 
Arkansas Hard...... per doz. $23 00 CUVEE TARE Soo: cssiccsiewasiccsis 40% Hitching . itis? per Ib. 24e 
—— ees r tb 6i@ot Disston’s.........00.sseeeeees 25% | Sash—f.o.b. Chicago....per ton, 24 00 
Hindostan.......... WD ivivicccissviavacs 25% WHEEL BARROWS. 
ty enc ae » 92 40 Common Railroad...... per doz. 17 00 
om..." "is TRUCKS a. le 
a bap. ant ae 5 ayes es a Bs Sapna each, $2 75 | Klondike Steel Tray.... “ 28 00 
ATCCK....+--- ca nh Sa OE UT Ce eee 50&10% 
DENN 2 5 6 s.c.00 38 WHEELS. 

‘ta. ee Carre 1 2 3 re TOOT EE COTE OF 70 
- WOR. «+ 202020 40) Heit ironed’ ..2$3'00 388 5°50 aa. i5a3s& 
Sint Diamon 4 ais aes Full Ironed...... 345 450 645] Well. Ins... 8 10. «12 14 

CUOOIEEBs sn cseccee. # 4 25 Pa, aes ee 
Gem Corundum...... = 7 50 TUBS, WASH. gee” 
Green Mountain..... “4 4 50 Barbed. inted. Galv’d 
ee re . 7 00 | Standard, oer Ex. Carloads, per 100 the $2 79 $3 49 
MEINODOR. 6055000 ns ae 600} Nos...... 2 1 large Less than car 2 94 3 64 
Gee si a7 Per doz... .$6 00 700 9 00 11 00 Sites 
Dowell. OE ee 20 

a Per doz... 5 35 635 700 950| In1-tb. spools, new ilst........ 50% 
an gia ae per dos. $3 50 | Coder. Broom—Tinned. . . ....608108&108&10% 

we telat tet Per doz... 6 10 7 10 7 90 10 80 | Cable—Same price as Barbed Wire. 

STOPPERS, FLUE. Copper. 
Indurated. In coils 0% 
omnes beet eee seeeees per doz. $0 - Per doz... 8 55 9 45 10 80 13 50 awe... 5 610% 
Gem, flat, painted.. Cee. 85 | Galvanized. 
Gem, cor’d, decorated... “* Cit (he EA ree 1 2 Peer Smet An’ eal’d pr 100 !bs. $2 49 
a ane ie 90] Perdos.....i.05 725 800 9 50 Nos. 6 to 9, Galv'd, 319 
Pe coe sah oe tates aa * - 70@85 gy New List 60% 
inner’s CommonSense “ 8 air—New Rates 
TWINE. | BOS“ NCW LME...-.ccccccccees e 
Be : Per th. | Market. 
STOVE PIPE—See pipe. 3-ply Cotton Wrapping........... 28c Bright, full bdles........... 75&5% 
STOVE BOARDS—See Boards. ; és ie t aimee e tho =2 a — noes bas la diater gate 70% 
i , Ex ra Wrapping....... c oppered, fu Me tasccscuas 
STOVE POLISH—See Polish. 4% Hvy. Wrapping. 25c Coppered, broken bdles.. . . .65&10 
eTeare : # ““ Wrapping on tubes.. .- —- te ang ee + TSESY 
; ve cones..... c nn roken rere 
4 “ Lid o oe bw .25¢ 
pte a ye per doz. ae 4 India Hemp, th. SS aes Fe eee 2Ic yet e — ee ee ae 
see eeenseenes i ao” aE n 5-Ib. spools....... ages 
= a ita: 2 Serer doz. 75c 
- STRETCHERS. ST ivan sewees 16c WRENCHES 
Carpet. SAE ES Be dc sin hereon 15c ok 
LX Sees per doz. $3 90 | Jute Wrapping, }- > DMRS 5'oo-0)p's-0:s 14c | Acme Standard.............. 50&107% 
ne Ee 5 5 25 | Jute Wool, 1-Ib balls.............. 94c | Alligator No. 1.............+. 90c net 
Malleable Iron....... “ 70 — Always Ready Co cecececceececece 50%, 
Pattaction........... “ 6 30 | Seins pS SE re ret 3% 
King “ 4 50 Ee ee 9 12 15 | Ellis Adjustable. Rh iam deena a daha casa 25% 
Te te Ge 3", Soft.......per tb. 32c 3lc 30c | Malleable “S”.............per Ib. 08c 
Wire. sa ae “ 32c 3ilc 30c a — irre err re = 15% 
’ See * 38c 34c 33c {| Stillson Pipe........ccsccccesses 
N.S Bimoodis.-----per don $6 00 | Staging, itp. ball, size 21... 2616 | pets & Call's: . 
Little Giant......42% 2 5 75 “i o 06 6 zs <li she Adjustable S, 40&5 %; Adjustable S 
ny SE feed act « O98 | Bagel peti pewigita 23¢ pe 40857 ; rigs Pottern, 
tar Lever.......... 6 : Loo AO OC dill i 40%; Combination Bright...: 
Canton Tackle Block. 9 50 tl ‘pr i Pe een reveres REE - ea nase: 50&5% 
AMMers......-+.++. 6 25 ce sare ge, Vee 27c Combination Black.. cocvecce . 
SWIVELS. 3- “ Silver Finsh, in hanks... .37c Dettie End Adj “* 
Fodder or Lath. 
ee ee a eee....:.:............. 6tc WRINGERS. 
NS EE reer err ee © | No. 500, Royal weiceees per doz. " - 
. 350, Universal ..... eh 
a VISES No. 300, Norte ...... * 30 00 
Ramin Cs a ery pores PTE eT Cerra hk - 310, Keystone es “ 30 oo 
ne th, ; i 6 100, Bivdl o.icssecs ws 
| madly anid Cut. spel Ny . 380E, Universal. oe Da 35 = 
Tinned Carpet. 2.002000000. Each... $i 25 770, Bieyele,--.sc. S37 00 
Nr ha a's og oe icaveiaiee Parker’s Parallel...............- . 110, ——.. 36 00 
Upholsters’ Cut... PORE OVEN Sc dssciscdeveves . 110, Domestic..... - 32 00 
Upholsters’ —* Parker’s Swivel Base . 110, Brighton...... - 28 00 
— Pointed. . Parker’s Re-inforced.. . . 740, Bicycle....... = 37 00 
RMN 5656350 Parker’s X Series...... . 22, Guarantee.... “ 36 00 
Canvas Nail........ Parker’s Combination . 22, Domestic..... “ 32 00 
OSS eS Ot eS a aererrer . 22, Pioneer....... si 28 00 
Hungarian Nails Williamson’s Universal 2, Superb. ...... ¥, 25 50 
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ADVERTISERS’ INDEX 


ALPHABETICAL LIST 


Allen Co., Inc., L. B.....-eseeercee 81 
American Sheet & Tin Plate Co...... 91 
American Steel & Wire Co.......-.- 89 
Art Stove CO... cc ,e cece cere eeecee 8 
Ashton Mfg. Co......--+eeeereree? 86 
Berger Bros. Co...-..--+eeeeeeeeee 83 
Berger Mfg. Co......-eeeeerereceee 83 
BernE, Ott0... 2. eee ccc ccccvcvccs 86 
Bertach & CO........s ee ceccrcceves 85 
Birkenstein & Sons, 8.......---++++ 81 
Boynton Furnace Co......+--+++++> 

Brauer Bupply Co. A.G....-+--+++- 15 
Bullard & Gormley Co......+++-+++ 92 
Burgess Soldering Furnace Co......- 86 
Burton Co., W.J5....--eee er ececeee 83 
Campbell Heating Co........+--++> 11 
Champion Stove Co..........-+++++ 4 


Clark-Smith Hdw. Co..........++++ 
Clayton & Lambert Mfg. Co.......- 
Cleveland & Buffalo Transit Co..... 
Cleveland Castings Pattern Co...... 
Clipper Lawn Mower Co........... 
Co-Operative Foundry Co.....-.... 
Cooper Oven Thermometer Co...... 
Cope Stove Pattern Wks.,G. W.....- 
Corbin Screw Corporation.......-.. 
Culter & Proctor Stove Co.......-+.. 
Dangler Stove Co.......--++ee+ee0- 
Danville Stove & Mfg. Co........ oe 
DeKalb Wagon Co.......---+-e00+> 
Delta File WkS........+--+eeseeees 
Dixon Crucible Co.,J....-.-++++++ 
Double Blast Mfg. Co.....-..-+-+++ 
Dreis & Krump Mfg. Co.........+++- 
Forest City Fdy. & Mfg.Co........- 
Friedley-Voshardt Co...........+-- 
Globe Stove & Range Co..........- 
Globe Ventilator Co.........+--0+5 
Graff Furnace Co.........-++-se+e- 
Harrington & King Perforating Co... 
Haynes-Langenberg Mfg.Co........ 
Holler Bros. C0... ..cccccccvcscces 


Highton & Sons Co., W..........+.. 
Hussey & Co., C.G....cecccccccese 
Imperial Furnace Co. ..........405+ 
EE HDs nb 0.0' 66 4000s0000002 
ND EIS EIR o o-0-0c pss epevns 
Iver Johnson's Arms & Cycle Wks... 
Maisoy Heating Co... sccsecaccvecs 
hs ey eee errr 
Lalance & Grosjean Mfg.Co ....... 
SE EID sn 6 o.5 640s or 8 25's vices 
Lyon, Conklin & Co.,Inc........... 
PSST B00. 0, F ovivcccccsvccccs 
Michigan Safety Furnace Pipe Co... . 
Milwaukee Corrugating Co......... 
Monroe Fdy. & Furnace Co......... 
National School of Pattern Drafting... 
Newark Stamping & Fdy.Co........ 
Niagara Machine & Tool Wks....... 
Nickel Plate Stove Polish Wks....... 
ee 
Oliver Iron & Steel Co............. 


Schwab & Sons Co., R. J............ 
re 
Sprague Fdy. & Mfg. Co........... 
Standard Ventilator Co............. 
Stark Rolling Mill Co.............. 
Stearns Register Co................ 
DPE ID So s6.ccossde rece eses 
Sullivan-Geiger Co..............00. 


12 
88 

7 
81 
87 
89 
86 
12 


15 


15 
89 
10 


12 


°| Burton Co., W. J., 


CLASSIFIED INDEX 


Bicycles, 


Iver Johbnson’s Arms & Cycle Wks., 
Fitchburg, 


Boilere—Steam. 


Boynton Furnace Co., Chicago, Ill. 
Schwab & Sons Co., R. J., 


Bolts and Nuts. 


7 
Corbin Screw Corporation, 
> New Britain, Conn. 


Oliver Iron & Steel Co., 
Pittsburgh, Pa. 


Brakes—Cornice, 


Bertsch & Co., Cambridge City, Ind. 


Dreis & Krump Mfg. Co., 
Chicago, Ill. 


Niagara Machine & Tool Works, 
Buffalo, N. Y. 


Brass and Copper. 
Hussey & Co., C. G., Pittsburgh, Pa. 


Caps—Chimney. 
Globe Ventilator Co., Troy, N. Y. 


Standard Ventilator Co., 
Lewisburg, Pa. 


Ceiling—Metal. 
Berger Mfg. Co., 
Burton Co., W. J., Detroit, Mich. 
Friedley-Voshardt Co., Chicago, Ill. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 
Wheeling Corrugating Co., 
Wheeling, W. Va. 


Canton, O. 


Cellar Chutes, 
Interstate Mfg. Co., Oskaloosa, Iowa 


Chain, 


Corbin Screw Corporation, 
New Britain, Conn. 


Clips—Damper. 
Stover Mfg. Co., Freeport, Ill. 


Coppers—Soldering Gas. 
Allen Co. Inc., L. B.,° Chieago, Il. 


Cornices. 
Canton, O. 
Detroit, Mich. 
Chieago, Ill. 


Berger Mfg. Co., 


Friedley-Voshardt Co., 


Cut-offs—Rain Water. 
Sullivan-Geiger Co., Indianapolis, Ind. 


Dampers, 


Stover Mfg. Co., Freeport, Ill. 


Drivers—Screw. 


North Bros. Mfg. Co., 
Philadelphia, Pa. 


Elevators. 
Kimball Bros. Co., Council Bluffs, Ia. 


Enamel—tIron. 


Nickel Plate Stove Polish Works, 
Chicago, Ill. 


Enamel Ware. 
Lalance & Grosjean Mfg. 





Co., 
Chicago, Ill. 


Mass. 


Milwaukee, Wis. 


Faces—Ventilating. 


Highton & Sons Co., W., 
Nashua, N. H. 


Facings. 


Dixon Crucible Co., J., 
Jersey City, N. J. 


Fencing—Wire. 


American Steel & Wire Co., 
Chicago, Ill. 


Files. 


Delta File Wks., Philadelphia, Pa. 
Heller Bros. Co., Newark, N. J. 


Flanges—Register. 


Tuttle & Bailey Mfg. Co., 
New York, N. Y. 


Flux—Soldering. 
Allen Co. Inc., L. B., Chicago, Ill. 


Freezers—Ice Cream. 
North Bros. Mfg. Co., 
Philadelphia, Pa. 


Wm. A., 


Sexton Co., 
New York, N. Y. 


Furnaces—Soldering. 
Ashton Mfg. Co., Newark, N. J. 
Bernz, Otto, Newark, N. J. 


Burgess Soldering Furnace Co., 
Columbus, O. 


Clayton & Lambert a Se son 
etroit, ch. 


Double Blast Mfg. Co., 
North Chicago, Ill. 


Lyon, Conklin & Co., Inc., 
Baltimore, Md. 


Gearing—Skylight. 
Weiss & Co., H., New York, N. Y. 


Grease—Graphite. 


Dixon Crucible Co., J., 
Jersey City, N. J. 


Grilles, 


Highton & Sons Co., W., 
Nashua, N. H. 


Handles—Boiler. 
Berger Bros. Co., Philadelphia, Pa. 


Hangers—Door. 
Wagner Mfg. Co., Cedar Falls, Ia. 


Heaters—Warm Air, 


Art Stove Co., Detroit, Mich. 
Boynton Furnace Co., Chicago, Ill. 


Campbell Heating Co., 
Des Moines, Iowa. 


Co-operative Foundry Co., 
Chicago, Ill. 
Rochester, N. Y 


Culter & Proctor Steve Co., 
Peoria, Il. 
Danville Stove & Mfg. Co., 
Danville, Pa. 
Forest City Fdy. & Mfg. Co., 
Cleveland, O. 


Globe Stove & Range Co., 
Kokomo, Ind. 


Graff Furnace Co., New ¥ark, N. Y. 


Haynes-Langenberg Mfg. Co., 
St. Louis, Mo. 


Henry Furnace Co., T. E., 
Cleveland, O. 


Imperial Furnace Co., 
Marshalltown, Ia. 


Interstate Mfg. Co., Oskaloosa, Iowa 
Kelsey Heating Co., Syracuse, N. Y. 


Monroe Fdy. & Furnace Co., 
Monroe, Mich. 


Scheible-Moncrief Heater Co., 


Schill Bros. Co., 
Schwab & Sons Co., R. J. 
Milwaukee, Wis. 
Sprague Fdy. & Mfg. Co., 
Council Bluffs, Ia. 
Summit Stove Works, Morrison, Il, 
Wise Furnace Co., Akron, 0, 
Wrought Iron Range Co., 
St. Louis, Mo. 


Crestline, 0. 


Iron—Soldering, Self Heating. 


Allen Co. Inc., L. B., Chicago, Ill. 
Lyon, Conklin & Co., Inc., 
Baltimore, Md. 


Jobbers—Hardware, 


Bullard & Gormley Co., Chicago, Il. 
Clark-Smith Hdw. Go., Peoria, Dl. 


Lawn Mowers, 


Clipper Lawn Mower Co., 


Dixon, Illinois, 


Machinery—Culvert, 
Bertsch & Co., Cambridge City, Ind. 


Machines—Crimping, 


Bertsch & Co., Cambridge City, Ind. 
Niagara Machine & Tool Wks., 
Buffalo, N. Y. 


Metals—Old and New. 
Birkenstein & Sons, §S., Chicago, Il. 


Metals—Perforated. 


Harrington & King Perforating Co., 
Chicago, Ill. 


Mica. 


Brauer Supply Co., A. G., 
St. Louis, Mo. 


Miters. 


Friedley-Voshardt Co., Chicago, Ill. 


Motorcycles, 
Iver Johnson’s Arms & Cycle Wks., 
Fitchburg, Mass. 

Nails—Slating. 


Hussey & Co., UC. G., Pittsburgh, Pa. 


Nuts. 


Oliver Iron & Steel Co., 
Pittsburgh, Pa. 


Ornaments—Sheet Metal. 
Friedley-Voshardt Co., Chicago, Ill 


Patterns—Stove. 
Cleveland Castings Pattern Co., 
Cleveland, VU. 


Cope Stove Pattern Wkas., G. W., 
Detroit, Mich. 


Newark Stamping & Fdy. Co., : 
Newark, Ohio. 
Quincy, Ill. 
Troy, MN. Y. 
Quincy, Ill. 


Quincy Pattern Co., 
Vedder Pattern Wkz., 
Weller Pattern Co., 


Paint—Silica Graphite. 


Dixon Crucible Co., J., . 
Jersey City, N. J. 


Pipe and Fittings—Furnace. 


Meyer & Bro. Co., F., Peoria, Ill. 


Michigan Safety Furnace Pipe Co., 
“ “3 Detroit, Mick. 


Stearns Register Co., Detroit, Mich. 


Pipe and Fittings—Stove. 


Hemp & Co., St. Louis, Mo. 


Michigan Safety Furnace Pije Co., 
er sf Detroit, Mich. 








Cleveland, O. 
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